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There Is Only One Answer 
to the Modern Automobile 
Insurance Question 


That’s the 


“TWIN WINNERS” 


Inter-State Liability Inter-State Automobile 
Insurance Company Insurance Company 


Combined Paid Up Capital, $450,000.00 


HOME OFFICE, ROCK RAPIDS, IOWA 


BURT & STEBBINS J. Cc. HOYT & CO. 


1106 Rusk Ave. State Agent i 
HOUSTON, TEXAS ELDORADO, KANSAS 














AT HOME AND ABROAD 


Besides being represented in every city and 
town throughout the United States and in 
Canada, THE CONTINENTAL offers a com- 


plete line of insurance upon American-owned 
property located abroad. 


With a world-wide service organization through 
which insurance can be promptly issued, and 
settling agents in foreign countries for the satisfactory adjust- 
ment of losses, THE CONTINENTAL affords to American 
property-owners ample facilities for protecting themselves 
against loss, with sound American indemnity in a reliable 
American Company. 


THE CONTINENTAL'S sound underwriting, careful manage- 
ment and unexcelled agency service, and the Company’s 
undeviating policy of respecting and protecting every proper 
interest of the local agent, have won for THE CONTINENTAL 


the enduring confidence and esteem of discriminating 
American Agents. 


The Continental 


Insurance Company 


Cash Capital HOME OFFICE: HENRY EVANS 
Ten Million Dollars 80 Maiden Lane, New York President 


‘‘America Fore”’ 


Canadian Department: Pacific Coast Department: Western Department: 
W. E. Baldwin, Manager C. E. Allan, Secretary J. R. Wilbur, Secretary 
17 St. John Street Insurance Exchange Building 332 South La Salle Street 
MONTREAL SAN FRANCISCO CHICAGO 








Continental Commands Confidence 
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The Open Door 


Sometimes agents whose business is small 
or who are giving a company 

only a small business 

hesitate to ask for anything. 


Well, our latch string is out 
for all our agents 

whether they give us a large 
or a small business. 


In fact, if we can be of service 

to any one insurance-wise, 

agent, broker or insured, 

whether doing business with us or not, 
we shall be happy to render it. 


We mean tt! 




















Fire, Tornado ’and /Windstorm, Automobile, Sprinkler Leakage, 
Riot and Civil Commotion, Use and Occupancy, Rentals, 
Profits and all Kindred Lines of Insurance. 














——ASSISTANT MANAGERS—— 


ER. P. BARBOUR, Secretary 
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CECIL F. SHALLCROSS, United States Manager 
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We Ascertain the Values— 
You Protect Them by Insurance 
‘ 
° ° . a 
To do this both of us must secure the intelligent co-opera- F 
tion of the assured. 
Both of us can secure this co-operation by working together. ; 
You can call the assured’s attention to the necessity of 
knowing today’s insurable values. 
We, through our reports, show the necessity of more insur- N 
ance and exactly how much more insurance. 
a 
We have observed that the loss claimant who comesthrougha 
fire loss without a disappointment oran unpleasant experience 
Is the owner who has given considerable thought and at- . 
tention to his insurance—to the values and property that oe 
this insurance protects. eo 
q 1Ca 
Write us as to the needs of any of your assured. : 
z 
We have some startling facts that have converted a great many property owners who did not see the “ee 
light because they thought the local agent was simply talking for more insurance. has 
Maybe we can help because we are disinterested authorities in this line. ; Co 
: He 
' en 
; inte 
The [loyd-lhomas Co 
' ° cha 
an¢ 
RECOGNIZED AUTHORITIES ON PHYSICAL VALUES = 
feayl the 
<APPRAISERS \t/ ENGINEERS ee 
Edn 
CHICAGO He 
BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, po 
Buffalo, Pittsburgh, St. Louis, Toronto and Memphis oe 
ee 
THE LLOYD-THOMAS CO.: - 
1128 Wilson Ave., Chicago, III. cial 
We would appreciate your writing the following persons regarding increased replacement values, and the necessity of increased insurance’ 
M 
PERSON TITLE FIRM ADDRESS . we 
nen 
In t 
SOE ER Tre ores ore ined no eanrere meer eR me 
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State 
Stre 
ie Bydinpenw's vueoat¥ ap obsba aids keck depuis Wiuls «POW Es le cule eda eel A ees a ee part 
late: 
[_] Do not refer to me. tN OO PRN re ee PET rae PR er en gee ry MOC he 
Koe 
[-] Mention you are writing at my request. POMIIE, 6... 5 sche i iedewknsd eioethan yey hudts pean depa 
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FRED W. KOECKERT IS! | 
OUT OF EVANS {GROUP 


Vice-President of Continental, Fi- 
delity-Phenix and American 
Eagle Resigns 


NO PLAN FOR THE FUTURE 


James J. Hoey Is Considered Big 
Lieutenant in the 80 Maiden 
Lane Fleet 


NEW YORK, Aug. 25.—Company 
officials in the east were not surprised 
to learn of the resignation of Vice- 
President Fred W. Koeckert of the 
Continental, Fidelity-Phenix and Amer- 
ican Eagle. It had become known that 
the relations between Mr. Koeckert and 
some of the other officials of the com- 
panies were strained. 

Recently J. J. Hoey was made second 
vice-president of all the companies in 
the Henry Evans group. Mr. Hoey 
has come into prominence with the 
Continental and is the man that is now 
closest to President Henry Evans. Mr. 
Hoey resigned from the New York in- 
surance department as deputy super- 
intendent to go with the Continental 
as executive special. He has been in 
charge of the New York City business 
and has made a phenomenal success in 
building up the premium income of the 
Continental in the city. Five years ago 
the Continental wrote $168,000 pre- 
miums for the first six months. For 
the first six months of 1920 its pre- 
miums were $900,000. Mr. Hoey has 
developed into a big business builder. 

e is a man who is personally popu- 
lar, has made many strong connections 
and wields a large influence. Mr. Hoey 
served in the New York legislature for 
five years, he being chairman of the 
house insurance committee. He has 
been second vice-president of the Con- 
tinental alone, but having been put in 
charge of the local department of the 
three companies, he was made an offi- 
cial of the other two. 


Koeckert Is Western Product 


Mr. Koeckert is a western product 
and is regarded as a brilliant and 
capable underwriter. His rise to emi- 
hence has been rapid. He was formerly 
in the Indiana field for the old Ger- 
man of Indiana and later became 
special agent for the Fidelity-Phenix 
in Indiana. He later was appointed 
State agent. Western Manager C. R. 
treet called him to the western de- 
partment as executive special agent and 
later made him assistant manager. 
en C. R. Tuttle resigned as wester 
Manager of the Continental, Mr. 
sobebert was chosen as head of the 
partment. President Evans sum- 
Mmoned him to the home office when 
d rge E. Kline resigned as vice-presi- 
dent. Mr, Koeckert has served on many 
@™Portant committees in connection 
with fompany matters and has im- 
: Pressed all with his grasp of the busi- 





| a fourth to bring in delegates from the 








FRED W. KOECKERT 
Resigns as Vice-President Continental 
Fidelity-Phenix and American 
Eagle 


ness and his good sense. He had made 
no plans for the future, but it goes 
without saying that he will soon con- 
nect with some company in an impor- 
tant capacity. According to report Mr. 
Koeckert’s salary has been $30,000 a 
year. 
Business Increased Rapidly 


The Continental has run its business 
up rapidly this year and in some quar- 
ters it is hinted President Evans was 
displeased with the underwriting. 

Neither Mr. Evans nor Mr. Koeckert 
will discuss the latter’s resignation as 
an official of the Continental group of 
companies offered some days ago to 
be immediately effective and at once 
accepted. Mr. Koeckert will continue 
a short time to close up matters he has 
initiated. He has no plans for the 
future. 


ARRANGING SPECIAL TRAINS 





Special Provision Made for Handling 
Delegations to National Gath- 
ering at Des Moines 





DES MOINES, IA., Aug. 24—Nu- 
merous special trains are being ar- 
ranged to bring the delegates to the 
convention of the National Association 
of Insurance Agents here in October. 
H. G. Zimmerman, secretary of the 
Des Moines committee on arrange- 
ments for the meeting, states that a 
special train of Pullmans from St. 
Louis over the Wabash is now assured. 
This train will leave St. Louis the 
morning of Oct. 19 and arrive in Des 
Moines for the stag banquet which 
will be held that evening. It will bear 
Southern delegates. 

Plans are under way for another 
special to leave St. Paul the same day, 
arriving in Des Moines for the even- 
ing feast. This train is practically a 
certainty. A third train to run from 
Cleveland is being arranged for, to 
collect the delegates from the East, and 


various parts of Illinois is in contem- 


TRY TO NAB WISCONSIN 


—_———_— 


NON-PARTISAN LEAGUE PLAN 





Socialistic Organization Is Endeavor- 
ing to Capture the Republican 
Machinery of the State 





Insurance men are decidedly in- 
terested in the efforts of the Non- 
Partisan League to capture the politi- 
cal machinery in Wisconsin. Until this 
election, the Non-Partisan League has 
not shown its teeth to any extent. A. 
C. Townley is very desirous of having 
North Dakota, Minnesota and Wiscon- 
sin subservient to the Non-Partisan 
League and is bending every effort to 
that end. If Dr. Ladd is elected to 
the United States senate from North 
Dakota and James Thompson of La 
Crosse is elected from Wisconsin, it 
will give the Non-Partisan League three 
members in the senate, which will hold 
the balance of power. This, therefore, 
is the aim of the league at this time. 


Has 20,000 Wisconsin Members 


The Non-Partisan League has about 
20,000 members in Wisconsin. It is 
trying to form a combination with the 
socialists, the extreme labor people and 
with Senator LaFollette. If it can 
get a foothold in the state house and 
can control the Republican machinery, 
it can then carry out the program it 
has started in North Dakota. 
Evidently the Non-Partisan League is 
making a bid for the vote in Wisconsin 
that is more or less pro-German. It 
is endeavoring to interest the voters 
who supported Victor Berger, the 
socialist of Milwaukee. The member- 
ship in the Non-Partisan League is 
largely found in the northern section 
of the state, the organizers having 
worked on the prejudices of the poorer 
farmers, most of them foreigners. 


Six Candidates for Governor 


In the southern section of the state, 
it has recruited farmers of strong Ger- 
man tendency. John J. Blaine of 
Boscobel, the attorney-general of Wis- 
consin, has the Non-Partisan League 
support for the governorship. There 
are five other candidates for governor 
before the Republican primaries. What 
is interesting the insurance men is the 
effort of the Non-Partisan League to 
capture Wisconsin. If they can once 
get control they probably can sweep 
the state with many alleged reforms 
and no doubt will introduce many state 
insurance features. 








still in doubt. It will be either at the 
Hotel Fort Des Moines or at the Green 
Mill Gardens, probably the latter. 

The committee in charge has re- 
turned the entire $115 donated by 
special agents, about which there has 
been some controversy. The commit- 
tee asked the special agents if they 
would like to help out the entertain- 
ment fund since many had volunteed to 
take some such action. The companies 
objected and the money paid in in re- 
sponse to the request was refunded. 
However, some of the special agents 
are stating that they will donate to the 
fund on their own account because they 
are interested in helping put on what 
it is believed will be the best conven- 





plation. The place for the banquet is 


COMPANIES COMPLETE 


REINSURANCE PLANS 





John A. Greer, Formerly With 
Niagara, Secretary-Attorney 
of Organization 


SEVEN CHARTER MEMBERS 


Other Accessions to Membership Ex- 
pected—Will Cede Percentage 
of Its Writings 


NEW YORK, Aug. 24.—Final ar- 
rangements for launching the American 
Reinsurance Exchange were determined 
upon at a meeting of the in- 
terested company executives held in this 
city a day or two ago. John A. Greer, 
for some years past associated with the 
statistical department of the Niagara 
Fire, has been appointed secretary- 
attorney for the new organization, and 
will have immediate charge of its ac- 
tivities. Headquarters will be main- 
tained at White Plains, where spacious 
though inexpensive offices. have been 


secured. It is planned to begin opera- 
tions about Sept. 1. 


Membership of Exchange 


The present membership of the Ex- 
change embraces the Agricultural of 
Watertown, American of Newark, Con- 
necticut and Phoenix, both of Hart- 
ford; Glens Falls of Glens Falls, Se- 
curity of New Haven and the Niagara 
Fire of this city. Accessions to the 
number may be expected from time to 
time, several offices being greatly in- 
terested in the movement, although 
seeking further information before con- 
cluding to take part in it. 


Cede Part of Writings 


The Exchange companies will cede 
a percentage of their writings to some 
25 smaller companies throughout the 
country, whose aggregate free assets 
approximate $20,000,000. The reinsur- 
ance distribution will be according to 
percentages, graded to meet the carry- 
ing capacity of each reinsuring office, 
or the decision of its management as 
to participation. It is reported that _ 
the desire for participation exceeded 
the reinsurance demand, and that per- 
centage cessions were scaled accord- 
ingly. 

As noted in a _ recent issue of 
THe NATIONAL UNDERWRITER the creation 
of the American Reinsurance Exchange 
is not intended as a challenge to the 
financially strong and well conducted 
foreign reinsurance offices operating 
here, but rather the result of an ambi- 
tion on the part of the membership 
companies to amplify present reinsur- 
ance facilities, and to build up a re- 
insurance market among strictly Ameri- 
can companies. 


The application for Western Union 
membership of W. P. Robertson, mana- 
ger of the Liverpool & London Globe 
and the Star, has been posted for the 
attention of companies to take the place 





.tion ever keld by the organization. 


of the late R. H. Purcell. 
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STRIKING FEATURES AS 
SEEN IN PHILADELPHIA 


Some of the Interesting Character- 
istics Insurance-wise of the 
Quaker City 





QUAINT IN SOME LINES 


Loss Ratio Until the Last Few Months 
Has Been Very Favorable 
in City 





PHILADELPHIA, PA., Aug. 24.— 
Philadelphia is easily the most unique 
city insurance-wise in the country. 
There are those who may contend that 
the big business centers around New 
York, that the big deals are swung in 
New York, and that New York there- 
fore as the insurance center of the 
United States, is at the same time the 
most interesting insurance city. While 
it is true that the insurance business in 
this country revolves around New York 
City, the business is conducted in New 
York upon modern lines. The insur- 
ance man from the west who visits New 
York sees things being done on a gigan- 
tic scale, but in very much the same 
manner that they are handled in the 
west. This is not true of Philadelphia. 
In the Quaker City there is a blend- 
ing of modern methods with customs 
that prevailed 150 years ago. In Phila- 
delphia are to be found the unusual in- 
surance features not present in any 
other large city in the country. 

Ground Floor Offices 


_ The insurance district of Philadelphia 
is one street removed from the city’s 
financial district. Nearly all of the im- 
portant offices are located on Walnut 


St. from 2nd to 6th. There are more. 


ground floor insurance offices in Phila- 
delphia than in any other city in the 
country. In fact nearly all of the big 
offices are housed in first floor loca- 
tions. The buildings in which these 
offices are located are very old, and 
quite obviously out of date. For the 
most part they are old three or four 
story dwellings remodeled or office 
buildings revamped to fit present needs. 
The great majority bear every evidence 
of age, and give a quaint and old-fash- 
ioned background to a very modern 
business. There are only two or three 
modern buildings in the entire district, 
such as the home office of the Fire As- 
sociation, and the General Accident. 
The insurance business has been in 
this district for over 50 years, and there 
is no indication of a desire to move 
farther uptown. The narrow alleyway 
known as Walnut place, and housing 
several insurance offices, is probably 
the most unusual insurance lane to be 
found in any of the large cities. 


Suspervision of the Territory 


The supervision of the suburban ter- 
ritory surrounding Philadelphia is in 
the hands of the Philadelphia Suburban 
Underwriters Association, which is a 
separate unit from the Philadelphia 
Board. The Philadelphia Board looks 
after the affairs within the city limits, 
and conditions generally are rather sat- 
isfactory. Brokers do not play such a 
very important part in the writing of 
the business in Philadelphia. Prac- 
tically all of the large agents are what 
are known in Philadelphia as broker- 
agents writing business direct, and 
brokering considerable business during 
the year. In fact there is quite an in- 
terchange of business between offices 
of which is closely kept track, and ef- 
fort is made to return to one office 
about the same amount of premiums 
presented by that office during the year. 





. 
While there are, of course, a number 
of brokers and solicitors, they are by 
no means in the same class with New 
York or Chicago brokers who control 
big lines and in many instances occupy 
commanding positions. 


Philadelphia Board 


The Philadelphia Board is a company 
board, and there are 175 company mem- 
bers. Three or four years ago there was 
quite an agitation in Philadelphia con- 
cerning underwriters’ agencies, and it 
was finally decided to limit each com- 
pany to three agencies, which limitation 
included both the parent company and 
the underwriters agency. This opened 
the way for many companies which had 
previously been limited to two agencies 
to establish a third. A number of prom- 
inent Philadelphia brokers were ap- 
pointed agents, although only 84 of the 
175 companies availed themselves of the 
opportunity of additional agency repre- 
sentation. The companies operating in 
Philadelphia have a premium income of 
about $9,500,000 annually, and the loss 
ratio has been favorable until recently. 
For so large a city, Philadelphia has few 
important or hazardous special lines. 
The city is built on flat land, and there 
are few tall buildings—fewer than in 
any city of equal size in the world. Some 
idea of the situation may be gained from 
the statement that the companies do not 
recognize a congested value district in 
Philadelphia in promulgating the rates. 
The wholesale district extending from 
Front and Market to 7th and Market is 
made up of four or five-story buildings, 
all of which are old-fashioned and of 
very old construction. The majority are 
equipped with sprinklers, and although 
any one making a survey of the city 
would describe this district as hazardous 
and undesirable, the experience has oddly 
enough been very good over a long 
period of years. The greatest congestion 
of value is at 8th and Market streets, 
where three of the most important de- 
partment stores are located. These prop- 
erties have all been sprinklered, and in 
addition equipped with outside sprink- 
lers. A fire wall extends through each of 
the structures, so that this hazard is re- 
duced materially. 


Veritable City of Homes 


Philadelphia is called the “City of 
Homes” and rightly so, for within the 
city limits are to be found 384,000 dwel- 
lings, probably 55 percent of which are 
owned by the occupants. Philadelphia 
has practically no apartment buildings. 
Within the city limits few single 
dwellings are erected. On the contrary, 
contractors engage in building opera- 
tions on a large scale, and at one time 
erect from one to five blocks of dwel- 
lings. It is not at all uncommon to see 
30 or 40 dwellings in one block on one 
side of the street, and an equal number 
on the opposite side of the street, and 
the same sight may be viewed for five or 
six blocks. Usually the houses are ad- 
joining, and of brick. The dwelling 
house rate in Philadelphia is 10 cents or 
40 cents for five years, and even at this 
figure the companies cannot line up 
much dwelling business. The reason for 
this lies in the fact that the Philadel- 
phia Contributionship For The Insur- 
ance of Houses From Loss by Fire has 
been on the job in Philadelphia since it 
was organized by Benjamin Franklin. 
This concern operating on the mutual 
basis issues perpetual policies, charging 
ten times the annual rate upon the pay- 
ment of which the insurance remains in 
force perpetually. After 10 years divi- 
dends of 10 percent are paid, so that the 
owner of the dwelling house is provided 
with very cheap insurance. This old in- 
stitution has acquired a very large vol- 
ume of dwelling business. During recent 
years, since it has been accepting busi- 
ness from brokers, it has attracted 
nearly all of the desirable dwelling busi- 
ness to itself. 


Business Well Concentrated 


The business in the city is fairly well 
concentrated in the hands of a few of 
the more important agencies. While the 
premium receipts were swelled during 
the war period by reason of the great 
industrial activities in and around Phila- 
delphia, much of this business has gone 
off the books. Many Philadelphia agents 
are not making a special drive to create 
new business to supplant the premiums 
that are being lost. No special drive, for 
instance, for use and occupancy is on, 
nor have many of the agents made a spe- 
cial effort to develop any of the side 
lines. 

Suburban Territory 

The suburban territory of Philadelphia 

has been a very profitable field for the 


. 


companies. The Philadelphia Suburban 
Underwriters Association is supervised 
by a committee of six, consisting of 
three members of the Philadelphia Board 
and three from the Underwriters Asso- 
ciation of the Middle Department. The 
desirability of Philadelphia suburban 
business has resulted in rather chaotic 
agency conditions. Commissions are not 
restricted, and in some cases companies 
are paying as high as 50 percent for 
business in the territory adjacent to 
Philadelphia. About 40 percent of the 
suburban business is written by Phila- 
delphia agents and brokers, and as the 
Philadelphia Board is operating under 
one set of rules and the Philadelphia 
Suburban Board under another, much 
confusion results. 


Four Counties Comprise Field 


Philadelphia suburban territory con- 
sists of the four counties surrounding 
the city. While the bulk of the territory 
is occupied by residence property, there 
are a few towns, such as Norristown, 
Phoenixville and Chester, that are big 
industrial centers and which produce big 
premiums. All of the companies have a 
field man supervising this suburban 
area, and some employ two men, who 
give their entire time'to this field. Some 
of the finest homes in the east are in the 
Philadelphia suburban district. The 
dwelling house rate in this territory is 
25 cents, but where the value of the 
dwelling is more than $25,000 the rate is 
advanced to 40 cents. The character of 
the homes in this district. may be un- 
derstood when it is known that there 
are 1,000 dwellings worth more than $25,- 
600, and that the excess premiums, or 
receipts collected on the 40-cent rate 
exceed $250,000 annually. The fine resi- 
dence district extends for 40 miles in 
some directions from Philadelphia. 


Central Heating Plants 


One reason for the favorable loss ratio 
on Philadelphia suburban property is to 
be found in the fact that in a number of 
the suburban towns central heating 
plants have been constructed. This elim- 
inates the heating equipments in private 
houses and reduces the fire hazard. 
Nearly all of the suburban towns sur- 
rounding Philadelphia have central heat- 
ing plants which supply perhaps 50 per- 
cent of the dwellings in the various 
towns, so that heating plant fires in this 
territory are rather scarce. This idea 
has even been carried into the city itself, 
and in the southeastern part of Philadel- 
phia, in quite a large section known as 
the Girard estate, all of the homes are 
supplied from a central heating plant, 
and fires in this particular territory have 
been very infrequent. 


Home Companies More Active 


The companies having home offices in 
Philadelphia have become much more ac- 
tive in recent years either by reason of 
the fact that the management had 
changed or the control of the company 
passed into new hands. The Franklin 
Fire, which was purchased by the Home 
of New York, is now accumulating much 
more local business than formerly. The 
same is true of the Pennsylvania Fire, 
which passed into the control of the 
North British a few years ago. The 
North America is much more active in its 
campaign for Philadelphia business, as is 
the Fire Association. The local com- 
panies all manage to line up a good sized 
volume of business in Philadelphia and 
environs and some are evidently just 
awakening to the real importance of the 
field close at hand. 


Sugar Business Still Good 


NEW YORK, Aug. 24—The_ recent 
sharp drop in the price of sugar, and 
the prediction of jobbers that the figures 
will go considerably lower, will have no 
influence with fire underwriters save to 
reduce the volume of business had from 
this source. The sugar industry of Cuba 
constitutes the chief source of revenue 
for the island, and the insurance com- 
panies operating there have written the 
business very freely, the high value of 
the product during the past three years 
making such risks desirable from an un- 
derwriting standpoint. Heavy importa- 
tions of raw product from Argentina, 
continental Europe and the East Indies, 
with the promise of an early and un- 
usually heavy beet sugar crop, is the 
cause responsible for the drop in cane 
sugar. Refiners are vehemently declar- 
ing that predicted further reductions in 
the price of sugar will not be verified; 
but the buying public refuses to believe 
this and insists that the product can be 
bought far cheaper three months hence 
than it can be today. 





REGISTERED MAIL LINE 
IS GIVEN A HARD JOLT 


Pouch Containing $100,000 in Cash 
’ Stolen from Railroad Station 
in Chicago 


OFFERS A HEAVY HAZARD 


Heaviest Losses Have Been on Ship- 
ments of Currency or Negotiable 
Securities 


Chicago gangsters, not content with 
turning the hair of burglary underwrit- 
ers gray, have administered a hard jolt 
to the registered mail business in the 
past week. Last Friday a registered 
mail pouch containing $100,000 was 
stolen from the station of the Illinois 
Central railroad at 111th street, Chi- 
cago. Police and federal authorities in- 
vestigating the theft have arrested five 
suspects and are conducting a search 
for six more. 

The missing $100,000, which repre. 
sented the bi-weekly pay roll of the 
Pullman Company and the Sherwin- 
Williams Paint Company, was covered 
under a registered mail policy in the 
St. Paul Fire & Marine. It is under- 
stood that a considerable portion of it 
was reinsured, 


Inside Work Suspected 


Registered mail underwriters regard 
this robbery as one of the boldest in the 
history of their business. 

“In the past the crook seemed to 
show some respect for Uncle Sam,” 
one man remarked, “but of late he ap- 
pears to be taking advantage of our 
badly managed postal system.” It is 
generally believed that inside informa- 
tion made it possible for the robbers to 
trace their loot and to make off with 
it. On several occasions the date of the 
arrival of the pay roll shipments had 
been switched but at no time had the 
money been guarded or protected in 
any way. The robbers timed their act 
well and evidently had full information 
as to which sack contained the money. 
The source of this information has not 
as yet been learned. 


Questions Large Shipments 


A debatable feature of the robbery 
is the advisability of shipping such 
large sums of money by mail. Some un- 
derwriters claim that it is absurd ‘that 
as much money as $100,000 should be 
entrusted to postal authorities. Others 
say that shipping money in this manner 
has its advantages because it casts off 
suspicion and the movements of the 
shipments are not so easily detected. 
Where money is transported in auto- 
mobiles and guarded by several men the 
crook knows that there is a large 
amount of money in the car and he does 
not have to depend on “inside dope.” 

Past experiences in the registered 
mail business have proved that ship- 
ments of currency have always proved 
more hazardous than bond shipments. 
For this reason the rates on the cur- 
rency risks are slightly higher. Crooks 
as a rule go after currency or negotia- 
ble securities and the heaviest losses 
have been’ on these two lines. 


Much Written for Banks 


Much of the registered mail business 
is written on banks. Almost every bank 
carries a registered mail policy. In the 
large cities this business 1s mostly con- 
trolled by the big brokerage offices. 
influence which these offices have 
the banks confines this busimess 

(CONTINUED ON PAGE 11) 
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PILFERAGE IS SERIOUS 


—- 


SOME WILL DECLINE HAZARD 
Extravagant Charges for Repairs May 
Make Raise Necessary—Delays 
in Paying Claims 





NEW YORK, Aug. 24—So severe 
have marine theft and pilferage losses 
become that a number of companies 
now decline flatly to assume the hazard. 
The matter has been under review by 
the American Institute of Marine 
Underwriters for some months. * It has 
proved that the formation of the Trade 
Protective Association in conjunction 
with other interests will contribute 
financially to maintaining the new 
organization in an endeavor to over- 
come what has grown to be a very 
serious evil in shipping circles. 

Only Two Marine Markets 

The only wide markets now offered 
, for marine insurance are those of Lon- 
don and New York. The French com- 
panies write smal! lines and are not 
considered factors in the business while 
the Danish, Swedish and Norwegian 
offices do not command the confidence 
of shippers to anything like the degree 
of the British and American institu- 
tions. The German companies are not 
in the running at all. 

Rates in London were advanced a 
short time ago, while the tariffs of. the 
various lately formed syndicates in this 
country are substantially higher than 
those formerly prevailing. In the light 
of the extravagant charges exacted for 
shipping vessels it is quite a question 
as to whether present rates will not 
have to be still further advanced. Un- 
derwriters are greatly incensed at the 
size of repair bills presented them, 
holding these to be out of all reason. 
It is anticipated this condition will be 
remedied once the Survey Bureau, 
which is part of the American syndi- 
cate program, is fully functioning. 

Complaints as to Claims 

The complaint that some home com- 
panies are slow in paying their claims 
is unfortunately too true, and is largely 
the result of the activities of the 
several newer offices that entered the 
business during the past few years. 
They wrote excessive lines at cut 
rates and when losses began to pile up, 
hedged over the settlements. Another 

reason is that certain agencies held 
back the claims from their companies, 
fearing to lose their representation if 
the losses were submitted too freely. 
The consequence is that the companies 
undeservedly suffer for the acts of their 
local representatives. Happily these 
instances are in the large minority. 
The well equipped offices, appreciating 
the advantage of prompt loss settle- 
ments, are just as eager as is the as- 
sured to have the obligation discharged 
amd act accordingly. In part the fault 
lies with the assured, who are slow in 
supplying necessary data, without 
which claims cannot be adjusted. 


Parking Causes Hazard 


BUFFALO, N. Y., Aug. 25—The Buffalo 
Board of Fire Underwriters will shortly 
submit to the mayor a complaint that the 
Parking of automobiles in Pearl street, 
between Mohawk and Eagle streets, is 
causing a dangerous fire hazard. Local 
agents say that the firemen would be 
Severely handicapped in fighting a blaze 
that might occur in business houses 
fronting on Main street and running 
through to Pearl street. 


LOSSES ON SCHOOLS 


The National Board has compiled sta- 
tistics showing losses on schools, in- 
cluding those in universities, boarding 
stools, convent schools and academies 
rd 1918, the figure being $5,576,141. Out 
* this loss, the National Board shows 
ans $1,673,156 was due to strictly pre- 
ee Causes, and $1,876,145 to prob- 
yn The emtable causes. The total loss 
in cone class in 1917 was $4,058,562 and 
; 16 $4,337,690. The chief causes of 
res were defective chimneys and flues, 





COMPILATION OF MARINE PREMIUMS | 





HE compilation of marine premi- 
"Tams for 1919 shows that American 
companies received more than 
$100,000,000 in premiums. The foreign 
admitted companies wrote $43,038,263 
in premiums. The loss ratio last year 
was about 60 percent. This, however, 
is based on losses paid and does not 
include the heavy losses that were in- 
curred. When the outstanding claims 
are settled, the loss ratio, of course, 
will be substantially higher on the 
year’s writings. The advance in labor 
and materials in making repairs has in- 
creased the loss ratio. There were 
three foreign companies that entered 
the marine field in the United States 
for 1919, they being the. Baltica of 
Copenhagen, the Milan International of 
Milan, Italy, and the Norwegian Joint 
of Copenhagen. The recent formation 
of two home syndicates will tend to 
swell the premium income of American 
companies. It will now be possible for 
all insurers to cover a single risk of 
$2,500,000. The Atlantic Mutual leads 
all companies in point of premiums, its 
figure for 1919 being $7,494,488. The 
complete record of marine insurance for 
two years in that country is as fol- 

lows: 

AMERICAN MARINE COMPANIES 

Premiums oo 


Name of Company 1919. 
$3,843,196 $3,382,548 
701,509 6 


Aetna 





Agricl. of Watertown ¥ 83,609 
Alliance of Phila.... 477,417 695,430 
American Alliance... 4,82 5,932 
Amer. & For. Marine. 555,011 ........ 
American Central ... 80,856 212,261 
American Eagle ..... 72,169 486,932 
American Equitable . 304,499 514,905 
American of Newark. 787,504 865,063 
American Mer. Ma... 1,512,184 871,257 
Assur. Co. of Amer.. 11,937 102,94 
Auto. of Hartford... 4,844,426 3,895,012 
Atlantic Mutual .... 7,494,488 4,927,954 
Bankers & Shippers. 06,805 ........ 
SOT bak ohne com 3,252,275 3,357,668 
California .......... 02,774 239,498 
Camden, N. J. ....... 235,348 332,412 
Cent. Sta. Fire,, Kan. 33,685 17,407 
City of New York... 189,622 57,907 
Cleveland National . Sle na eteek 
Colonial Assurance 109,422 92,787 
Columbian National . 14,312 5,052 
Com. Union, N 5 187,208 14,871 
Concordia ........... : 76,811 
Connecticut ......... 699,113 919,662 
Continental ......... 1,177,491 1,722,163 
Detroit Fire & Ma... 8,54 9,444 
Dixie Fire .......... 81,715 88,680 
Equitable F. & M.... 185,289 252,242 
Factors & Trad., Ala. 4, 3,0 
Federal, N. J........ 3,541,105 3,939,955 
Federal Union of Chi. 56,0 47, 
Fidelity-Phenix ..... 1,217,891 1,609,603 
Fire Association 09,344 97,917 
Fireman’s Fund 7,316,826 6,736,040 
Firemen’s .... 621,333 33,482 
Franklin ..... 680,741 402,382 
Glens Falls ......... 1,493,591 773,557 
Globe & Rutgers.... 4,813,069 17,734,664 
Globe National, Ia. .. 342,998 4,1 
Great American ..... 1,591,700 1,283,623 
Hanover Fire ....... 18,836 90,02 
Hartford ............ 3,401,443 3,093,140 
Home F. & M., Calif. 1,065,238 521,878 
Home Fire, Ark. .... 26,7 29,0 
Home of New York.. 4,363,841 3,042,401 
Hudson of New York. SORIe Ukececces 
Imperial Assurance . pS ry ae 
Importers & Exp.... 1,080,712 2,268,384 
Indemnity Mut. Mar. 842,31 912,238 
Independ’nce of Phila. 9 652 
Ins. Co. of N. Amer.. 6,389,059 9,079,098 
Jefferson ............ 884,921 11,095 
Liberty Marine ..... 878,984 510,999 
Manufactur’rs of Chi. 100,958 ........ 
Marine Motor..... 111,420 ........ 
Mass. F. Riki laches 688,012 658,229 
Mercantile, N. Y. 309,829 370,884 
Merchants Fire ..... 348,207 205,41 
Merchants, Me. ..... 212,021 274,312 
Milwaukee Mechanics 373,079 164,714 
Natl. F. & M., N. J... 382,33 577,373 
National Fire, Conn.. 1,931,127 1,312,048 
National Liberty 875,252 850,536 
National Union ..... 141,936 369,600 
Newark ............. 355.415 75,982 
New Brunswick 589.313 565,555 
New Hampshire 250,236 204,418 
New Jersey ......... 586,067 04,918 
PRIGGRTE © 550 dc ccccdc 920.641 753,599 
North Atlantic, N. Y. 893.962 511,000 
North B. of*Sunbury. 317.613 376,43 
North River ........ 266,525 455,906 
Northwestern Natl. 1,169,601 682,932 
Ohio Valley F. & M.. 18 a 
Old Colony .......... 541,685 573,014 
CUE ed ak kon a 0's a' 516.924 399,350 
People’s National ... 48.608 ........ 
Phoenix. Conn. ..... 1,175,380 1,200,615 
Preferred Risk, Kan. 60.575 ........ 
Providence-Wash. ... 2.468.037 2,326,704 
CONGO oie teaneccs 1,930.451 1,863,632 
Republic, Dal., Tex.. 159.628 ........ 





matches and smoking, heating apparatus. 
electricity, spontaneous combustion and 
exposure fires. 








Premiums Written 


Name of Company 1919. 1918 
Rossia, Conn. ....... ad gt Kees eee 
Safeguard, N. Y. .... 3,210 44,9 
St. Paul, F. & M..... 3,304,927 3,092,696 
Security, Conn. ..... 416,225 87,417 
Springfield, F. & M.. 601,540 326,106 
Star, New York .... 669 57,310 
Sterling Fire, Ind. .. 2,319 35 
Stonewall, Ala. ..... 2,870 3,036 
Stuyvesant ......... 1,660 3,030 
Superior Fire, Pa. .. 126,537 55,945 
Twite, City 2.0.8. esc CEieee  vccusaes 
Union, Me. .......... 175,050 174,746 
United States Fire . 622,246 548,227 
United States Lloyds. 3,614,590 3,637,223 


United States Marine 


189,889 
443,1 


Vulean Fire, Calif. .. 32 323,561 
Washington Marine . 1,166,293 147,820 
Westchester ........ 452,193 586,435 
FOREIGN COMPANIES 

Alliance Assurance $975,910 $70,101 
WPONOD as bianeadecac BORER .. .csccce 
British & For. Ma.... 1,530,293 2,005,380 
Century of Edinb’gh. 9,32 10,019 
Commercial Union .. 2,667,654 792,420 
Eagle Star & Br. Do. ROE. & oahnee 
La Fonciere Marine. 73,624 81,487 
Imp. Ma. Tr. & Fire. .210,703 ........ 
Liv. & Lon. & Globe. 1,278,181 1,136,864 
London & Lancashire 97,89 49,416 
London Assurance... 1,561,028 1,459,595 
Marine of London.... 2,315,410 2,076,125 
Maritime of Liverp’l 22,237 242,939 
Milan International . 155,785 ........ 
New Zealand ....... 89,4 23, 

Norske Lloyd ....... 2,311,058 3,268,473 
North British........ 451,550 10,078 
North China ........ 218,881 233,244 
Northern Assurance . 409,485 205,471 
Norwegian Assur. 1,479,017 2,802,466 
Norwegian Atlas ... 667,825 73,2 

Norwegian Joint .... 194,212 ........ 
Norwich Union ..... 924,041 292,595 
Ocean Marine ....... 475,116 484,883 
Phoenix Assurance . 406,084 369,921 
Queensland of Syd.. SEGTE He veacces 
Reliance Marine .... 247,084 354,204 
Lo eR a ea 939,869 4,330,686 
Roval Exchange .... 1,231,903 2,175,873 
S| RR ee .172,013 1,478,303 
Scandinavian-Amer. . 3,059,742 2,703,570 
Scottish Un. & Nat.. 30,891 357,513 
Sea & Liverpool..... 1,849.516 1,967,291 
Second Russian ... 705.697 1,443,363 
Skandinavia ........ 356,525 393,360 
Standard Ma. of Liv. 3,077,658 1,712,242 
Switzerland General . 78.4 55,794 
Thames & Mersey Ma. 1,338,479 1,178,522 
Tokio Marine & Fire 1,054,062 1,109,010 
Union Assurance ... 141,410 73,183 
Un. Hispano Ameri... 516.618 566,169 
Union In., China .... 1,753,975 . 1,041,018 
Union Ma. of T.iiverpl. 787,293 797,247 
United British ...... 382,704 13,905 
Yang-Tsze .......... 728,959 887,815 


PROBE OF COMPANY STILL ON 





New York Department Has No State- 
ment to Make Regarding Ameri- 
can Merchant Marine 





NEW YORK, Aug. 25—The New 
York insurance department, while 
continuing its investigation of the 
American Merchant Marine, has no 
further statement to make at this time 
concerning its affairs, though it will 
likely do so later. The plight in which 
the corporation finds itself has oc- 
casioned no enterprise among marine 
underwriters who have been familiar 
with its managerial policy from the 
start, the wonder to them being that 
it continued to operate as long as it 
did. Organized by brokerage interests 
and ambitiously directed, the American 
Merchant Marine wrote large lines, a 
considerable portion of which it re- 
insured with non-admitted foreign com- 
panies. 

ne story has it that its arrange- 
ments were based upon a fixed rate 
of exchange, and that the company suf- 
fered very heavily when exchange rates 
to Great Britain and other continental 
countries dropped to the figures that 
have been ruling for some months past. 
It is further understood that the Ameri- 
can Merchant Marine had difficulty in 
making proper collections from some 
of its trade, and in order to hasten 
settlements sent a representative abroad 
from the New York headquarters. 
The company, to maintain its income 
when war business fell off, cut rates 
badly, with the inevitable result that 
insurance department had been watch- 
ing the organization for some time 
and. will continue to do so until the 
future of the institution be definitely 
determined upon. Meantime, the com- 


LIGHTNING HITS CITIES 


——— 


CAUSES SEVERE LOSS THERE 





Statistics Compiled by National Board 
Show Industrial Plants Need 
Rod Protection 





The Actuarial Bureau of the National 
Board recently issued a report on the 
farm fires reported to it for the year 
1918. An analysis of the 38,266 farm 
fires reported shows that 51 percent of 
all these fires was caused by lightning. 
Not only was a majority of the fires 
caused by lightning, but it also led to 
greater loss than any other known 
cause. The loss from lightning alone 
was $3,933,950 from 19,820 fires. The 
Actuarial Bureau reports that of the 
listed lightning fires, exactly 100 per- 
cent occurred in unrodded buildings. 
“In other words, none of those farm- 
ers who had taken the precaution of 
installing proper lightning rod protec- 
tion, so far as the figures show, suffered 
losses from this greatest of all causes 
of farm fires in 1918.” The “National 
Board Bulletin, “Safeguarding America 
Against Fire,” recommends the rodding 
of the house, barn, silo and all other 
structures, as well as the grounding 
of wire fences. 
This report of the Actuarial Bureau 
not only emphasizes the need for light- 
ning protection on the farm, but it also 
shows that there is equally as great 
need for it among the industrial plants 
of the cities. The really remarkable 
disclosure of the report is the large 
amount of loss reported to the National. 
Board which occurred away from the 
farms. In considering the farm loss, 
however, it must always be remembered 
that a great part of the lightning loss 
which was paid for by the farmers 
mutuals never got into the records of 
the Actuarial Bureau. In some states 
this farm loss would undoubtedly 
reach much more than 50 percent, 
while in most of those states where 
lightning is a most severe fire danger, 
the amount would probably go beyond 
25 percent of the total lightning loss. 
The lightning loss on the farm in 
1918, as well as the total lightning 
losses in the states for the same year, 
as reported to the stock fire insurance 
companies alone, is given below. The 
figures disclose that lightning is not 
only a severe hazard for the farm, but 
away from the farm as well. 








pany has ceased writing new risks. 








Farm Light- Total Light- 
ning Loss ning Loss 
MOE. Sica ces $ 15,374 $ 71,963 
pT 10,552 18,55 
Arkansas ....... 3,987 48,418 
California ...... 17,608 4,604 
COlOrTaGO «2.000% 62,737 72,523 
Connecticut ..... 13,817 79,537 
Delaware ....... 11,467 13,411 
PN 8 Sy ee oe 1,66 
,. aa 348 7,631 
Georgia ......... 28,653 75,411 
OU” ae 2,04 2,99 
PUIG cn sen ces 604,146 859,640 
Indiana ......... 248,803 593,400 
PE ays ee oles 453,686 573,581 
Hames << ....ccsee 215,196 2,949 
Kentucky ....... 109,067 214,016 
Louisiana ....... ,216 65,660 
pS Eee oe 15,800 93,474 
Maryland ....... 64,22 114,119 
Massachusetts ... 66,144 286,571 
Michigan ........ 24,882 379,679 
Minnesota ....... 39,402 179,101 
Mississippi ...... 4,57 14,357 
Missouri ........ 190,887 285,337 
Montana ........ 888 63,031 
Nebraska ....... 220,725 i 
CUM o icectcns asses 
few Hampshire... 53.402 98,281 
New Jersey...... 49,301 682,785 
New Mexico .. 84 6,058 
New Yor weeee 322,035 783,170 
North Carelina... 5,050 29,27 
North Dakota... 60,752 85.283 
C2 Ee 336,957 509,894 
Oklahoma ...... 96,728 770,440 
OFOSOM <<... ci ccwe 1,317 8,480 
PennsylWania .... 128,866 454,530 
Rhode Island... 3,353 12,41 
South Carolina... 7,182 22,03 
South Dakota.... 132,812 145,725 
Tennessee ......-. 6,28 141,792 
MMR 80 6S eatecue 25 385,968 
3 er Rar 10 +25 
Vermont .......-. 97 36,004 
Ba oe 96,135 123,505 
Washington ..... 4,282 10,492 
West Virginia... 29,993 159,133 
Wisconsin ...... 71,889 164,535 
Wyoming ....... ,216 4,58 
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THE FRANKLIN FIRE 
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Philadelphia 





ELBRIDGE G. SNOW, President 





Fire, Lightning, Automobile (Complete 
Cover In Combination Policy), Explosion, 
Hail, Marine, Profits and Commissions, 
Rents, Rental Values, Riot and Civil 
Commotion, Sprinkler Leakage, Wind- 
storm. 





‘When It’s Fair Take Your Great Coat With You’’ 


Benjamin Franklin 
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A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New York 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, dispatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 


Full details concerning the“‘service’’and references FURNISHED 
UPON APPLICATION. 
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Charles S. Dougherty 


" JOHN E. HOGAN 


Adjustments (Companies Only) 
INSURANCE EXCHANGE BLDG. 
CHICAGO, ILL 
A Complete Automobile Claim Office 
PERSONAL-INJURY 


PROPERTY-DAMAGE 
COMPENSATION 


Harrison 795 
RES 


COLLISION 
FIRE 


(SUBROGATION) THEFT 





























CHANGES IN THE FIELD ‘| 





POND IN A NEW POSITION 





Goes With the Reynolds-Morrison- 
Rathburn Company, Having Pur- 
chased Block of Stock 





Frank M. Pond of Omaha, Neb., 
who has resigned as state agent for 
the Fidelity-Phenix, has purchased a 
considerable block of stock in the 
Reynelds - Morrison - Rathburn Com- 
pany, general and local agents at Fre- 
mont, Neb. He becomes one of the 
managing officials. Mr. Pond has been 
connected with the old Phenix and its 
successor,’ the Fidelity-Phenix, since 
July 2, 1888. He has traveled in 
Nebraska since 1903, making a con- 
tinuous service with the company of 
32 years. He was secretary of the 
Nebraska State Fire Prevention Asso- 
ciation for many years. He is a mem- 
ber of the executive committee of the 
Nebraska Conservation Association and 
has been president of the Nebraska 
Good Fellowship Club since its organi- 
zation. Last October he went to 
Washington, D. C., and the honorary 
33rd degree of the Scottish Rite was 
conferred on him. The Reynolds- 
Morrison-Rathburn Company is secur- 
ing the highest grade talent and is be- 
coming a greater factor in its field. 





Oscar C. Gleiser 


Oscar C. Gleiser of the Illinois In- 
spection Bureau has been appointed 
special agent of the Commercial Union 
and allied companies in northern In- 
diana, with headquarters at Chicago. 
Mr. Gleiser is now in charge of the 
general office at Chicago for the inspec- 
tion company. He has served the 
bureau for 12 years and is regarded as 
an especially competent man. E., J. 
Babcock, who has all of Indiana, will 
hereafter travel in the southern part 
of the state, with headquarters at In- 
dianapolis. 





Clarence E. Finch 


Clarence E. Finch, special agent of 
the Commercial Union and allied com- 
panies in Michigan, has been called to 
the western office to take the position 
as one of the chief examiners. He is 
filling the desk formerly occupied by 
G. H. Worthington, who has been in 
delicate health for many months. Mr. 
Worthington is on a prolonged leave 
of absence. 





Arthur Moldt and Leo G. Allen 


Arthur Moldt, who was recently sent 
by the Atlas to assist State Agent 
E. M. Schoen in Missouri, Iowa, Kan- 
sas and Nebraska, has been transferred 
to Chicago to assist State Agent R. F. 
Woltersdorf in Illinois and Michigan. 
Leo G. Allen of John Allen & Son, 
Grand Island, Neb., is appointed special 
agent to assist State Agent Schoen. 





H. G. Burmaster 


H. G. Burmaster, special agent of the 
Fidelity-Phenix in Kansas, has been 
transferred to Nebraska, succeeding 
Frank M. Pond who has bought the 
Reynolds interest in the Reynolds-Mor- 
rison-Rathburn agency at Fremont and 
will become an officer of that general 
agency. 





G. R. Goodsell 


G. R. Goodsell has been appointed 
West Virginia special agent of the 
Continental. It is understood that 
State Agent C. H. Carpenter of the 
company will be transferred to another 
field in due season. Mr. Goodsell has 
been Ohio state agent for the Pitts- 
burgh Underwriters, but formerly trav- 





meyer - Goldsmith - Patterson Genera] 
Agency in Charleston. 


Carl Parmelee 


Carl Parmelee, who was_ formerly 
connected with the Michigan Inspection 
Bureau office at Traverse City, Mich, 
has been appointed special agent of 
the Concordia in Michigan to assist 
State Agent Randall. 








A. B. Stewart 


A. B. Stewart, inspector of the Illj- 
nois Inspection Bureau at Mount 
Vernon, IIl., has been appointed special 
agent of the Providence-Washington 
for Oklahoma. 


George C. Russell 


George C. Russell, who was formerly 
in the local business at Boone, Ia., and 
has been in the field for the Hawkeye 
Securities of Des Moines, has been ap- 
pointed Iowa special agent for the Old 
Colony and Boston with headquarters 
in Des Moines. 








Walker Peterson 


Walter Peterson, who has been for 
some time in the western department 
office of the American at Rockford, 
Ill., has been appointed special agent 
of the National Union for Indiana and 
Illinois, as assistant to State Agent G. 
L. Ramey. He will begin in his new 
position Sept. 1. He will make his 
headquarters at Indianapolis where is 
located the National Union’s service 
department for the two states. Mr. 
Ramey says that the idea of maintain- 
ing a service department as an aid to 
local agents is taking hold in good 
shape and that the office is in receipt 
of an increasing number of requests 
for information and assistance from 
agents. 


F. D. Eubank 
F. D. Eubank has been appointed 


special agent of the Hartford in Michi- 


gan with headquarters at Detroit. Mr. 
Eubank has had an extensive rating 
bureau experience. He traveled for the 
state rating bureaus in Missouri and 
Arkansas and later went with the Chi- 
cago Board of Underwriters. In 1915 
he went with the Wisconsin Inspection 
Bureau and a year and a half later was 
appointed chief rater of the Missouri 
Insurance department under Commis- 
sioner Harty. Mr. Eubank has had an 
excellent insurance training and has 
made a fine record. 


See 


W. C. Sonnen 


W. C. Sonnen, who has been special 
agent of the Liverpool & London & 
Globe in Cook county has been ap- 
pointed special agent in Illinois, assist- 
ing State Agent T. A. Barbee. Mr. 
Sonnen was for two years with the 
National Inspection Company_ before 
going with the Liverpool. He is 4 
son of W. J. Sonnen, manager of the 
improved risk department of the St. 
Paul Fire & Marine in Chicago. 





WHISKERS START FIRE 


At Reno, Thurman Jacobs owns 
a clothes cleaning establishment 
and a luscious growth of whis- 
kers, carefully nurtured for over 
forty years. This beard dangles 
in oil, cleaning fluid and gasoline 
while he works. From some un- 
known cause, spontaneous com- 
bustion took place in the beard 
and the whiskers and some sev- 
enty-five suits of clothes were de- 
stroyed, while his life was save 
with the aid of blankets. Jacobs 
evidently carried everything ™ 
his beard, save an insurance pol- 
icy thereon. 
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Photograph of the plant of the Denver Post, taken since the recent riot.—International Photo. 


Now Is your Chance to Line Up the Newspapers! 


Every newspaper publisher in the United States who has taken afirm stand on 
the subject of labor, has been deeply impressed by the fate of the Denver Post. 


In the race riots in that city recently, the rioters looted the plant, making it im- 


possible to get out a paper for some time, and completely destroying the engraving 
plant. 


The possibility of such disaster to his own plant is in the mind of every publisher. 
See the daily paper men of your town today on riot and civil commotion insurance. 


The Glens Falls writes riot and civil commotion to the satisfaction of all con- 


cerned. Call your client’s attention to the need of this coverage while he can 
get it at normal rates. 


There are many insurance companies but only one 


jens Insurance 
jpuliK Company 
GLENS FALLS, NEW YORK 


E. W. WEST, President 


H. N. DICKINSON, Vice-President J. A. MAVON, Assistant Secretary 
F. M. SMALLEY, Secretary F. L. COWLES, Assistant Secretary 
R. C. CARTER, Treasurer H. W. KNIGHT, Assistant Secretary 


Fire, Marine, Automobile, Riot and Civil Commotion, Tornado, Sprinkler Leakage, 
Registered Mail, Use and Occupancy, Rents, Rental Value, Leaseholds, Profits 
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How Serious Is Moral Hazard? 


As a general thing, fire insurance men 
are inclined to overestimate the danger 
of moral hazard. When a risk is being 
written or a loss is being settled, fire in- 
surance men give a great deal of con- 
sideration to the factor of moral hazard. 
If there is anything unusual or out of 
the ordinary about the risk or the loss, 
fire insurance men as a class are too 
quick to jump to the conclusion that the 
assured is dishonest. They do not op- 
erate on the theory that every man is 
honest until he has been proven other- 
wise. 

It might be interesting for fire insur- 
ance men to know something about the 
experience of a relative of a fire insur- 
ance man who wanted to get into the 
business of selling all makes of type- 
writers by mail. He was unable for some 
time to get financial backing, but finally 
one typewriter manufacturing concern 
made an agreement with him to back him 
up with machines if not with money. 
The man had accumulated considerable 
data on the results of doing business by 
mail. He had gathered information from 
mail order houses, book concerns and 
national advertisers who solicited business 
by mail. Their figures showed that 94 
percent of the people in the country are 


Another U. and 


Unusua. labor conditions have cre- 
ated another excellent reason for manu- 
facturers taking use and occupancy in- 
surance. A few years ago, after a fire 
occurred, an assured began to figure 
with the agent on necessary expenses 
and to decide just what employes were 
to be retained on the payroll durjng the 
period of the shutdown, in most cases 
only the most valuable and important 
employes were retained. A _ factory 
owner would decide to keep the depart- 
ment heads and a number of the more 
important skilled mechanics on the 
payroll. The other employes were 
allowed to leave. Manufacturers had 
no difficulty in securing a new organ- 
ization when the plant resumed opera- 
tions. 

This is not the case today. It is 
practically impossible to build a new 
force of employes in any line of busi- 
ness. The manufacturer who has his 
plant shut down by fire is not willing 
to say that any of his employes should 
be dropped from the payroll. If men 
are allowed to leave, they cannot be 


honest and will fulfill their obligations. 
He based his business on this figure and 
in his advertisement offered to send a 
typewriter to any location for 30 days 
free trial. He asked for two references, 
which were never looked up, the idea 
simply being that the man who could 
send references was just a little better 
than the man who could not, and no one 
would send them without thinking they 
were going to be looked up. At the end 
of the 30 days the typewriter was sent 
back if unsatisfactory, or if kept, the 
recipient was to send $5 and the same 
amount monthly thereafter until the ma- 
chine was paid for. ; 

This man did a good business from the 
start and what is more significant, made 
money on it. He found that the estimate 
that 6 percent of the people of the coun- 
try were dishonest, was high and his ex- 
perience showed that he was cheated out 
of money by only five percent of the 
people that he did business with. His 
big volume made his losses so small as to 
be almost negligible. This man did a 
country wide business on an enormous 
scale and his experience may be regarded 
as a very fair indication of how the 
majority of people meet their business ob- 
ligations. 


O. Selling Point 


replaced when the time comes to start 
business again. Employers who are 
asked who their necessary employes 
are today, will respond that all of their 
employes are necessary. They cannot 
afford to let anyone go. Labor condi- 
tions are such that it is practically im- 
possible to hire the right kind of help 
in a short space of time. 

Thus, a factory may be put in run- 
ning order, following a fire, but em- 
ployes to carry on the work cannot 
be secured. This condition must be 
reckoned with by factory owners at this 
time. When they are deciding upon 
the amount of necessary expense, the 
large number of employes that would 
have to be carried on the payroll dur- 
ing a period of inactivity, or a forced 
shutdown, has to be taken into con- 
sideration. This simply means that the 
amount of necessary expense is greatly 
increased and that a larger amount of 
use and occupancy insurance is neces- 
sary to really indemnify owners of 
manufacturing plants. The old basis 
of calculation no longer applies. The 
heavy payroll expense must be consid- 
ered and sufficient use and occupancy 
insurance taken out to cover. 


.ment arose between the two. 
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Henry H. Landon, assistant secre- 
tary of the Excelsior Fire of Syracuse, 
N. Y., is prancing these days, the par- 
ticular exhilirator being afforded 
through the arrival of Miss Barbara 
Ann, the new undisputed boss of the 
Landon home. Incidentally Mr. Lan- 
don has been doing particularly good 
work for his company, which is com- 
ing along at a steady and solid pace. 


A number of friends of Thomas H. 
Gear of Cleveland, O., will tender him 
a banquet at the Roadside club on the 
occasion of his 80th birthday, Sept. 3. 
Mr. Gear, born and reared in New 
England, was one of the early figures 
in the fire insurance business in Cleve- 
land. Always vitally interested in the 
work, he has constantly kept pace with 
the advancement of the business, and 
today is one of the youngest elderly 
men in the harness. 

- He has been an association man ever 

since the first organizations were 
formed. Having served at one time as 
president of the National Association, 
he has missed but very few of its annual 
conventions. The same may be said 
of his connection with the state asso- 
ciation. And today his interest is un- 
flagging in everything that pertains to 
insurance. Mr. Gear is held in high 
esteem, not only by his associates in 
the local business, but by insurance men 
throughout the country. 


John M. Thomas, western manager 
of the Fire Association and the Victory 
of Philadelphia, announces the arrival 
at his house of John, Jr., weight 8% 
pounds. Father Thomas is all smiles 
these days, and is passing out the cigars 
very carelessly. He says that the 
young man shows great promise as a 
cheer leader or baseball player, being 
very active with his voice and hands. 


Charles Irvine Clark, until recently 
in charge of the marine department of 
the Automobile in Chicago, has taken 
unto himself a wife. Mr. Clark in cast- 
ing about for a fitting manner in which 
to celebrate his recent appointment as 
marine underwriter in charge of the 
southern territory of the Automobile 
decided to get married. 

Upon bidding his friends in Chicago 
goodbye he went to Brooklyn where on 
Thursday he married Miss Agnes Mae 
Bartlett, daughter of a prominent dent- 
ist of that city. They are spending their 
honeymoon en route to New Orleans 
on board a ship which sailed from New 
York, Saturday. The Clarks will estab- 
lish permanent headquarters in New 
Orleans where Mr. Clark will direct the 
southern marine activities of the Auto- 
mobile. 

The current issue of the New York 
“Independent,” the well known weekly, 
contains some illuminating observa- 
tions on the Republican candidate for 
president, Warren G. Harding of 
Marion, O., by a citizen of that town. 
In the course of some early reminis- 
cences of Mr. Harding’s career, an in- 
teresting story is told of his venture 
into the local agency field. Mr. 
Harding had a partner and a disagree- 
Mr. 
Harding went to Chicago, according to 
the story in the “Independent,” to en- 
deavor to hold some of the companies. 
He represented among others. the 
Springfield Fire & Marine, of which his 
cousin, the late A. J. Harding, was 
western manager. Warren G. Harding 
at that time was rather shy on sur- 
plus funds. He took a small amount 
of money with him to Chicago. Ac- 
cording to the story by the Marion man 
Warren G. Harding, concluded that 
he should return some courtesy to his 
cousin who had taken him to his home 
over night, and so Warren invited one 
of A. J. Harding’s sons to a meal at 
the Palmer House. Warren G. Hard- 





PERSONAL SIDE OF THE BUSINESS 


ing was accustomed to the prices in the 
restaurants at Marion, and hence the 
two young men ordered rather freely, 
When it came to paying the bill, War- 
ren G. was astounded to see that the 
entire contents of his pocket book 
would be called upon to meet it. He 
had to walk to the station and had no 
money with which to buy a ticket to 
kis home. He found however, a con- 
ductor on the Erie Railroad whom he 
knew and succeeded in getting a free 
ride to Marion. The writer of the ar- 
ticle said that everybody was stealing 
from the Erie road at that time and 
so the conductor let the young man 
from Marion ride free with a clear con- 
science, 


Henry C. Whalen, president of the 
Central States Fire of Wichita, Kas,, is 
trying out his new Mercer car through 
the eastern cities. He will also visit 
Montreal before returning to Wichita, 


A farewell and complimentary ban- 
quet will be given at Detroit Athletic 
Club, Sept. 13, in Detroit, in honor of 
A. F. Powrie, who is leaving the field 
as state agent of the Fire Association 
to become second assistant manager of 
the western department at Chicago, 
The banquet will be held under the 
auspices of the Blue Goose, with Most 
Loyal Gander George A. Minske of the 
American presiding. It is planned to 
have a_ general insurance banquet, 
open to field men, local agents and 
others engaged in the business. The 
committee on arrangements consists of 
Fred Andrews, Bert Starr and W. T, 
Benallack. 





Abrogation of Surcharge 
Was Not Appreciated 




















IRE INSURANCE MANAGERS 

are wondering these days whether 
their action of about a year ago in 
abolishing the 10 percent surcharge or 
war tax on policy contracts has met 
with any measure of appreciation on 
part of the insuring public. During the 
war period, 10° percent was added to 
each regular policy premium to keep 
pace with the increased cost of do- 
ing business. As an _ illustration, 
$1,000 insurance at a 1 percent rate, 
premium $10.00, required 10 percent 
additional, or a total premium of $11; 
a policy calling for $20 premium in 
normal times carried with it an addi- 
tional $2.00 surcharge, or total premium 
of $22, and all others in like propor- 
tion. On the ist of September, 1919, 
the war having ceased, the companies 
returned to the pre-war basis and did 
away with the surcharge, even though 
the cost of operating had not decreased 
to any appreciable extent. The high 
cost of commodities and living condi- 
tions still maintain their upward tend- 
ency and it is a question whether m- 
surers fully realize that fire insurance 
companies have been first to display a 
spirit of philanthropy and reduce t 
cost of what they sell, notwithstand- 


ing the fact that there has been m0 ~ 


diminution in the expense of operation. 
If this reduction in the price of 


re 
insurance has been generally recognized ; 


with appreciation by the insuring public, 


this appreciation does not seem to have © 


been voiced sufficiently to reach the 
ears of the company heads. 





If you're used to giving knocks, 
Change your style; 

Throw bouquets instead of rocks 
For awhile. 

Let the other person roast, 

Shun him as you would a ghost, 

Meet his hammer with a boast 
And a smile. 


—Geo. A. Morin, Chicago 
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REAL SERVICE 








OWHERE is the relative value of an ounce of prevention greater than 
in the precautions taken to protect a manufacturing plant from the 
ever-present danger of destruction by fire; and it is the essential function of 
the underwriter to assist the manufacturer to that end. The theory, once 
boldly announced, that the underwriter should charge for the hazard as he 
finds it—that he has no responsibility for dangerous conditions, no concern 
about the conservation of this important part of the wealth of the coun- 
try—is as shocking today as would be a parallel claim by the medical 
profession, that they should deal only with the cures, and not interest 
themselves in the causes and prevention of disease. Like the physician, 
then, the underwriter owes a duty to his country and to humanity which he 
cannot avoid. | 


PRED S. JAMES & CO. have developed the business of the companies 


under their management along these lines. Agents of their companies 
can feel assured, therefore, of earnest assistance in the care-taking of the 
agent's business. 








General Fire Assurance Co. of Paris, France 
Urbaine Fire Insurance Co. of Paris, France 
Eagle, Star and British Dominions Insurance Co., Ltd., of 


London, England 











Fred S. James Geo. W. Blossom 


FRED S. JAMES & CO. 


United States Managers 


Wm. A. Blodgett 


Carroll L. DeWitt 
Agency Superintendent 


NEW YORK 


P. A. Cosgrove 
Agency Superintendent 


SAN FRANCISCO 





CHICAGO 
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AUTOMOBILE 
INSURANCE 


FIRE, THEFT, COLLISION 
AND PROPERTY DAMAGE 



























THE NEW YORK UNDERWRITERS 
AGENCY 


Announces the establishmené of an 


AUTOMOBILE 
DEPARTMENT 


Issuing a full coverage policy, except 
personal liability. Service and facil- 
ities to Agents will parallel the same 
unexcelled standard of efficiency which 
has characterized every undertaking 
of this organization during its entire 
career of more than a half century. 


A. and J. H. STODDART 
100 WILLIAM STREET, NEW YORK 












































Automobile Insurance Company 


of Hartford, Conn. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUS. TO POLICY HOLDERS 
$4,055,550.67 


FIRE AND ALLIED LINES 
Fire, Tornado, Rents, Profits, Lightning, Explosion, 
Commissions, Leasehold, Riot and Civil Commo- 
tion, Sprinkler Leakage, Use and Occupancy, Auto- 
mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
. War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
fects Floaters, Parcel Post, Tourists’ Baggage. 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 

















tables are as follows: 


Comparison of Aggregates for 


Five Years 


INTERESTING FIGURES ON FIRE BUSINESS COMPILED 
FROM ADVANCE SHEETS OF ARGUS COMPARATIVE 
CHARTS COVERING WESTERN UNION TERRITORY 


Compared with the three previous years the aggregates shown in the 1918-1919 


AGGREGATE BUSINESS—ALL COMPANIES 





the following results are shown: 


No. Co’s. 
|) SOAPS aA ee eS a eee eae 92 
Ee re yee wire Se eee Se ee 92 
SS RNP ae ib ergot erty mele Ret 92 
po | NP ee rn et arene er wera tet 93 
BED SS cc wae athe aioe ss Miwiaceid wa 3a 99 


No. Co’s. Premiums. Losses Ratio % 
5 | ear wre rene een et eet ra 192 $113,631,403 $ 58,180,474 51.21 
BGG ico ees Sees ane Swe kage ae eed 196 123,614,267 66,531,211 53.82 
LY RR Pc rey eS Rone) winrar inet pits 194 139,788,4 74,926,265 53.60 
BAG cs. ernie sean ce mies siacole eae ematorare 193 162,149,553 84,563,353 52.19 
BORG S irae iet a0 ok Cab econ Cael 200 183,307,278 74,248,899 40.50 
Total 5: YeATS.<.25 6 see ie. 8s $722,490,974 $358,450,202 49.61 


Classifying all companies not affiliated with the Western Union as non-union 


UNION COMPANIES 


Premiums. Losses Ratio % 
$ 86,499,053 $ 44,801,848 51.9 
94,657,420 51,794,998 54.71 
106,714,306 57,624,751 54.00 
123,458,463 64,898,540 52.56 
139,008,761 56,770,450 40.84 





$550,338,003 $275,890,587 50.13 


NON-UNION COMPANIES 





Ce oe ee | 


ee ed 





No. Co’s. Premiums. Losses Ratio % 
Bias Siar wintal tie eure a pocie’s Sia st wtoce 100 $ 27,132,350 $ 13,378,626 49.31 
Pas cinkd ¥.6 Sin we Beale tess ake nee 10 28,956,847 14,736,213 50.88 
cs & Ter FR ae We Ye RN ete ars mg Ne fe 102 33,074,167 17,301,514 52.30 
MPA tata jets ast clotansre arera'ece.0, 7 Cs \aenets 100 38,691,090 19,664,813 50.80 
GIS So Seek see eakeres can Ses 101 44,298,517 17,478,449 39.45 
WOthl-G VOAres .<s5.0052% oe $172,152,971 $ 82,559,615 47.90 

BUREAU COMPANIES 

No. Co’s. Premiums. Losses Rati 

IDB 625.5) 6 4, te raaka: Sooke pte aw alata emiaie Soave 64 $ 23,941,293 $ 11,805,793 ree 
Ren re aren com re eo a aa 64 25,274,578 12,937,473 51.19 
ET GN oe Soikis as aos gee ee etre he eee 64 28,935,025 14,843,408 51.29 
BS oss 3a etapa ape sae <n oar ole ate 64 32,777,573 16,610,355 50.67 
24. | EE Rne, SP anne fe Tighe Speer Qe eee ge 68 37,158,828 14,554,501 39.16 
TOGRL DS SFRREE cine 6:9s:do's sae $148,087,297 $ 70,751,530 47.77 


A comparison of the aggregate business of the affiliated companies, Union and 
Bureau, with that of the non-affiliated companies shows the following: 


AFFILIATED COMPANIES 








No. Co Premiums. Losses Rat 
Wis Sis. Sard cde os Sen eae Be sie dena ae 156 $110,440,346 $ 56,607,641 Bae 
1916... .. cece eee ee eee ce eee ceeees 6 119,931,998 64,732,471 53.99 
MRE G cwib aioe 016 SiR cor ad eceia ow OTe aloe 156 135,649,331 72,468,159 53.42 
BOG oe cases 2.5% Mecidcee SR wae ONS 157 156,236,036 81,508,895 52.17 
cL: Be ern omen moe & wea cy ers 167 176,167,589 71,324,951 40.48 
Total’ SVOA@ra cic ccc snes vies $698,425,300 $346,642,117 49.63 
NON-AFFILIATED COMPANIES 
No. Co’s. Premiums. Losses R 
MeN cc sd Acce Grae cae ae eat 36 3,191,057 $ 1,572,833 re 
EUS oc sis chu ae De bweeeNeeS Ebates 40 3 269 1,798,740 48.85 
MOR 55d os aw Vale ee eis Sew eno es 38 4,139,142 2,458,106 59.38 
Ne nce 958 alo pantacs ctoninie Wale were adi 36 5,913,517 3,054,458 51.65 
i: fT SR Ne greaiegs ae abate es pine lesen Reet 33 7,139,689 2,923,948 40.95 
Total: B. FORMS 6 55.0 hckcs $ 24,065,674 $ 11,808,085 49.06 


____ From the totals of each classification and the aggregates of all the companies 
included in the tables are drawn the following interesting percentages: . 


PERCENTAGES OF AGGREGATE PREMIUMS 














Using Proper System n 
Caring for Supplies 




















Gees of method in keeping track of 
supplies seems to be on the in- 
crease, according to reports received 
from company headquarters. Local 
agents are either getting more care- 
less or their office help is deteriorating, 
the latter contingency being a prevalent 
one throughout the country. As an 
illustration, an agent is furnished with 
a supply of blank policies, say 1001 to 
1050 inclusive, for which he signs a 
receipt and sends it en to his company 
to be placed on file in the supply de- 
partment. After he has issued and re- 
ported the greater part of these pol- 














icies he may send to company a request 


for more policies, stating that he has 
none on hand. The supply clerk then 
springs the receipt on file, showing 
that the agent should still have a num- 
ber of the original issue. Agent is then 
written to and it finally develops that 
he had misplaced these policies. He 
may have placed them in the wrong 
drawer, under some other companys 
supplies, and, perchance, if he had 

a renewal for the first mentioned com- 
pany at the time his policies were not 
found, he placed the renewal in an- 
other company and so his lax- office 
methods lost business for a company 
legitimately entitled to it. An agent 
should endeavor to have sufficient 
drawer room to house each company's 
policies and other supplies in a SP 
arate drawer, being particular, when 
writing a policy, to replace the unus 
ones in their proper drawer. By 
this, he will save himself and the com 








pany much unnecessary labor. 




















47.17 





49.06 
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| Premiums and Losses in Western Field 


1919 AND 1918 TOTALS FOR STATES COMPRISING “WESTERN UNION TERRITORY” 
COMPILED FROM ADVANCE SHEETS OF THE ARGUS COMPARATIVE CHARTS FOR 1920 


WESTERN INSURANCE BUREAU COMPANIES 




















Rg 9 
1918 og 1919 a 
Net Prems. Losses Net Prems. Losses 
Written Incurred Written Incurred 
Agricultural .............. -.--$ 957,431 $ 523,440 $ 1,050,619 $ 488,145 
Allemannia ............ a3 349,787 169,702 417,685 63,899 
‘American, Newark .. 3,434,585 1,516,960 3,872,034 1,332,054 
mmerican Equitable ......00266 © sscecces’ §  wdedecce 58,17 38,13 
‘Arizona Fire ............... 71,555 107,147 84,808 36,484 
Baltimore American 45,140 10,280 46,354 17,613 
RN sates Gen a Ks caiele: Meld od-m 1,424,917 667,545 1,556,581 623,925 
Buckeye National ............. 51,778 30,3 70, 8,776 
RNNS  acceie a Sas ac sae Sela aie R Gwe 409,442 237,085 562,629 212,661 
NE aes va Sls Caw disco Soe 747,734 405,198 985,369 416,861 
City, Pittsburgh ............... 27,438 12,299 31,126 12,347 
City of New York.............. 210,494 83,907 244,359 130,082 
Columbia, Ohio ............005. 104,258 29,851 94,059 26,213 
Columbian, Indiana ............ 161,325 94,723 204,463 74,639 
MINGECRE «6 ¢ sie cais.s Seles eis vas cise 59,366 35,429 67,739 26,989 
CORB ae a bein Seis wei cwiaee 826,127 352,330 983,224 324,234 
Dubuque F. & M...........006- 668,800 326,792 725,046 286,914 
Eureka F. & M...............5- 99,185 41,015 106,767 33,464 
NORE: PR bis ese veces ccnweds 253,110 119,087 206,596 8,45 
Firemens, N. J...........-.2008- 1,303,925 754,722 1,413,330 604,296 
Firemen & Mechanics........... 41,067 17,155 52,484 21,411 
Girard F. & M............2000ee 422,750 215,963 447,761 149,974 
Globe, Pittsburgh .............. 269,846 112,041 294,104 113,538 
Ins. Co. State of Pa............ 757,101 518,055 847,089 349,957 
ED UIONOL: ivy eb ivaetiaw evens uae cuanto. os ebecke 22,82 2,12 
SE Mls octet. coed Seats: Cameniewer a ff oemmeean 96,293 17,201 
Lumbermen’s .........-...000+ 166,913 97,300 189,652 77,607 
DIRRUIEGER: Sock $0443 006 hd.) aadwkdew ty tate cacao 33,263 2,806 
Marquette National ............ 207,104 77,312 271,876 105,982 
Mechanics, Pa. ..........eeeeeee 323,528 182,771 337,183 152,594 
Merchants, Col. .......... Bikes 97,716 35,067 112,025 36,200 
Millers National ............... 726,400 303,448 769,809 301,880 
Milwaukee Mechanics .......... 1,507,809 70,21 1,717,703 ; 
National-Ben Franklin.......... 814,752 403,374 849,794 353,081 
National, Paris .............06- 190,129 112,267 262,396 132,114 
ional Liberty ...........e-6- 1,747,055 897,384 1,881,358 692,876 
National Union” Ia CA acy ES cites 1,211,715 835,909 1,642,847 557,185 
Netherlands .........cceeeeeeee 210,333 148,161 89, 111,564 
New Brunswick ............e0e- 308,574 153,825 325,015 147,035 
MM SGPRDY 66 b as ccbcteicciecesce 229,336 112,940 290,714 132,241 
North Branch ....... sare Soe age a 131,019 60.513 114,893 47,873 
Meth RIVED ook ons cc we case sees 896,312 442,995 1,222,149 496,140 
Northwestern National ......... 1,297,823 16 1,531,694 484,884 
Ohio Farmers ..........e-eeeeee 1,863,171 953,442 2,114,358 987,864 
MANION 6 cc's acc clon cesses esis ¢ 50,651 199,382 411,652 186,445 
People’s National .............. 128,283 60,709 155,542 49,299 
Phenix, Paris ..........eeeeeeee 187,199 111,026 268,208 129,760 
Pittsburgh Fire ..........eeeee: 2,1 3,42 92,769 31,52 
ose ie ecb a kaon en lee 41,065 26,910 48,461 24,658 
MS oS ccs oe Ba woes ees 102,363 30,75 126,509 31,89 
ee Oe Para 446,647 219,136 479,956 199,237 
Mepubiic: Pa... cc. cessicccccsoee 168,415 84,297 195,294 85,673 
Rhode Island ...........eeeeeee 578,622 827,383 23,687 288,397 
MODE. os os pk cave cedecadees 78,574 28,612 93, 45,961 
Security, Conn. ...........e00+- 2,324,037 1,083,808 1,909,822 719,068 
Security, Iowa ..........eeeeeee 370,568 130,644 447,370 106,114 
Security, Ohio ..........ceeeeee 105,846 45,836 1,33 37,658 
MIG, 1 Pec a cds Gk cae ncedcae 57,130 32,409 97,832 33,917 
he Ss aks Ce we'g dg wa.aie 301,498 147,042 375,063 158,486 
Union, Buffalo ............02005 26,911 11,026 24,840 15,283 
Union, Pittsburgh ............. 34,258 15,783 42,653 17,657 
Oe ae ree 196,305 110,596 273,445 114,337 
United American .............. 93,668 51,192 122,399 54,234 
United British ..............2005 7,9 4,156 7,0 21,264 
United Firemens .............. 50,893 16,382 99,072 22,175 
Mitied States. occ. cas. ccc cee 2,096,885 1,216,113 2,480,483 1,011,322 
ON RSS ete ares arate 67,615 43,864 97,039 38,21 
Wheeling Fire ..............00. 124,680 72,676 90,788 31,827 
eee pee ates aba enee pee $32,777,573 $16,610,355 $37,158,828 $14,554,501 
NON-AFFILIATED COMPANIES 
1918 ee 1919 
Net Prems. Losses Net Prems. Losses 
Written Incurred Written Incurred 
MN soos Gece ts cea eee es $ 105,351 $ 37,931 $ 135,644 $ 42,105 
American Druggists ........... 84,95 30,050 96,026 19,041 
American MaquitaBle «occ sc ces 68,560 Tee. eaten tare Na etwas 
Associated Industries .......... 18,507 TSGCG eS oa cininen 
Assurance Co. of America...... 47,694 27,613 35,534 16,490 
MEM AR - SRIDHORM ooo oc. kd ss wacacoa “tee tate den 116,195 11,351 
irmingham 32,502 18,057 33,15 14,606 
Capital, California 50,837 7,766 56,62 3,11 
Central Manufacturers 453,950 152,831 646,574 188,062 
MEI See eos rare: 27,391 16,457 32,267 83 
Dixie Fire 13,493 5,079 30,867 10,113 
Equity ES SI ry Pee PaO 10,500 28,221 17,040 59 
armers, Iowa 579,470 258,664 456,944 158,536 
Eeteral Union 113,926 8,489 137,748 55,112 
lobe & Rutgers 1,389,964 767,170 2,192,819 857,985 
Hamilton 39,815 29,449 49,053 40,076 
per a 10,284 5,142 10,882 5,368 
— Fire 43,935 23,870 61,136 20,089 
Trdeeence 9,387 1,472 6,871 7,243 
ndustrial 92,660 49,187 121,113 59,364 
Owa Manufacturers 142,058 63,085 163,481 59,015 
Km, Nationa 141,357 38,18 42,324 42,324 
nickerbocker 37,353 Saeed cage geet 
London & Scottish 6.64 EMO. °o tude metas. «6 Sennen 
Madison, Ind, 9,26 rGNGe oo bee as tw eee 
erchants, N. Y 324,181 232,814 273,451 164,566 
MN i shila. eG le Sele Rane es. Kaen 40/482 7/386 
{tropolitan-Hibernia 98,946 32.4 80,103 36,719 
inne, Millers 551,879 326,415 651,905 311,766 
~ nmap Fire 36,029 52.491 1,1 ,00 
orthern Trades 12,193 11,115 22,40 129 
Pacific Fi 541,904 284,349 651,500 237,347 
Preferred Ri 377,918 266,092 554,951 335,764 
e 1 84,9 7,707 67,114 15,358 
CR sinless evar ees? cusses Shee 16,50 3.75 
Stuyves guntain 119,284 57,030 103,814 65,615 
h Home 136402 10/336 *yn2t8 13384 
Vulean, California 18,452 70 ook 290 Jad wae 
Total $5,913,517 $3,054,458 $7,139,689 $2,923,948 








WESTERN UNION COMPANIES 




















cr 1918 \¢ 1919 ~ 
Net Prems. Losses Net Prems. Losses 
Written Incurred Written Incurred 
TO RS er rs Cone neater gig om” $ 6,370,617 $ 3,158,984 $ 7,616,861 $ 3,175,022 
PL ine hes emer ree eee 294,747 129,887 500,701 184,298 
American Alliance ............. 608,913 257,556 440,695 100,882 
American Central .............. 693,518 411,882 711,997 336,467 
American Hagle ..............-. 386,085 143,692 676,501 248,370 
American National ............. 150,403 51,478 292,814 92,434 
Atlas Assurance ............... 754,439 342,789 799,170 394,455 
Automobile .............ee sees 1,180,863 565,212 1,209,304 598,473 
British America ............... 44,643 307,930 444,783 243,153 
WOON as ok cars Sedcwnd dhes 452,138 248,457 515,271 234,155 
RNIN 3 Gu. eww oes otewde sue 130,905 49,341 154,020 57,891 
Central National ............... 106,681 18,031 112,263 31,384 
Central States ................. 106,130 28,433 197,716 67,011 
CITGO MNS. elaicin'd caiwececeessees 557,84 311,905 542,296 280,353 
Cleveland National ............ 208,230 116,070 253,591 107,036 
Columbian National ............ 181,920 145,132 276,182 119,901 
Commercial Union, England.... 2,922,442 1,566,810 3,097,663 1,385,933 
Commercial Union, New York... 89,931 246,929 550,741 249,019 
Commonwealth, New York..... 489,295 326,880 749,981 348,168 
Connecticut Fire .......... - 2,575,366 1,143,065 2,425,672 950,142 
CIREIINOINE * o.n cso scem cedex ceees.d 5,206,391 2,450,037 5,904,654 2,130,134 
NE ohare tas op ec diwaundaueas 112,297 48,151 140,403 52,466 
DGtrose. FG Mw. 6s Siccevcccceccs 444,720 292,332 525,411 211,043 
Detroit National ............... 81,943 62,127 72,790 4,12 
Eagle, Star & British Dominions 252,837 123,106 416,681 166,404 
Equitable F. & M............... 237,745 100,618 241,827 55,114 
Fidelity-Phenix ................ 5,124,416 2,286,166 6,062,153 2,114,887 
Fire Association ............... 2,331,343 1,308,998 2,521,981 1,046,288 
Fireman’s Fund ................ 2,419,342 1,193,187 2,674,080 1,038,568 
Wramklin, Pa... occ cccciccccces 1,222,511 651,772 1,320,518 576,825 
Generale ........cccceeees 259,334 196,670 370,959 178,380 
Georgia Home 46,582 19,768 36,3 18,59 
Glens Falls ... 1,171,350 614,099 1,302,618 573,303 
Granite State ............... 237,471 126,593 47,6 26,976 
Great American ............... 5,590,017 3,359,540 5,537,737 2,455,160 
COUN nn 0k 6 dnd odes wiciéen 22,112 16,839 15,469 17,334 
Hanover Fire ............20008- 1,496,234 832,520 1,546,569 658,329 
FER WMOGS. BAGUPILIC® ... 0 ciecncckn. - Secctuce > edlasvene 87,738 17,45 
Hartford Fire ..............45. 10,221,169 4,785,756 11,149,887 4,489,682 
MEUM GN é wapacdt owes ucee cece 495,403 136,741 421,078 187,519 
Home, New York............... 9,894,899 5,630,702 10,593,316 4,356,491 
Home Fire & Marine........... 86,030 9, 321,495 98,69 
PRO eee ac ceen sae cecs dddes >. aeenees ls tkemadawen 222,212 27,002 
RIMS 0 6.60 4.40.6 6.40.04 00 6 0e o 0 238,035 129,213 241,913 119,922 
Ins. Co. of North America...... 4,639,830 2,028,226 5,184,845 2,020,724 
EMCGUOCMEG > chiik cacwidied te cewk snes 227,786 55,442 125,825 64,8 
Law Union & Rock............. 117,283 83,973 116,190 60,911 
Liv. & Lon. & Globe, Eng...... 4,013,283 2,098,504 4,076,409 1,672,806 
London Assurance ..........+.. 700,489 314,061 763,165 331,844 
London & Lancashire........... 1,022,984 505,168 1,131,951 471,543 
EAU MOMCUININ oo 6 Sak 64 66 See Ne eee eee bo debe wes 25,437 7,105 
Massachusetts F. & M.......... 145,020 89,817 136,864 76,063 
Mechanics & Traderg........... 277,178 162,388 3,919 207,389 
Mercantile, New York.......... 421,835 238,335 678,019 319,611 
Michigan F. & M............... q 298,011 623,799 266,979 
Minneapolis F. & M............. 208,50 387,158 205,498 
National Commi. ......scccecccses 2,785,832 5,803,406 2,342,750 
National Security .............. 16,215 134,201 34,482 
TRG WOE EG 65.6 Kc cide ciccccose 234,818 503,89 196,515 
New Hampshire Fire 418,578 1,457,742 585,270 
DUQUE MOMEMININ a cv cc cee cee steetc 7,75 172,5 4,892 
TON Vale t0i bane a 44/0 nec taess es 941,857 2,112,383 857,515 
No. Brit. & Mercantile 1,208,553 2,522,085 1,045,436 
Northern Assurance 1,222,032 2,296,783 1,053,850 
Northwestern F. & M 358,265 43,0 78,86 
Norwich Union ............2000. 659,476 1,084,249 534,597 
Ohio Valley F. & M 40,3 153,389 52,708 
MEME s culac e404 dba 4.me Chao ac.ciiee 409,951 920,049 402,052 
WURBUINO®: Kiiccdiseeecas 512,386 1,088,165 439,254 
Patriotic ........... 17,063 54,393 22,178 
Pennsylvania Fire .. 844,528 1,730,861 732,053 
Phoenix, Conn. ....... 2,060,107 1,219,136 2,969,514 1,019,404 
Phoenix Assurance .... 1,075,130 581,157 1,079,372 506,858 
Providence Washington 896,131 528,176 1,014,2 455,0 
EES Ee 2,408,321 1,167,100 2,243,384 928,974 
Queen City ........ 58,6 28,4 10,3 3,2 
RENE Se walt weceaaee a 3,730,552 2,289,317 3,884,103 1,694,794 
Royal Exchange 51,03 42,874 15,086 80,006 
Safeguard ...... 55,852 31,440 79,823 31,651 
St. Paul F. & M.......... 3,128,531 1,744,593 3,802,386 1,403,012 
Scottish Union & National « 1,232,095 625,561 1,495,795 528,761 
Springfield F. & M....... 4,014,605 2,033,243 4,651,905 1,782,411 
Standard, Conn, . 215,111 99,42 238,127 99,81 
See Re 315,129 113,985 384,605 171,392 
State, England .. §7,037 27,082 82,774 28,574 
dL PR ae 240,373 6,935 252,201 74,434 
Sun Insurance Office 1,329,346 726,144 1,428,610 544,357 
POC a.) aa eataeeae-s.s 457,975 250,661 684,710 249,088 
PRUNES MN Re tte a aoe Ss G6 6 5b ek ede eatee hh Seeks eee 222,815 148,594 
Twin City Fire.. 521,946 351,670 82,888 58 
PRP OMEN 8 Ca ea ne Sogibewes. te deee is alee aut 623,599 147,840 
Union, England ................ 361,796 175,663 393,234 205,508 
CERO Soa sie cc ek OG ee ee cae sos 758,737 357,470 1,043,144 595,689 
Wiveinig:D. & Mec ce cccciecsece 133,895 74,408 138,320 46,544 
WOLGME, COMICON is oes cian cicdds. 5 Qkecea we. ~ we eateaen 19,01 4,158 
WE OOUOMOMUGE 5.5 8n oka ac cccckcckes 2,438,232 1,377,999 2,559,512 1,220,017 
Western Alliance .............. 140,217 60,680 73,170 51, 
Western Assurance ............ 658,953 417,894 475,750 268,788 
WGEMOMING © 0.0.65. diced cownedccs ® 235,612 202,566 185,799 9,061 
MOREE. Sick cht éala Seka cave ses $123,458,463 $64,898,540 $139,008,761 $56,770,450 








REGISTERED MAIL LINE 
IS GIVEN A HARD JOLT 


(CONTINUED FROM PAGE 4) 
to a few brokerage concerns in each 
city. 

The companies assume liability only 
when they have received written notifi- 
cation of the amount of value mailed by 
or to the assured prior to known loss, 





which must be given on the day of the 





mailing and registration of the package. 
The packing and sealing of the package 
must be witnessed by two adults, one 
of whom shall have charge of it until 
it is deposited and registered at the 
post office. Policies do not cover the 
dishonesty of employes of the assured 
or of the persons or concern to whom 
the package is shipped. Nor do they ac- 
cept any liability on losses caused 
through the dishonesty of postal or 
railroad employes. 


THE NATIONAL 


UNDERWRITER 





August 26, 























Automobile and Farcel Post | 


Insurance 


Special Department Maintained 
for Purpose of Giving Expert 
and Efficient Service 


Local and General Agents Wanted 
Apply to 


Appleton & Cox 


Attorneys 


3 South William St. NEW YORK 


Representing Companies of Known Reputation 

















Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 
Re-I nsurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange 


SURPLUS 
LINES anp 
FLOATERS 


Chicago, Ill. 


~ 








( we Protect the Foundation of the American Farmer’s Prosperity—the 
Live Stock Industry. 


Our coverage includes Horses, Cattle and Hogs. Operating in 
Nebraska, S. Dakota and Iowa’ 


\_ AMERICAN LIVE STOCK INSURANCE CO., Omaha, Nebr. ay 








GONE! 





Thousands of motor cars are stolen 
week. 


every 


Theft insurance is the only alleviator. 


And the best branch of alleviators—a policy 
in the 


INDIANA MUTUAL 


AUTOMOBILE 
INSURANCE COMPANY 


F. C. BREWER, Sec’y. and Treas. 


La Porte, Indiana 














VIEWED FROM’NEW YORK | 








there is likely to be some sort of a 
break 
brokers in the east have been soliciting 
business for the past week. They are 
attempting 
This is a great change of front. 
long time holders of sugar stocks have 
not attempted to dispose of their wares, 
but jobbers desiring sugar have had to 
seek them out and make a price. 
principal stocks of sugar in this coun- 
try are 


SLUMP IN SUGAR MARKET 
A report is current to the effect that 


in the sugar market. Sugar 


stocks. 
For a 


to unload their 


The 


in New York and Denver. 


By G. A. WATSON 


caught with quite a loss. 











There seems to be every indication that 
the price of sugar is going to take 
quite a decided drop which means that 


those who have been holding large 
quantities for a higher market, will be 
It is found 
that there is much inferior sugar on 
ws market that is not easily disposed 
of. 


* * * 
ARRANGE FOR TRUCK COVERAGE 


Edward J. Perrin, Jr., who is man- 
ager of the inland marine department 
of the Automobile of Hartford, is per- 
fecting plans for the development of 
its transportation business. Motor 
truck transportation has become an es- 
tablished activity and there is demand 
for proper coverage against the road 
hazards. As the Automobile points out, 
the demand for this sort of insurance 
comes from three sources: First, from 
the shipper who does his own hauling 
on his own trucks; second, from the 
shipper who has his hauling done by 
public truckmen, and third, from the 
public truckman who is liable for loss 
or damage to a shipper’s risk in case of 
proven negligence on his part. 

The Automobile states that the ship- 
per who has done his own hauling has 
no opportunity of recovering when his 
goods are damaged on the road with- 
out insurance protection. The shipper 
who has a hired truckman, has the right 
of recovery, if he can prove that fhe 
loss or damage was due primarily to 
the truckmen’s negligence. The diffi- 
culty in effecting recovery from public 
carriers, even when clear cases of legal 
liability have been established, is well 





AS SEEN FROM CHICAGO 








known. The matter is tied up for 
months before the shipper can get sat. 
isfactory settlement. Under the poli. 
cies to be issued by the Automobile, in. 
surance is provided against loss of 
damage while goods are in transit, by 
fire, self-ignition, lightning, Collision, 
overturning, collapse of bridges, riot 
and strike, flood, tornado and marine 
perils while on ferries. Loss or dam. 
age by fire is also provided while the 
goods are in the carrier’s custody as 
bailee and not as common carriers, 
The companies that have been writ. 


ing truck insurance find that the theft. 


indemnity has not been satisfactory 
and, in fact, has been the cause of many 
losses. This is generally being elimj- 
nated. There is too much moral hazard, 
The Automobile will write business un. 
der an annual or open form of policy, 
or a certificate will be issued coveri 
special trip shipments between spe¢i- 
fied points, or shipments of goods while 
in the custody of railroads, express 
companies, public truckmen, steamers 
or the shipper’s own trucks. 
* * * 
AGENTS’? QUALIFICATION BILL 


It will be recalled that at the Lonis- 
ville meting of the National Associa. 
tion of Insurance Agents last October, 
announcement was made that the 
National Convention of Insurance 
Commissioners had appointed a com- 
mittee to confer with a like committee 
of the association upon all matters of 
common interest. One of the subjects 
that has actively developed since that 
time is a uniform agents qualification 
law. The task of drafting a proposed 
bill is in the hands of Commissioner 
Donaldson of Pennsylvania, one of the 
commissioners committee and a man 
who has given more study to the sub- 
ject than any other state official. Mr. 
Donaldson now has his proposed 
measure sufficiently advanced to confer 
upon it and some days ago discussed 
the text with representatives of the 


National Association of Insurance 
agents. He will report the bill to his 
national commissioners convention 


when it meets at Los Angeles in Sep- 
tember. 











EFFECT OF SURCHARGE ON FIGURES 


On Sept. 1, 1919, the surcharge was 
removed. Since that date agents in 
making comparisons with last year’s 
record have had to write 10 percent 


more business each month in order to 


equal last year’s figure. If the pre- 
miums in any one month fell behind 10 
percent the agent had really shown a 
decrease of 20 percent. In other words, 
agents have been working under a 10 
percent handicap this year. For ex- 
ample, if an agent simply renewed his 


August business without getting any 


new risks, he actually showed a loss of 
10 percent, because he did not collect 
the 10 percent surcharge this year. 

As a result, many agents have made 
much larger gains than the figures 
would indicate. They have made on 
paper only a modest increase, when, as 
a matter of fact, they have made a 
rather substantial gain considering the 


fact that the surcharge was not col- 
lected this year. 
year agents will be working on an even 
basis and will not have to calculate the 
effect of the surcharge 
monthly comparisons. 


From Sept. 1 of this 


in making 


E. W. HOTCHKIN ADVANCED 


E. W. Hotchkin has been appointed 
agency superintendent of the western 
department of the Continental | of 








sociated with the Continental since 
1910 in the capacity of engineer and 
special inspector. He is a graduate of 
the- Armour Institute in fire protec- 
tion engineering and has had wide ex 
perience in special hazard inspection 
work. 
* * * 


FIDELITY-PHENIX BALL GAME 


Daily report examiners vs. “Field 
Kids,” employes of the Fidelity-Phemx 
Western office, crossed bats in a game 
of indoor baseball at Grant Park, Chi- 
cago, Monday afternoon, with most 0 
the office force in attendance. The oe 
aminers proved too much for 
lighter office assistants and won out by 
a score of.26 to 20. The scintillating 
stars for the examiners were “Mike an 
ike,” erstwhile Louis Walwerz, assis 
tant examiner, and James Guy, mama 
ger of the automobile department, each 
tipping the scales at 200 pounds. ing 
avoirdupois, however, proved no d 
ment, as “Ike” Guy, in running 
bases, was as fleet of foot as whet 
chasing down a fleet of automobiles, 
while “Mike” Walwerz leaped 
base to base as though pa to ¢s- 
cape from a house afre. os 
plays by Shorty Stiles and Ont 
Brily were also in evidence. 
of the “Field Kids” was so 
good that special comment 1s unneces- 





Chicago. 


Mr. Hotchkin has been as- 


sary. There was a near riot at = 
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Let Us Rejoice and Be Thankful 


that in the productive union of industrious man and 
nature, the authority of no walking delegate was 
recognized by OLD DAME NATURE. She con- 
tinued her old schedule of working twenty-four hours 
a day for all of us. There was no curtailment of 
production, no lock-outs or walk-outs, with the result 
that god MOTHER EARTH, responding to 
DIVINE LAW, with the co-operation of industrious 
and patriotic men and women, has enriched our 
nation by a bounteous cropof grain. ELEVATORS, 
WAREHOUSES and GRANERIES are being filled 


to capacity and with an overflow. 


This created wealth requires protection against de- 
struction and the owner needs insurance against 
loss, not only by FIRE but TORNADO, EXPLO- 
SION, RIOT and CIVIL COMMOTION. 


This is a golden opportunity for the alert and ener- 
getic agent to reap a harvest of premiums, and it is 


made easier if he can say to the owner—‘I will 
write it in the 


Insurance Company of North America’ 


Cash Capital, $5,000,000.00 


Founded in Independence Hall at Philadelphia in 1792 
The Oldest American Stock Insurance Company 











Our Classes for All Seasons 
Fire 

Rent 

Tornado 

Automobile 

Builders’ Risk 

Use and Occupancy 
Riot & Civil Commotion 
Sprinkler Leakage 
Marine 

Inland Transit 

Parcel Post 

Registered Mail 
Tourists’ Baggage 
Explosion 

Hail 








Ample Capacity 


Exceptional Facilities 








Department Offices 


Western Departments—(Fire) Charles 
R. Tuttle, Gen. Mgr. (Marine) Geo. L. 
McCurdy, Megr., Chicago, Ill. 


Pacific Coast Depart ment—San Fran- 
cisco, Cal. 


Southern Department—Atlanta, Ga. 
Canada General Agents—Montreal, 
Canada. 


Metropolitan Managers—59 John 
Street, New York City, N = & 


New England Department — Hart- 
ord, Conn. 


Brokerage and Service Departments 
ue William Street, New York City, 


Department for Central America— 
Hartwig Moss Ins. Agency, Ltd., New 
Orleans, La. 

Metropolitan Marine Agency — 27 
William Street, New York City, N. Y. 

Cuba General Agent—Havana, Cuba. 


Rico. we nena 
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EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, 
THOMAS C. TEMPLE, Secretary G SSR. Se 


EORGE JR., Secretary 
HENRY P. WHITMAN, Ass’t Sectretary FRED C. GUSTETTER, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, oe Secretary 


Surplus to Policyholders . . . . . $11,740,470.68 
Total Losses Paid . . . « « « « « 95,259,732.08 


Cash Capital - Three Million Dollars 


Reinsurance Reserves .... . ~ ~ $8,213,006.94 
Reserve for Outstanding Losses and all 

other liabilities . . .. . . - + 1,785,053.20 
Net Surplus ...... + + - 8,740,470.60 


Total Assets . . . . $21,738,530.74 











UNITED STATES BRANCH 
206-208 BROADWAY 
NEW YORK, N. Y. 


FIRE 
TORNADO 
AUTOMOBILE 
SPRINKLER LEAKAGE 








HORATIO N. KELSEY 
United States Manager 





ESTABLISHED 
1862 


CORRESPONDENCE SOLICITED 








e in Chicago, Cook County and the Greater Mz2tropo'itan District. 

nspections QThis inspectorate very properly gauges the expectancy of fire risks 

and intelligently anticipates events before they occur. QThe undersigned 

. : . sells this talent to companies, agents, brokers and the business public, 

herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Committees and 
= those who formulate iusurance laws designed for the public weal. 


0 years in this field. —Dixit at Facit— Cc. W. P IERC 


Office with Knight, Smith & Co. 
Boom 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 Independent Inspector and Fire Prevention Counselor 

















WYNNE & KINSELLA .. 


General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 
Agents wanted in Michigan 


1554 Penobscot Bldg. 3 : : : ’ Detroit, Mich. 


CAPITAL $1,000,000 














Limited, OF DUBLIN PATRIOTIC ASSURANCE COMPANY : Founnen 1824 


FIRE, TORNADO, AUTOMOBILE, USE AND OCCUPANCY, SPRINKLER LEAKAGE. 
AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION, 
IN UNOCCUPIED TERRITORY, ARE INVITED TO NEGOTIATE. 
UNITED STATES BRANCH —_ WESTERN DEPARTMENT PACIFIC COAST DEPT. 
54 Pine SteetNEW YORK 76 W. Monroe St. CHICAGO. 


SAN FRANCISCO 
PRESTON T. KELSEY US. Mg. JOHN F. STAFFORD, Mgr. C. A. HENRY General Agent. 








NATIONAL INSPECTION CO. 


108 So. LA SALLE ST., CHICAGO 


INSPECTION OF HEAVY RISKS 


J. G. HUBBELL, Mgr. H. B. CHRISSINGER, Asst. Mgr. 








ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE REINSURANCE 











Capital and Surplus 


a 

| $250,000.00 
Hy 
: 


American Merchants 
Fire Insurance Company 








Kansas City - 


Missouri Reinsurance 











time during the game over the decisions 
of the umpires, Andy Carnegie Turn- 
bull, umpire on bases, and “Jimmie” 
Ghee, back of the battery. The ball 
was so big that Turnbull became im- 
pregnated with thoughts of the pigskin 
and began calling signals for line 
plunges, while Ghee hearkened back to 
the halcyon days of his youth, when 
“one old cat” was the game. It is said 
some of his decisions were genuine 
antiques in so far as baseball nomencla- 
ture is concerned. The following par- 
ticipated: 


Examiners Field Kids 
Jerry Axakora..... i re P. Gabray 
Charles Reilly..... CS Ben Bauer 
Oscar Green....... anger ere M. Kleinman 
Harry Stiles....... OD ins aan W. Lentzen 
M. Bjornson....... eee George Schuld 
po Ree Pies ee ee R. Stangland 
BS NCIS ss is Sti dive ci poe William Black 
ER eee Dan tseneaee Cc. Benson 
Mike Wolwerz..... Rises wade B. Bystrom 


* * xX 
CHICAGO PREMIUM RETURNS 


Additional companies reporting their 
total premiums writings for the year 
ending June 30 to the city collector for 
taxation purposes are shown below: 

1920 1919 


errr i $ 90,603 $ 68,614 
eS eR eae 42,314 13,572 
Commonwealth ........ 101,338 60,854 
CERO PMIIE «6 obs dass 5,194 85,022 
TRON 8 sas. 4 deo 0 wo 45,463 18,758 
Merchants, N. Y....... 1,409 37,257 
Northern, Eng. ........ 226,175 181,524 
Phoenix, Eng. ......... 303,923 239,755 
a ee re 5,216 16,368 
Scot. Union ..... & 98,193 
Spring. F. & M. Poa 295,128 
4, eee Eee eee ee 5,5 





Western Can. ........- 52,802 
VOCKshite ....5 60sec tsa 44,281 


* * xX 
HAS ZONE SYSTEM 


The Automobile of Hartford has di- 
vided the country into zones so far as 
its marine department is concerned. C. 
Irvine Clark, who has been in charge 
of the marine business in the Chicago 
department, goes to New Orleans to 
take charge of the southern depart- 
ment. M. V. Campbell, from the New 
York office of the Automobile, is placed 
in charge of the western department at 
Chicago under Manager George Tra- 
mel. The western department com- 
prises ten or twelve states. 

* * Ox 
BUREAU ANNOUNCES MEETING DATE 


45,534 
39,046 


The Western Insurance Bureau will 
hold its semi-annual meeting at Briar- 
cliff Lodge, Briarcliff Manor, N. Y., 
Oct. 13-14. The program is not yet 
completed and wilt be announced later. 

* 


INTEREST IN AIRCRAFT POLICIES 


The companies writing aircraft in- 
surance ate launching campaigns to 
interest their agents in the movement 
and get well under way for an active 
campaign. It is believed that aircraft 
insurance is now on a stable basis and 
will have a very satisfactory develop- 
ment. 

The season for flying is on and the 
companies feel that now is the time to 
act. Aviators who will take to the air 
this year will not confine their activities 
to the east by any means. The west- 
ern field which heretofore has offered 
little inducement to the flyer has now 
become popular. Aircraft houses are 
now demonstrating the commercial and 
pleasure advantages of the airplane to 
western buyers. : 

Foreign companies may soon begin 
to write aircraft here. Foreign com- 
panies, particularly those of England, 
have met with success in writing this 
form of insurance at home. While 
American companies have feared the 
hazards of the experimental airplane, 
the English underwriters have delved 
deeply into the subject and emerged 
in a very prosperous manner. To this 
charge some companies have replied 
that the science of aviation has pro- 
gressed more in England than in Amer- 
ica, but the records of American flyers 
during the war show that the best 
machines and the most capable pilots 
were produced by this country. These 
flyers have placed aviation on a sound 
basis at home and are entitled to co- 
operation and protection. 

The plan of the American companies 
writing aviation insurance does not 





—= 


other policy is written. The fire com. 
panies are insuring airplanes against 
collision, fire and windstorm. Their 
rates average according to the ability - 
of the pilot, the type of plane and the 
use to which it is to be put. A pilot's 
statement is included in every applica. 
tion. In connection with this the Na. 
tional Liberty has secured the records 
of all the aviators who served in the 
allied and American armies during the 
war. When the company is in doubt 
concerning the ability of the pilot he is 
tested by some recognized flyer. The 
pilot is considered the greatest hazard 
and it protects itself accordingly. 

The Travelers and Aetna Casualty 
write public liability, property dam. 
age and workmen’s compensation in. 
surance. They will issue policies to all 
except those engaged in exhibition fly- 
ing which includes any spectacular 
demonstrations. They specify that 
pilots must have had at least 40 hours 
actual flying experience, that they wil} 
not be responsible for any property car- 
ried in the plane and specify that 
ground men or mechanicians will not 
be permitted to operate the plane in. 
sured. 

It is believed that Chicago will be- 
come the logical center for the dis- 
tributing of this form of insurance. It 
is pointed out that numerous aero or- 
ganizations have located their head- 
quarters in Chicago and are making 
every attempt to bring airplane indus- 
tries to the city. 

* * * 
MARINE BUSINESS HEAVY 


Marine offices in Chicago announce 
that they are experiencing the most 
successful year in their history. Busi- 
ness so far this year has been enor- 
mous, and the outlook for the remain- 
ing months is very promising. There 
seems to be a marked change in the 
attitude of mid-western manufacturers 
toward Chicago marine offices. Both 
their inland and ocean marine business 
is being placed largely with western 
offices. 

C. I. Clarke, who has been superin- 
tendent of the marine department of the 
Automobile of Hartford in Chicago, 
says that up until this present year 
very little of this business was placed 
through the Chicago market. Manv- 
facturers in the middle west seemed to 
disregard the marine offices there, and 
persisted in placing their business with 
the New York offices. This year they 
seem to have deviated from that course 
and are placing much of their business 
in Chicago. 

*x* * 
COLLECTION OF BALANCES 


While collection of balances: from 
local agents was reported as satisfac- 
tory for the first six months of the 
present year, there is a_ noticeable 
slumping on the part of agents since 
July 1. Companies do not quite under- 
stand why this is so. Business is keep- 
ing up fairly well and collection should 
be made as promptly as_ heretofore. 
If this laxity continues very long the 
companies will put every effort into” 
play that the locals may be whipped 
into line in plenty of time before the 
annual statement roundup is in evi- 
dence. 

* * * 

The National of Hartford’s baseball 
team at Chicago has not lost a game in 
the insurance baseball league this sea- 
son. It had one tie game, that being with 
the Hartford. The National’s team won 
the winning cup last year, without losing 
a game. The teams in the league at Chi- 
cago are W. A. Alexander & Co., Spring- 
field, Continental, National Liberty, Na- 
tional of Hartford, Marsh & McLennan 
and Hartford. 

x * * 

Vice-President Fred A. Hubbard of the 
Hanover Fire is spending a week at the 
western department. 

* * * 

William Hall, counter man for the Chi- 
cago office of the Milwaukee Mechanies, 
has resigned. The position has not yet 
been filled. 





The National Assurance Agency Com- 
pany of Mansfield, O., has been incor- 
porated with $10,000 capital. 
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Fire 


NEW YORK 
Hugh R. Loudon, Manager 
J. B. Kremer, Deputy Manager 


Robt. H. Williams, Asst. Dep. Mgr. E. E. Wells, Supt. of Agencies Geo. F. Guerraz, Asst. Manager J. G. Pepper, Assistant Manager 
T. A. Weed, Agency Supt. 









Use and Occupancy Postal Profits 
Transportation Tourist . 





Automobile Rent Tornado 
Sprinkler Leakage Explosion 


Commissions 
Salesmen’s Samples 
Strike, Riot and Civil Commotion 





United States Offices 
CHICAGO, ILL. SAN FRANCISCO 
W. P. Robertson, Manager Thos. H. Anderson, Manager 


NEW ORLEANS, LA. 


Clarence F. Low, Manager 


Logan B. Chandler, Dep. Asst. Mgr. R. H. Colcock, Jr., Dep. Asst. Mgr. 
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How Do We, Know? Twenty Years Experience. 


APPRAISEMENT 


Made 
Before The Fire, 


“Worth Its Weight In Gold” 
After The Fire! 


The Reason? 


Lloyds Twenty Years’ Experience 
LLOYDS APPRAISAL COMPANY 


Transportation Building, Chicago 
Branches: Cleveland, Detroit, Memphis, Pittsburgh, St. Louis and Des Moines 






















7 





“4 


i 


THE NATIONAL 


UNDERWRITER 





17 





[ 





| FIRE NEWS OF THE STATES 




















OHIO AND WEST VIRGINIA 














NEW RULES GIVEN APPROVAL 


West Virginia Underwriters Also Hear 
Report on Fire Portection Sit- 
uation at Welch 





CLEVELAND, O., Aug. 24.—The 
West Virginia Underwriters’ Associa- 
tion, in semi-annual session here, gave 
its final approval to the uniform rules 
and they will go out in the near future. 
For some time the committees have 
been engaged in putting them into 
shape and adapting them to conditions 
in their state. 

A report on the fire protection fea- 
tures at Welch was made by E. B. 
King, superintendent of the Charleston 
branch of the West Virginia Inspec- 
tion Bureau, who made the investiga- 
tion. Conditions there were found 
good. The conflagration which oc- 
curred in that place some months ago, 
the report stated, was probably due to 
the fact that one of the storage tanks 
of the town’s water supply had not 
been kept full. This, of course, inter- 
fered with the operation of the depart- 
ment at the time needed. _ 

Aside from these two points, the ses- 
sion was devoted to routine business. 
Visitors at the meeting included T. B. 
Sellers, manager of the Ohio and West 
Virginia Inspection Bureaus; Harold 
Miller, automobile superintendent of 
the western department of the North 





America, and W. E. Jones, agency su- 
perintendent Security of Connecticut. 


Boosting Ohio Association 


COLUMBUS, O., Aug. 24—Under the 
direction of W. H. Tomlinson, secretary 
and treasurer and general counsel of the 
Ohio Association of Insurance Agents, 
rlans have been laid whereby the mem- 
bership of the organization will be in- 
creased from 600, its present level, to 
1,000 or more by Jan. 1. 

Mr. Tomlinson recently retired as state 
insurance commissioner for Ohio in or- 
der to take up this new work. He is en- 
thusiastic over the outlook. He said that 
the present unrest sweeping over the 
world seems likely to be reflected in the 
next Ohio legislature. For that reason 
he said that the insurance men of the 
state had counselled together and decided 
to strengthen the organization so that a 
united front can be presented to the 
legislature in order to see that a square 
deal is given the insurance interests of 
the state.in the matter of taxation and 
other restrictions. 

A. E. Clemons of Cincinnati, president 
of the state organization, has sent out 
an appeal to insurance men throughout 
the state and many favorable responses 
already have been received. 


Blue Goose Election Aug. 30 


COLUMBUS, O., Aug. 24—Announce- 
ment is made by Fred W. Ransom, most 
loyal gander of the Ohio Blue Goose, 
that the annual election will take place 
in connection with a buffet luncheon at 
the Deshler Hotel, Columbus, Monday 
evening, Aug. 30. It was planned to hold 
this election at the Cedar Point meeting 
of the two field clubs and the Blue 





Goose, but other diversions took so much 
time that the meeting was not held. 

The two- field clubs will meet at the 
Deshler Tuesday afternoon and evening, 
Sept. 14. A speaker of nation-wide repu- 
tation is being sought. 


Allow Oil Burning Devices 


COLUMBUS, 0O., Aug. 24—The ap- 
proaching gas shortage, which is feared 
by the people of Columbus and many 
other towns of the state is responsible 
for a ruling of the Ohio Inspection Bu- 
reau, which has ordered a change in the 
dwelling house schedule, eliminating the 
charge of 10 cents under item (i), page 9, 
thereby permitting the use in dwellings 
of kerosene and (or) fuel oil in furnaces 
for heating dwellings. This order is 
effective Sept. 1 and makes it possible for 
houses to be equipped with oil burning 
devices without vitiating the fire insur- 
ance policy. 





Johnson & Higins Ask Rehearing 


COLUMBUS, O., Aug. 24—Johnson & 
Higgins, insurance brokers of Chicago 
and New York, have asked Superinten- 
dent Crew for a rehearing of the case in 





which former Superintendent Tomlinson 
revoked their license to do business in 
Ohio. The matter probably will be taken 
up some time next week. 


Will Remain With Superior 


Ambrose G. Dorger of Cincinnati, Chio 
state agent of the Superior, has decided 
to remain with that company. It was an- 
nounced that he had gone with the 
Caledonian and in fact the Caledonian 
sent out notices to that effect. Mr. Dor- 
ger visited the home offices of the Su- 
perior at Pittsburgh and there reached 
the decision to stay with his old com- 
pany. 








Martin to Be in Ohio 


John R. Martin, who resigned as west- 
ern superintendent of agencies of the 
Continental to go with the Great Ameri- 
can, will be general utility man in the 
western office, assisting here and there 
as he is needed. His first assignment is 
in Ohio, where he formerly traveled and 
will spend a while working with State 
Agent R. T. Huggard. Mr. Martin will 
continue to make his headquarters in 
Chicago. 











CENTRAL WESTERN STATES 

















PREPARE FOR ILLINOIS RALLY 





Annual Meeting of the Local Agents’ 
Association Will Be Held at 
Peoria, Sept. 29 





The Illinois Association of Insur- 
ance Agents is now shaping up its pro- 
gram for the annual meeting at Peoria, 
Sept. 29. The headliner for the con- 
vention will be Supervisor ,T. Alfred 





Fleming of the conservation depart- 
ment of the National Board. I. D. Goss, 
superintendent. of the farm department 
in the western office of Continental, 
will speak. One of the most important 
subjects before the convention will be 
insurance legislation. Many members 
of the organization are demanding that 
a qualifications bill and an anti-rebate 
bill be pushed at the next session. The 
Peoria agents have arranged for a 
banquet in the evening, to be held at 
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| | —stands today, and every day, with the + 
united service of all its departments, its 


to offer the American Agent an unsur- 


reputation, its management, its resources, 
passed opportunity for growth. 
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WM. B. CLARK, President 





One Hundred and One years of satisfactory 
dealing has developed for this Company its 
splendid reputation and great business 


Losses Paid over . . . $183,000,000 | 
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the Automobile Club, which is 18 
miles from Peoria. A boat has been 
chartered for the occasion to take the 
delegates to the club. 


GEORGE BROWN IS UP AGAIN 


Big Field of Legislative Candidates in 
Detroit at the Forthcoming 
Primary Election 





One of the earliest legislative pri- 
mary elections will be that in Michigan 
next Tuesday, Aug. 31. Organiza- 
tions interested in the primary are ob- 
jecting to its being held so long be- 
fore the general election in November. 
It comes when a large percentage of 
the voters are away on vacation and it 
throws all the hard campaigning into 
the hottest month of the season. The 
Michigan women are protesting and a 
number of their clubs have announced 
their endorsement of an amendment to 
the state election laws changing the 
present primary date to one towards 
the end of September. 

The primary in Detroit has drawn 
out 44 republican candidates for the 
membership of eleven the city has in 
the state house of representatives. The 
primary will decide it, as there are no 
democratic candidates. 

Among the first division contestants 
is George Brown, who is running for 
a second term. Mr. Brown has been 
in the general insurance business for 15 
years and has built up a profitable 
clientele which he carries in a number 
of the best companies in the country. 

He is a member of the state house 
insurance committee and has rendered 
good service to the insurance business 
by heading off several hostile meas- 
ures and successfully defeating others. 


OBJECT TO BEING PRODDED 








Local Agents Say That the “Business 
Development” Departments Are 
Now Working Overtime 





INDIANAPOLIS, IND., Aug. 25.— 
The local agents in this city, and doubt- 
less elsewhere, are being deluged with 
letters emanating from New York and 
Chicago offices, calling attention to the 
erection or contemplated erection of 
new buildings in this city and asking 
that the owners be solicited for insur- 
ance. The custom goes by the name 
of “Business Getting” or “Business De- 
velopment.” In the opinion of the local 
agents, it is being “worked to a 
frazzle” without results other than 
would ordinarily accrue through the un- 
solicited efforts of the local contingent. 
The agent is generally “onto his onion,” 
as he is in the business for the com- 
missions and is at all times closely in 
touch with building conditions suffi- 
ciently to know when new structures 
are in prospect. He is right on the 
job when the time comes for placing 
imsurance. Hence he does not relish 
this apparently needless prodding by 
companies in the home offices. Here 
in Indianapolis, the local agents gen- 
erally are of the opinion that the re- 
sults do not warrant the amount of 
effort put forth by these business get- 
ting bureaus. 





Nowlin Objects to Statement 


Secretary H. L. Nowlin of the Mutual 
Insurance Companies Union of Indiana 
objects to a statement in a recent issue 
to the effect that some of the farm mu- 
tuals have been borrowing large sums 
of money at a high rate of interest in 
order to meet their losses, instead of 
creating dissatisfaction by assessing 
their policyholders. Secretary Nowlin 
Says that he has taken up this subject 
with the farm mutuals since the article 
was published and has received answers 
— all the companies doing a farm 
naan to any extent in the state. He 
eclares that not one of them has been 
ge as much money in proportion 


pod the amount of insurance in force as 


ey have done i 
Nowlin n the past. Secretary 


he 


asserts that none of them is 
sitating to make an assessment suf- 
fent to more than cover any indebted- 
that may have been incurred in 


addition to any losses which they may 
expect to incur in the near future. Mr. 
Nowlin says that nearly every company 
reports that its losses during the last 
fiscal year were lighter than those of the 
average year. 


" Mid-West Increases Capital 


The directors of the Mid-West Fire of 
Quincy, Ill., have authorized an increase 
in the company’s capital stock of $50,000. 
The new issue will be sold on a basis 
to give the company a total capital of 
$135,000 and an addition to surplus of 
$15,000. The Mid-West is making good 
progress and has done an especially good 
business through its Cook county de- 
partment of which G. A. Mavon.is mana- 
ger. 





Indiana Losses Heavy 


INDIANAPCLIS, IND., Aug. 24—Dur- 
ing July and August losses in Indiana 
have been unusually heavy. The burning 
of several large mercantile risks, espe- 
cially in the last three weeks, has caused 
a large insurance loss. Although several 
of the mercantile risks were greatly un- 
der-insured, the insurance loss was large, 
as the fires have damaged factories and 
plants of large values which carried con- 
siderable insurance. 

Farm losses were rather heavy in 
July, several large barns and houses be- 
ing struck by lightning. Sparks from 
threshing machines, during the threshing 
season, caused several large fires, one 
of which resulted in a loss of over $25,- 
000. Several losses were paid on live 
stock which were burned to death dur- 
ing the fires. Some of these farm fires 
created quite a demand for policies in 
the neighborhood of the fires. One spe- 
cial agent spent a week in the neighbor- 
hood of a fire helping an agent writing 
new policies. Practically everything in- 
surable on one large farm was covered. 
Several policies have been issued cover- 
ing the loss from death by hail on 
chickens, 


Controversy on Muskegon Loss 


MUSKEGON, MICH., Aug. 24—A con- 
troversy has arisen between the assured 
and companies interested in the fire loss 
on the plant of the Brunswick-Balke- 
Collender Company last week. The fire 
is said to have been accompanied by a 
terrific explosion. The loss is estimated 
at $100,000. The companies contend that 
the explosion preceded the fire and there- 
fore under their policies they are not 
liable for the loss. The assured insists 
that the explosion followed the fire. 

While the origin of the fire is still un- 
determined, it is said that the explosion 
was caused by the combustion of hard 
rubber dust in the grinding room of the 
hard rubber department. This depart- 
ment supervises the manufacture of bat- 
tery jars and tires. An investigation is 
now being conducted to determine just 
when the explosion took place. 

A late report of the fire states that 
most of the damage was caused by 
water. The opening of 228 sprinkler 
heads caused water to flood every floor 
of the building. The plant will be closed 
down for some time and it is estimated 
that there will be a 2 percent loss on the 
use and occupancy insurance. 


Adopting Uniform Forms 


Special committees have been ap- 
pointed by Illinois field men to see that 
uniform forms are used in Rock Island, 
Quincy, Kankakee, Peoria, and one or 
two other cities where they have not 
been generally adopted. These commit- 
tees have been calling on local agents 
and local assureds and at many confer- 
ences of this kind big property owners 
have signified their willingness to have 
uniform forms attached to their policies. 
In the near future, large city brokers 
will be visited by these committees and 
within another three months it is ex- 
pected that uniform forms will be in 
use in all Illinois cities that have as yet 
not adopted them. 


Opens Fort Wayne Branch 


The Underwriters Adjusting Company 
of Chicago is opening a branch office at 
Fort Wayne, Ind. Fred H. Jones, an in- 
dependent adjuster there, has been made 
manager. 





A. H. Gansser’s New Work 


A. H. Gansser of Bay City, Mich., state 
commander of the American Legion, and 
lieutenant colonel of the 25th infantry, 
32nd division, A. E. F., has been ap- 
pointed field organizer for the United 
States Automobile Insurance Company 
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Found 


A Method That Takes 
the Month-End Worry 
Out of Business 


UNDERWOOD 


BOOKKEEPING | 
MACHINE 


It Makes Your 
Books Balance 


Creates Accuracy 
and Legibility 


Does Your Work 
YOUR Way 


UNDERWOOD 
TYPEWRITER COMPANY 


INCORPORATED 


37 South Wabash Ave. 
Chicago, Ill. . 
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GUARDIAN company 
COMPANY 
SALT LAKE CITY, UTAH 
Policyholders’ Surplus, $392,195.22. 
GENERAL REPRESENTATIVES 
STARKWEATHER & SHEPLEY.....cccsccsccccsossces Boston, Providence, Chicago 


RICKERT, MELLINGER & CO..Lancaster, Pennsylvania, New Jersey, Maryland 
ANDRUS & PALMER Detroit, Michigan, and Wisconsin 


Capital, $200,000.00. Assets, $537,135.06. 






adss Columbia, South Carolina 

Li LS ew baeeasarncncabe eases samp eee Denver, Colorado 

THE AGENCY COMPANY...... Salt Lake City, Los Angeles and San Francisco 
General Agents for the United States 

FOR AGENCY REPRESENTATION, ADDRESS ANY OF THE ABOVE, OR 


Secretary 











DISTRICT AND LOCAL AGENTS FOR 


OHIO 


Liberal Agency Contracts 
Attractive Policies 


Excellent Territory 


The Inter Southern Life Insurance Company, of 
Louisville, Kentucky, is ready to offer an unusual 
opportunity to representatives in the State of Ohio. 


If you want to have submitted to 
you an Agency proposition that 
is really worth while, WRITE, 


ELLSWORTH REGENSTEIN, State Manager 
Lock Box 303, Cincinnati, Ohio 


fraternal insurance work for a long time 
and has been working for the Insurance 
Federation. He has a large acquaintance 
throughout the state. The United States 
Automobile will endeavor to organize 
local automobile clubs and take the in- 
surance of the members. 





Illinois’ July Fire Losses 

SPRINGFIELD, ILL., Aug. 24—Illinois 
fire losses in July aggregated $1,296,186, 
according to the report of State Fire 
Marshal Gamber. This is a decrease from 
June of $998,059. There were 985 fires 
reported. The largest loss was caused by 
electricity, $222,798; with lightning next, 
$162,596. The largest loss occurred in 
dwellings, $253,992. Other large losses 
were barns and stables, $219,493; fac- 
tories, $126,960; stores, $117,997; ware- 








houses, $107,507. 


Illinois Notes 


- Charles A. Heidbreder has opened up 
an agency at Quincy, Ill. He will repre- 
sent the Home Underwriters, California, 
Mercantile of New York and the Provi- 
dence-Washington. He was formerly in 
other lines of business at Quincy. 


H. C. Eddy, Jr., of Chicago, Illinois 
special agent of the Commercial Union 
and allied companies, has been on an 
automobile and fishing trip through Wis- 
eonsin. Most of the time was spent at 
Fifield. On the return trip Mr. Eddy 
stopped at the Dells. Mr. Eddy’s fishing 
record is said to have been 100 percent, 





Harvey B. Tennison, an insurance man 
at Mt. Vernon, Ind., has been arrested 
by the police authorities at Mt. Vernon 
and is being held on a charge.of arson, 
He is accused of having set fire to the 
old Tennison homestead at Bufkin, Posey 
county, Ind., on Aug. 13 

















ORGANIZED 1854 


The Mechanics ‘oman of Philadelphia 


JANUARY 1, 1920 


Cash Capital $600,000 
Surplus to Policyholders - - 


ar Department 


Wester tment 
D. H. DUNHAM 5. ME DER Sec'y NEAL BASSETT: VicewPres. & Mer 
A. H. HASSINGER ‘Sec’y PHILADELPHIA, _ w.T. BASSETT, Asst. Mer. 
NEWARK, N. J. PENNA. CHICAGO, ILL. 





ORGANIZED 1855 


‘Company, OF NEWARK 


FIREMEN’S 


Cash Capital $1,250,000 Net Surplus, $2,300,393 
Surplus to Policyholders - - - $3,550,393 


Eastern Department 
D. H. DUNHAM, President ASSETT 
i Vice-Pres. and Mgr. 


A. H. HASSINGER, Secretary W. T. BASSETT, vt Mer. 
NEWARK, NEW JERSEY CHICAGO, ILLINOIS 


Western Department 
N B. 


Net Surplus, $655,162 . 














DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - - - - 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 

















ASSETS $1,078,543.48 
NEED AN 
AGGRESSIVE COMPANY, EH? 


HENRY CLAY 


WANTS A LIVE AGENT; 


ave _~ AH, SHAKE! 
CAS og CS eT roce THER 

AT. HOME aw Sa CLAUDE F. SNYDER 
MANAGER 


LEXINGTON, KY. 







WHAT po you SMX? 


STATES OF THE NORTHWEST 








CONDITIONS IN MINNESOTA 





State Will Harvest Record Crop This 
Fall—Alarmed Over Possibility 
of Coal Shortage 





MINNEAPOLIS, MINN., Aug. 24.— 
Unless some unforeseen catastrophe 
occurs, Minnesota will harvest its great- 
est crop this fall. Crops of all kinds 
are in the very best of condition now 
and all signs point to a record harvest. 
Unlike many cther states in the middle 
west, Minnesota has disposed of most 
of its last year’s crop and there are 
ample storage facilities to take care of 
the harvest this fall. There have been 
plenty of cars in use in Minnesota un- 
til now, but the shortage in other sec- 
tions of the country is drawing upon 
the supply of freight cars in Minnesota 
and it is feared that there will be some 
difficulties in moving the crops at har- 
vest time. 

Business men and farmers in the 
northwest are greatly alarmed over the 
possibility of a serious coal shortage 
this fall. This is the one thing that 
casts gloom over the present prosper- 
ity of the state. The big lake freighters 
coming up from Buffalo and other east- 
ern ports are not bringing an adequate 
supply of coal. It is reported from the 
Iron Range towns that the iron output 
has been materially reduced. The nor- 
mal tonnage is not being shipped. In 
fact, such range towns as Eveleth, Vir- 
ginia, Hibbing and Chisholm are in 
comparatively poor shape from a busi- 
ness standpoint. They are not boom- 
ing as they did during the war. Sev- 
eral hundred iron mine laborers have 
left the Mesaba Range during the last 
three months. It is not understood 
just why iron production is being cur- 
tailed, but it has been recognized that 
things are slowing up in the range 
country. 

There is considerable industrial ac- 
tivity in Minneapolis and St. Paul. The 
principal plants in the twin cities are, 
of course, not producing as much as 
during the war period, but there is no 
indication of a reduction in output. All 
of the factories in the two cities are 
operating on a normal basis and all 
report plenty of orders to keep them 
going for the rest of the year. As a 
whole, the state is in very good condi- 
tion and field men look for a profitable 
year. 





Test Condemnation Orders 


ST. PAUL, MINN.—A test of the state 
fire marshal’s authority to condemn 
school buildings will be made in the 
courts. The city of St. Paul will present 
its appeal Aug. 30 from the recent order 
of George H. Nettleton, state fire mar- 
shal, to the district court. 

The fire marshal condemned three St. 
Paul schools. Later, at the suggestion of 
the school authorities, he modified this 
order so as to permit the reopening of two 
of the buildings in September; but refused 
to change his decision so far as one of 
the buildings was concerned. He sug- 











placed on duty at each of the schools 
while they were in session. This the city 
declined to do. The result is that the 
entire order will be reviewed by the 
court, 





Minneapolis July Fire Figures 


ST. PAUL, MINN., Aug. 24—Fire losseg 
in Minnesota increased more than 100 
per cent in July compared with the cor- 
responding month in 1919, according to 
the monthly report of Fire Marshal Net- 
tleton. Last month there were 180 fires 
reported with loss totaling $582,732 as 
against 145 fires with an aggregate loss 
of $272,749 in July, 1919. Insurance on 
buildings and contents destroyed last 
month aggregated $2,825,405 and in July 
a year ago the insurance item was $4,- 
204,109. The showing needs little fur- 
ther comment; the insurance companies 
did not pay so much insurance last 
month, but it is probable that they would 
like to have their adjustments further 
decreased. 

In St. Paul last month there weve 29 
fires and the loss reported was $55,180; 
Minneapolis, 50 fires, loss $98,315; Duluth, 
seven fires, loss $2,300. Outside‘the three 
larger cities there were 94 fires reported 
with a loss of $426,937. 

A year ago in July the records show 
19 fires in St. Paul with the loss placed 
at $4,665; Minneapolis, 32 fires, loss $18,- 
586; Duluth, 21 fires, loss $33,092, and 
outside the three cities, 73 fires, loss 
$216,406. 





Ruling on Mutual Policies 


MADISON, WIS., Aug. 24—The follow- 
ing ruling on mutual non-assessable 
policies has been issued by Commissioner 
Whitman: 

“If the liability of members of a mu- 
tual company is limited to the annual 
premium or a specified number of times - 
the annual premium, this fact must be 
stated in all policies issued by the com- 
pany. If a mutual company issues a non- 
assessable policy, such fact must be 
stated on every policy issued by the com- 
pany. If the liability of members of a 
mutual company is unlimited, such liabil- 
ity shall be stated on every policy. 

“Section 1897c-2 specifically requires 
that a company issuing limited assess- 
able policies and non-assessable policies 
shall have the fact specified in every 
policy. 

“Section 1900-1(b) provides that no 
policy shall be issued in this state incor- 
porating inte the contract or policy any 
matter not fully set forth therein. 
Where the liability of members is un- 
limited, this section would require @ 
company to so state in every policy, 
otherwise there might be a question as 
to whether or not collection of assess- 
ments could be enforced. 

“Section 1941-61 requires that if @ 
policy is made by a mutual company hav- 
ing special regulations lawfully applica- 
ble to its organization, such regulations 
shall form a part of the policy as the 
same may be written upon and attached 
thereto.” 





Complaint on Coinsurance Clause 


MADISON, WIS., Aug. 24—Commis- 
sioner Whitman has received from the 
law firm of Minahan, Minahan, Minahan 
& DuQuaine of Green Bay a complaint 
in regard to the use of the coinsurance 
clause in policies on the property of 
F. Hurlbut Company at Green oo 
alleging violations of the Wisconsin a 
surance law. A hearing will be held 
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A good paying small agency in a live 
West Virginia town. Address 100-P, 
care The National Underwriter. 








State Agency Wanted 
For reputable Fire Insurance Co. for 
Oregon & Washington. Will open 
supervising office in Portland, Ore., to 
handle both states. Address I-V., 
— The National Underwriter. 











“Thoroughly experienced, competent Accident 
and Health man desires engagement as Man- 
ager Accident Department. 

Splendid record, exceptional references. Un- 
usual opportunity for Casualty or Life Com- 
pany operating Accident branch.” Address 
2-W care The National Underwriter. 











TO RENT 


About 1,000 square feet of light, airy space, 
Rector Bldg., Monroe St., cor Clark, Chicago. 
Suitable for Insurance or Bond organization. 
Inquire Room 1312, 79 W. Monroe St. 
or telephone State 8085, between land 2 p.m. 








WANTED 


Assistant Examiner in farm department of 
leading General Agency. Reply stating 
experience and salary desired. 

Address 99-0, Care National Underwriter. 











Wanted: 


An experienced Underwriter for a 
Fire Company. Give full particulars 
as to experience, references and salary 
expected, in first letter. 

Address 93-I, care The National 
Underwriter 


FIRE—TORNADO— AUTOMOBILE 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 
CALIFORNIA 

Insurance Co., of San Francisco 








WESTERN DEPARTMENT 


N.E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 








AGENCY SERVICES 














Telephone Cadillac 1801 
ARTHU - THAYER 
CERTIFIED PUBLIC ACCOUNTANT 
-2 Dime Bank L 7 
Agency Audits . DETROIT, MICH. 





Map clerk wanted by Chicago Western De- 
partment of American Company. Good op- 
portunity for bright young man. Address 
Care The National Underwriter 











WANTED:—Chief Clerk for new 
Western Department. Please 
State age, previous experience 
and salary expected. Address 3-X 

| Care the National Underwriter. 











BOOKKEEPER WANTED 


Excellent opportunity for experienced 
young man to assist chief accountant. 
Apply in person. 























NEBRASKA FARM INSURANCE 





Underwriters Endeavor to Keep Insur- 
ance Well Within the Values 
of the Property 





OMAHA, NEB., Aug. 24.—Here' are 
some of the outstanding facts relative 
to farm insurance in Nebraska just 
now: 

Farm insurance men are, as is well 
known, in the throes of the dull season. 
Nevertheless, business is better, for this 
time of year, than ever before in the 
history of the state. It is the general 
opinion of Omaha and Nebraska farm 
insurance men that there will be little 
shrinkage in farm values, though they 
are keeping farm policies within rea- 
sonable bounds as a_ precautionary 
measure against possible unexpected 
deflation. 

Business Is Good 


“The business just now is unprece- 
dentedly good,” declared one under- 
writer this week. “And the situation is 
the same in practically every section of 
the Missouri valley. While the season 
is dull, the farmers being busily en- 
gaged in harvesting their crops during 
July and August, we have no complaint 
to make. On the contrary, we have 
every reason to feel gratified at the 
volume of business being done.” 
September, too, is dull, owing to the 
fact that most farmers bundle up their 
families and hie off to the county or 
state fairs—or both—in that month. 


Insurance on Grain 


The general opinion of Omaha un- 
derwriters is that the present-day 
farmer is disinclined to take out any 
considerable amount of insurance on his 
outbuildings, or even his residence. 
Most of the insurance being written is 
on personal property, including grain, 
they point out. One significant fact 
at present is that many farmers still 
have their 1919 grain crop on hand, and 
will soon have the 1920 crop to add. 
They are too well educated now to take 
any undue risks of serious loss by rea- 
son of lack of adequate insurance. 

As to losses, while there have been 
many from lightning, as was to be ex- 
pected, local underwriters say that there 
is no particular “sore spot” as regards 
losses. Aside from lightning, they say, 
there have been no serious losses re- 
ported. Considerable grain was lost in 
stack and shock. 





Moral Hazard on Grain 


WICHITA, KAN. Aug. 24—Under- 
writers in this section are of the opinion 
that unless the farmers are able to get 
cars to remove their grain a moral haz- 
ard will be created on the short term 
grain insurance. The farmer who has no 
place to store his grain is up against it. 
He can not borrow money from the 
banks this year as in previous years and 
should he need some ready money it is 
feared he may be tempted to collect from 
the insurance companies. 


in order to get ready money the farmer 
has sold his grain as low as $1.50 a 
bushel. This is much lower than the 
market price at this time. 





Joins the Bankers Fire 


Joseph J. Zezulak has joined the un- 
derwriting staff of the Bankers Fire in 
the home office at Lincoln, Neb., as ex- 
aminer. Mr. Zezulak has had several 
years’ experience as examiner with the 
Columbia Fire Underwriters at Qmaha 
and is thoroughly familiar with under- 
writing throughout the middle west. 

The Bankers Fire is making rapid 
progress in becoming well represented in 
the states in which it has been licensed, 
viz., New Jersey, Pennsylvania, Kansas 
and Nebraska. Preliminary arrange- 
ments are well advanced in numerous 
other states in which the company has 
applied for admission. The company’s 
semi-annual statement shows a material 








_Federal Union Insurance Company 
1051 Insurance Exchange. Chicago, 





increase in net surplus in spite of the 
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Buckeye National Fire 


) Insurance Co. 
i] Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED] 











EDWARD H. SHERWIN, President WILLIAM WALSH, Secretary 
TWIN CITY FIRE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 
Fire Tornado Farm Hail Automobile Tractor 

















PIONEER 


Fire Insurance Company 
of America 














AN ILLINOIS 


29 South LaSalle Street 
COMPANY 


CHICAGO 











The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for a conservatively managed 
medium-sized American Company whose indemnity, treatment of agents and 
assured, will bear inspection for nearly half a century? 


Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 








A few cases have been reported where | 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


The United American Insurance Co. 
The Union Insurance Co. 


The Globe Fire Insurance Co. 

The Western Insurance Co. 
All of Pittsburgh, Pa. 

Combined Capital - $ 900,000 Combined Net Surplus - - - §$ 733,329 

Combined Assets-- 3,179,134 Combined Surplus to Policyholders 1,633,329 

HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA, 


Reliable Agents Wanted in IFISH & SCHULKAMP_ 
ennsylvania, Ohio, — General Agents for Wisconsin 


and Wisconsin. Madison - Wisconsin 











THEODORE STEIN, JR. 
GENERAL 


AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 














usual heavy contemplated expense of a 





Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE CO., Michigan State Agents 
219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 
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22 THE NATIONAL 
Susuranrce Gompany 
of Amevira. 
WACORPORATED UNDER THE LAWS OF HE STATE OF NEWYORK In 1850, 
STATEMENT JANUARY 1, 1920 
Cash Capital - - - — $1,000,000.00 
Assets - -  $10,748,246.37 Net Surplus- - - - ~- $3,109,647.98 
Liabilities, including Capital 7,638,598.39 | Surplus to Policy Holders - — 4,109,647.98 


AD OFFICE: 709-717 Sixth Avenue, Cor. 41st Street, NEW YORK 








“GEORGE E. FEENEY, President 
EDWARD T. LYONS, S y-Tr 
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Surplus to Policyholders . 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M. WAGNER, Supt. of Agencies 


The Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 








Established 1831. 


CASH CAPITAL, $100,000 


marine covers, and 





Madison Insurance Company 


Charter Perpetual 


NET SURPLUS, $146,001.54 


A staunch, desirable Indiana company writing fire and 
specializing in excess lines and 
marine insurance. 


A HIGH STANDARD OF SERVICE ALWAYS 
Home Office: 108 North Delaware Street, INDIANAPOLIS, INDIANA 


H. H. WOODSMALL, President 

















INDEPENDENT ADJUSTERS 











(LLINOIS MISSOURI IOWA 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Well’s Bidg., Quincy. GEORGE C. GILL. Mar. 





ILLINOIS, INDIANA AND MISSOURI 
Adjusters for the Companies 


ELLIOTT & SON 
First National Bank Building McLeansboro, Illinois 


tLLINOIS AND EASTERN IOWA 


Western Ulinois Adjustment Bureau 

62 S. Cheary St., Galesburg, IIl. 
a. F. Arnold F. R. Hazlett . A. Bartlett 
Fire and Automobile Losses 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
606 & 7 Robeson Bldg., Champaign, III. 
Western Union or Long Dist. Phone Office 147, 
Res. 458) facilitates prompt service 


ILLINOIS—Nerthern and Centra 

Ben. C. Cooper, | Insurance Adj ts 
Central Life Building OTTAWA, ILL. Phones 913R and 79) 
Adjuster of FIRE WINDSTORM LOSSES for Companies 

35 years in insurance work 

IND. ILL, KY. 
H,. N. ODELL 

110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 

arine es 


BASTERN ILLINOIS WESTERN INDIANA 
W. A. McMAHON, Adjuster 


SOUTHERN 

















INDIANA-MICHIGAN ADJUSTMENT CO. 
WwW. . Kelley, Pres. American Trust Building 
H. r, Vice-Pres. South Bend, 


C. W. Ginz, Secy. & Treas. Indiana 
This concern is well equipped to handle all al of losses. 





NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
; 206 Schirmer Bidg. 304 Federal Ave., Saginaw, Mich. 





RiUNNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 





General Adjusters. 14 years experience. 
606 Palace Bidg., Minneapolis, Minn. 
MISSOURI KANSAS 


F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 


503-505 Orear-Leslie Bldg. 
Over 30 Years Experience 








KANSAS 
JOHN M. KINKEL  W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON - - = - ISAS 
NEBRASKA WESTERN 10W4A 


CONRIPENTUL AD — & ADJUSTMENT BUREAU 


Inspection “Teper. 
classes of clai Cases handled in court if 
1418 First National Bank Building, 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 


justmente 








Bire and Tornado Losses. Experienced. Prompt and Claims & Ad 

Bleck Bullding ‘Phone No 77" Georgetown, 111, | Obio Bidg., Akron, O. 

SOUTHERNINDIANA KENTUCKY |wiscoNSIN AND MICHIGAN 
H. L. MAURY Fire Loss Adjustments —_ Wisconsin and Nurthern 


ADJUSTER OF LOSSES 
612 Columbia Bldg. Louisville, Ky 


Kansas Oklahoma Eastern Colorade 


WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building 





Over 25 years’ experience. 
DAVID LAWSON 

Room 1, Coole Block Oshkos 
Local and Long Distance Telephone 786 


KANSAS CITY, MO. 


d ‘adjustment ef 
nee- 
OMAHA 


Main 50, O. C. 2667 


Wisconsin 











Wichita, Kansas , 


SPECIALISTS GATHER THE ! 
TION THAT APPEARS IN 
aay NATIONAL UNDERWRITER.‘ 
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THE CASUALTY REVIEW—A MONTHLY MAGAZINE FOR 


ACCIDENT AND HEALTH MEN 


new company, it being $305,940.55. The 
total assets are considerably in excess 
of $1,000,000. 


Bad Fertilizer Fire at Omaha 


The Western Adjustment Company re- 
ports that the most serious loss of the 
past few weeks in Nebraska was that 
incurred by the Nebraska Fertilizer Com- 
pany of Omaha, on the night of Aug. 6, 
when fire, presumably caused by spon- 
taneous combustion, in the dryer feed 
room, of a large amount of fertilizer 
dust did damage reported at $82,000, 
covered by insurance carried with 41 
different companies. 

There are only a few fertilizer plants 
in the country, and the fact that so many 
different companies had shared the in- 
surance was due, according to officials 
of the Western Adjustment, to the fact 
that no one company cares to “bite very 
deeply” into such a risk. 





Wichita Agents Organizing 

WICHITA, KAN., Aug. 24—The consti- 
tution and by-laws of the Fire & Casu- 
alty Underwriters Association of Wichita 
are being drawn up and will be sub- 
mitted to the members at anearly meet- 
ing. There are 37 agents in Wichita and 
it is the desire of the officers of the asso- 
ciation that every agent will become a 
member. 

The officers of the association are: 
A. Stone, president; H. R. Johnston, first 
vice-president; C. B. Whiteside, second 
vice-president; M. C. Roth, secretary- 
treasurer. 


Hail Cover in Demand 


WICHITA, KAN., Aug. 24—Companies 
writing in Wichita are receiving many 
requests for coverage against hail dam- 
age on dwellings, mercantile and auto- 
mobile risks these days. On July 31 a 
severe hail storm occurred in Wichita 
and a demand for this protection has 
been created. 


Would Approve All Policies 


TOPEKA, KAN., Aug. 24—The ap- 
proval of all policy forms by the Kansas 
insurance department before the policies 
can be written in Kansas is to be asked 
from the next legislature by Superinten- 
dent Travis. He says there have been a 
great many complaints against insurance 
companies filed with the department 
which grew out of ambiguous and tech- 
nical provisions of the policies. In many 
cases the policyholder did not know they 
were in the policy until he attempted to 
collect on a claim. Then when the pro- 
visions were explained the failure to 
make a settlement caused trouble and 
ill feeling. Mr. Travis believes that much 
of this bad feeling could be eliminated 
by the removal of ambiguous terms in 
policies so that there would be no mis- 
understandings. 





Campaign on Garage Fires 


TOPEKA, KAN., Aug. 24—A campaign 
against carelessness in garages in Kan- 
sas is being prepared by L. T. Hussey, 
state fire marshal. The campaign was 
ordered as the result of a garage fire at 
Liberal two weeks ago and another at 
Manhattan a week ago. In the two fires 
the losses aggregated nearly $500,000. 

“The workmen in garages are too care- 
less in handling of inflammable ma- 
terials,” said Mr. Hussey. “They use 
rags and waste in cleaning a car and 
the greasy rags are thrown on the floor 
and later are swept into a pile. There is 
grease over most of the floors in a gar- 
age. The men frequently do not use 
proper precautions in washing car parts 
in kerosene and gasoline. We are plan- 
ning a little campaign of education 
which will reach every garage owner 
and workman in the state in an effort to 
prevent these bad fires by eliminating a 
good deal of the careless handling of 
grease and gasoline.” 


Caldwell Succeeds Collins 


DES MOINES, IA., Aug. 25—N. J. Cald- 
well, special agent for the National 
Union, was elected secretary of the Iowa 
Blue Goose at a meeting called by O. W. 
Follett, most loyal gander. Mr. Cald- 
well succeeds E. W. Collins of the Ni- 
agara, who has been transferred from 
Des Moines to Michigan. 


Eliminating Doubtful Paper 


DES MOINES, IA., Aug. 24—Commis- 
sioner Savage has put his foot down on 
the practice of some Iowa companies of 
keeping paper that is not worth its par 
value. He has peremptorily ordered that 
securities of doubtful value be ~ sum- 








marily cleaned out as a result of the 
warfare that has been going on in Iowa 
against promotion schemes and wild cat- 
ting. 

In one instance the commissioner dis- 
covered that one company was carrying 
paper supposedly valued at $200,000. He 
ordered its value reduced to an actuality 
of $150,000 and demanded a new set of 
officers before the concern could do busi- 
ness in Iowa. He discovered a secret 
contract whereby a promoter was paying 
a commission to parties not on the pay- 
roll and forced the recipients of these 
commissions to disgorge. 


Heavy Loss at Palmer, Kan. 


Last winter Palmer, Kan., voted down 
bonds for a city water plant. Now resi- 
dents of the town are expressing sorrow 
that the issue failed to carry. Fire last 
week burned out an entire block in the 
center of the business district, causing a 
loss estimated between $75,000 and $80,- 
000. The town was absolutely without 
fire protection. The heaviest loss was 
$25,000 to the Pegeler general merchan- 
dise store. 


Controversy Over Starch Works 


Cedar Rapids agents are reported ag 
refusing to countersign policies upon the 
plant of the Douglas Starch Works. The 
business, which aggregates several mil- 
lion dollars, is being placed by Johnson 
& Higgins of New York City. 


Missouri Notes 


Cabell Gray, St. Louis general agent, 
will return the early part of next week, 
after spending several weeks at Ephraim; 
Wis., with his farnily. 

Raymond W. Smith, Missouri state 
agent for the Aetna, has been motoring 
through Colorado for the past few weeks 
and will return to St. Louis the early 
part of next week. 


Kansas Notes 


The Central States Fire of Wichita has 
appointed Thomas A. Bigger agent at 
Kansas City, Kan, 


B. G. Mains, assistant secretary of the 
Central States Fire, Wichita, Kan., is 
spending a few weeks in Michigan. 


L. C. Housel, prominent local agent at 
Salina, Kan., is spending a few months 
vacation in California. Mrs. Housel ac- 
companied him. 

A. E. Heacock, Illinois state agent of 
the Midwest Insurance Company, Wich- 
ita, Kan., and P. C, Ricord, Missouri spe- 
cial agent of the company, have been 
visiting the home office of the company 
the past week. 

The Miller-Jones Investment Company 
of Topeka is the newest general agency 
business to be opened in ee Clyde 
W. Miller, W. J. Miller and I. W. Jones 
are the officers and managers of the new 
company, which has the general agency 
for Kansas for the Bankers Fire of Lin- 
coln, Neb., and the Lion Bonding & Cas- 
ualty of Omaha. The three men have 
been active insurance men for many 
years, being officers and directors in the 
Capitol Live Stock and the Preferred 
Risk Fire. 


C. D. Clay has been placed under arrest 
at Waterloo, Ia., on charges of arson 
upon information filed by the state fire 
marshal. Clay is alleged to have at- 
tempted to hire a 17-year-old boy to fire 
his residence, upon which he had placed 
$3,000 insurance, although the property 
was worth only half that amount, 


H. J. Lund, agency superintendent of 
the Columbia Fire Underwriters, is 
spending his summer vacation in west- 
ern Nebraska fishing. He will return 
the latter part of the month. 


Massachusetts Notes 


Agents and friends of the five Massa- 
chusetts Dwelling House Mutuals will be 
guests of the Middlesex Mutual Fire at 
the Concord County Club in Concord, 
Mass., Sept. 9. 

The Insurance Society of Massachu; 
setts will hold its fifth annual outin nda 
the Woodland Park hotel, Auburndal 
next Saturday, Aug. 28. William 
Drown is chairman of the committee is 
charge. 

Two new ferry boats, owned by the. 
city and used in Boston harbor, con- 
tracted for the past week, will be 
equipped with powerful fire-fighting ap- 
paratus, permitting them to be use a 
auxiliary fire boats and increasing “4 
— against fire on the Sater 

ront. 





The Metropolitan department of = 
Sun in New York is now open for ots 
ness in its new quarters at 56 a 
street. This adds another to the lis 
companies which have recently mov 
local offices further towards the mi 
in the insurance district. 
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COTTON GIN WAR I3 LIVELY 





Some of Companies Rather Apprehen- 
sive Regarding Present Situa- 
tion in Texas 





AUSTIN, TEX., Aug. 24—A lively 
tussle for cotton gin lines is on in this 
state, the chief participants in the fight 
being the general agencies of Trezevant 
& Cochran of Dallas and the Horn- 
berger & Schmitt Company of San 
Antonio, with other offices more or less 
aggressive. What the final outcome 
will be remains to be seen. It is 
known that a number of the companies 
are more or less apprehensive, fearing 
that under the new rates the business 
can only be carried at a loss. Some 
companies are refusing to reduce their 
tariffs on the class, preferring to lose 
the business rather than take it at fig- 
ures they deem inadequate. 

For years cotton gins in Texas car- 
ried a 4 percent rate, and at that figure 
proved expensive to the companies 
writing them. Last year some money 
was made upon the class and in 1918 
the record was particularly good, but 
through a series of years the experi- 
ence has been’ pronouncedly bad. 
Hornberger & Schmitt started aggres- 
sively to develop their agency some 
months ago, and as an initial move 
filed new schedules upon cotton gins, 
making sharp reductions in the general 
rates. It was reported that they in- 
tended taking similar action with re- 
spect to preferred business, but finally 
concluded not to do so. Their action 
with respect to gins was speedily fol- 
lowed by Trezevant & Cochran, who 
cut 25 cents from the base rate, and 
made other concessions upon various 
charges. 

Rates upon cotton seed stock have 
been reduced from 6 to 3 percent. The 
experience of the companies upon this 
hazard was so bad for a long period 
that a number of offices refused to 
write the class at all, while such as 
accepted lines demanded 10 percent. 
One company that wrote the business 
very freely at 6 percent experienced a 
200 percent loss ratio, and that upon 
many of the selected gins in the ter- 
ritory. 

The cotton crop in Texas this year 
promises to be the largest in the his- 
tory of the state. The season thus far 
has been unusually wet, and uwunder- 
writers feel that if a dry spell should 
occur during the next few weeks gins 
will burn at an alarming rate, hence 
their regret at the rate cutting program 
now well under way. 





Cawthon with Phoenix 


The Phoenix of London this week an- 
nhounces to its agents the official resig- 
nation of Senior State Agent Thomas L. 
Monagan, who resigned from the service 
after 28 years’ connection with the com- 
pany, announcing at the same time the 
appointment of T. S. Cawthon as special 
agent in association with State Agent 
Myron D. Kinney. 

Mr. Cawthon has been identified with 
fire insurance business in Texas for a 
number of years. For 10 years he was 
in the local agency business and for 
Several years past has been special 
agent for Texas companies. The field 
representatives of the Phoenix of Lon- 
don will have their headquarters in the 
American Exchange National Bank 
Building, Dallas, Tex. 





Burness Returns to Texas 


Fred Burness, for some time special 
agent in Texas for the Fireman’s Fund, 
but for the last five months connected 
with the Automobile of Hartford in the 
ee Angeles territory, has returned to 
is xas and resumed his former connec- 

on with the Fireman’s Fund. Mr. Bur- 


ness will tray - 
ritory, el in the northwestern ter 


RAPS STATE INSURANCE PLEA 





Oklahoma Agent Makes Effective An- 
swer to Editorial Published 
by Tulsa Paper 





TULSA, OKLA., Aug. 24—In a 
recent editorial, the Tulsa “Tribune,” 
using as a text the work of the war 
risk insurance bureau, came. out 
strongly for governmental fire insur- 
ance. On an assessment tax basis, with 
Tepairs or reimbursement in case of 
fire to be made out of the general tax 
fund. The argument was used that the 
protection against fire now extended 
from the public funds through the aid 
of fire departments might just as well 
be carried farther and cover the gen- 
eral field of fire insurance. A. E. 
Townsend, a local agent at Skiatook, 
Okla., in a letter to the paper has made 


a very pertinent reply to this editorial 
as follows: 


I was much interested in your edi- 
torial headed “The Biggest Insurance 
Company,” advocating property insur- 
ance by government or.state, advising 
readers to “take out their little pencils 
and figure out insurance money paid out 
each year on houses thai never burn,” 
and winding up with the paragraph: 

“The fact is here—by an assessment 
tax that would never be felt by any- 
body, every building could be insured 
by the state, and every property owner 
would have full protection, and without 
the heavy private tax he must now pay 
to fire insurance companies.” 

I have just looked at insurance policy 
on my house and find I am paying 40 
cents per year for each $100 of insurance, 
so if I live to be 250 years old and have 
no fire I will be money out, but if I do 
have a fire within that 250 years, and 
my house burns down, I find I would be 
ahead just the amount of my insurance. 
This does seem like robbery, doesn’t it— 
to take $100 from me in 250 years and 
only give me that much insurance for 
that length of time? 

If this socialistic scheme of yours 
would work in fire insurance, by the 
same token, why would it not work in 
the newspaper business? Then we would 
hear nothing about the high cost of print 
paper, for the paper could be turned out 
“by the assessment tax that never would 
be felt by anybody,” and everyone would 
receive their Tribune free, and as the 
paper would be for the public, and the 
public is interested in bargains, every 
merchant who has a bargain should be 
permitted to mention it in the paper 
without cost to himself, as the “assess- 
ment tax that never would be felt by 
anybody” would cover all expenses. 

In the same issue of the Tribune the 
street car company is talking of apply- 
ing to the corporation commission for 
permission to increase fares to 7 cents. 
Why not let the street car company be 
taken over the city, state or federal gov- 
ernment, and then instead of raising 
rate of fare, let the expense be paid by 
the same “assessment tax that never 
would be felt by anybody,” and then all 
could ride without any ticket or fare 
whatever, same as you would carry on 
the insurance business without any 
policy? 

If the above appeals to you, and you 
should be able to obtain free paper, free 
advertising and free street car fare, by 
your little “assessment tax that would 
never. be felt by anybody,” please see to 
it that papers are sent to Skiatook and 
that street cars from Tulsa also run 
here. May your efforts be crowned with 
success. 





To Test Arkansas Law 


LITTLE ROCK, ARK., Aug. 24—A suit 
to test the constitutionality of the Ar- 
kansas law which provides that unau- 
thorized insurance companies shall pay 
into the state treasury 5 per cent of the 
gross premiums collected annually, and 
to collect back taxes covering a period 
of seven years, against the St. Louis Cot- 
ton Compress Company, has been filed by 
the state insurance commissioner, The 
compress company’s insurance on its 
property in Arkansas is carried by the 
Ohio Millers, Pacific Fire, City Insur- 
ance Company of Pittsburgh, National 





Fire & Marine Underwriters, Legal In- 


. 


OMAHA LIBERTY FIRE 
INSURANCE COMPANY 
CMAHA, NEBRASKA 


Paid Up Capital, $200,000 


Licensed in Illinois, New 
Kansas, 


Ohio, Texas, 


Paid In Surplus, $250,000 


ersey, Pennsylvania, 
owa and Nebraska. 


L. A. BURNETT CO., Pittsburgh, Pa., Mgrs. for Pennsylvania and Ohio. 


BURT & STEBBINS, Houston, Texas, Mgrs. for T 


MILLER & JONES, Topeka, 


exas. 
an., Mgrs. for Kansas. 


ROBT. 3 ERSKINE, 29 So. La Salle St., Chicago, Mgrs. for Illinois. 
A. W. DUTTO 


N and F. F. 
Northeastern Iowa. 


ROGERS, Perry, Iowa, Gen’l Agts. for 


A SUPERIOR AGENCY COMPANY 


Writes Insurance on all classes of Farm and Town Property, Auto- 
mobile, Threshing Machinery, and Hail Insurance on growing grain. 


P. F. ZIMMER, President 
Twenty-eight years’ 


Experience 


R. J. WACHTER, Secretary and Treasurer 
in the business as Local Agents 


and Company Managers has taught us the needs of the Local Agent. 











712-720 MAIN STREET 


our agents with the 


Pioneers in 


The Field 


Our general agency was the 
first office to provide facilities 
for writing farm and hail in- 
surance in Texas. We saw the 
opportunity and equipped 
tools. We have maintained 


our supremacy from the beginning. 


Cravens, Dargan & Roberts, Managers, Houston, Texas 








E NATIONAL SECURITY wants a live am- 


bitious agent in 
about the Company 


every town,—one who cares 
he keeps,—and appreciates a 


Completely Satisfying Service to his Policyholders 


and himself. 


Licensed in: Nebr., lowa, Kansas, Colo., and Wyo. 


NATIONAL SECURITY 
OMAHA 


FIRE INSURANCE COMPANY 
NEBRASKA 











GEO. M. EASLEY & CO. 


General Agents—DALLAS 
“HE PROFITS MOST WHO SERVES BEST’’ 


Boston Insurance Co. 


Fire & Marine Und. Agency of 
Automobile Ins. Co. of Hartford 
Cld Colony Ins. Co. of Boston 


Employers Liability Assurance 
Corporation of London 
Fidelity & Deposit Co. of 


Baltimore. 

















Entered In K 


Olkclah 





Texas 





The CENTRAL STATES FIRE INSURANCE CO. 


of WICHITA, KANSAS 
Agents are building this Co. because it is a wonderful Agency Co. 


1, $192,717.85 
Ll Serer 282, 
| |) ener 285,413.65 


Cash 
H. C. WHALEN, Pres. 


WRITE US 
REGARDING WIT 2 207 66431 


S. M. LA ROSE, Vice-Pres. 


SURPLUS POLICY HOLDERS 
ree $174,131.38 


Bs eucs ain 385,897.97 
1,207.10 


Capital $210,000 





A. S. BUZZI, Secy. i 
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North American Fire 


Insurance Company 
401-404 CROCKER BUILDING 
DES MOINES, IOWA 


Assets, $796,357.76 





Lines Written: 
Fire 
Tornado 
Hail 
O. P. ODE, President 


JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Sec’y 














LIVE AGENTS WANTED 


—In the States of— 
KANSAS NEBRASKA COLORADO 
IOWA SOUTH DAKOTA WYOMING 


for Fire, Tornado, Hail, Automobile, and allied lines. We represent as State and 
General Agents the 


Globe & Rutgers Fire Insurance Co. of New York 
Camden Fire Insurance Association of Camden, N. J. 
for all lines excepting Camden in Colorado for hail only, and in addition we represent 
as General Agents the Minneapolis Fire and Marine of Minneapolis in Nebraska. 
Kindly Wire or Telephone Us for Capacity 


REYNOLDS-MORRISON-RATHBURN CO. 


Offices: —512 Main Street, Fremont, Nebr. Brandeis Theatre Bldg., Omaha, Nebr. 











fJoTEL RONTENELLE 
OMAHA, NEB. 
A. W. NOLET 


Manager 





330 ROOMS—330 BATHS 











The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 
Home Office: - ~ = Shelbyville, Illinois 








AUTOMOBILE INSURANCE ASSOCIATION OF AMERICA 


Incorporated 
MINNEAPOLIS, MINNESOTA 
Minnesota’s largest Automobile Mutual writing full floater, Fire, 
Lightning, Tornado, Transportation, Windstorm, Theft, Property 
Damage and Collision. We specialize on term coverage and 
dealers’ insurance. Attractive rates and agency proposition. We 
want live agents in every town in Minnesota. 


A. J. Schunk, Supt. of Agents. 











BUSINESS BUILDERS 


Every issue of Rough Notes, a monthly ne for the live insurance man, is 
a t can be used to build insurance business. Rough Notes 
costs $1.50 a year. Order before the next valuable issue appears. 


ROUGH NOTES, WULSIN BUILDING, INDIANAPOLIS 














surance Company, Central Insurance 
Company and the New Sub-Lloyds, total- 
ing $300,000. 

The complaint declares that none of 
these companies was authorized to do 
business in Arkansas at the time of the 
writing of the insurance and that each 
of them has failed to comply with the 
laws of the state. 

The amount of tax sought for 1913 is 
$375; for 1914, $375; for 1915, $375; for 
1916, $437.50; for 1917, $437.50; for 1918, 
$437.50; for 1919, $437.50, aggregating 
$2,875. 

Both the cotton compress company, 
against which the suit is brought, and 
the insurance companies dispute the con- 
stitutionality of the act, and it is for this 
reason that they have refused to pay the 
amounts alleged to be due. 


WILL DEVELOP MARINE LINES 


Cravens, Dargan & Roberts Are Work- 
ing Up This Business Through 
Their Local Agents 











HOUSTON, TEX., Aug. 24.—Marine 
insurance in Texas can be made a big- 
ger thing for the local agents of the 
state. In fact the marine business, 
originating in Texas is heavy. Beers, 
Kenison & Co., general agents at Gal- 
veston, have always featured marine 
insurance, working up a large business. 
However, this agency receives the big 
bulk of its business direct from the 
assured and has never gone out for 
agency business. Cravens, Dargan & 
Roberts, general agents of this city, 
have now inaugurated a movement to 
get local agents in the state interested 
in developing marine business. They 
declare that the time has come when 
the marine business should be handled 
in Texas like the fire lines, and hence 
are urging their local agents to seek 
out to those who import or export 
goods and solicit their marine insurance. 
Local agents are told that they might 
as well get it as anyone. Owing to the 
shipping that is done from the gulf 
ports of Texas, there is a big lot of 
marine business to be had. Cravens, 
Dargan & Roberts have a full-fledged 
marine department, with Ed M. Hafer 
in charge. He was formerly state 
agent for the Cotton Insurance Asso- 
ciation and is well versed in marine 
business. Some of the other general 
agencies like Trezevant & Cochran of 
Dallas handle marine insurance. Local 
agents in Texas feel that if they can 
be assured of service and facilities they 
can produce the marine premiums. 





Trezevant & Cochran Appointments 


DALLAS, TEX., Aug. 25—Trezevant & 
Cochran, general agents at Dallas, an- 
nounce the following appointments: H. J. 
Murphy as adjuster, with headquarters 
at Dallas, formerly adjuster for the 
Hartford Accident & Indemnity at Hous- 
ton; P. C. Howard, formerly in the local 
business at Dallas and Fort Worth, as 
adjuster with headquarters at Little 
Rock; Chester M. Storey, formerly in a 
local agency at Waco, as special agent of 
the automobile department, with head- 
quarters at Dallas; Charles C. Edwards, 
formerly with Williams & Ellis, local 
agents at Dallas, as chief loss clerk. 


Southgate Succeeds Kraft 

Walter Southgate, South Texas repre- 
sentative of the Fireman’s Fund at Hous- 
ton, Tex., has resigned his position with 
that company and accepted the South 
Texas special agency of the National 
Liberty, succeeding Special Agent Wal- 
ter Kraft. His headquarters will be at 
Houston. 





New Service of Oil Association 

H. M. Carmichael, manager of the Oil 
Association, announces the _ establish- 
ment of a special department to have 
supervision of risks equipped with 
Foamite or similar foam fire destroying 
devices. A few years ago, a number of 
devices of this kind were improperly in- 
stalled by oil tank owners in the south- 
west, who purchased the solution only. 
As a consequence, there is much faulty 
construction, incorrect pipe sizes, etc. 
These defects of installation interfere 
with mixing and are the cause of gen- 
eral dissatisfaction. The Oil Association 
recently sustained two total losses on 
tanks equipped with foam devices. Man- 
ager Carmichael decided that risks of 


this sort could only be properly looked 
after by men specializing in the work 
and giving their entire attention to such 
tanks. It was, therefore, decided to 
create a special department and to have 
inspectors traveling the territory de- 
voting their entire time to this feature, 
Revising State’s Insurance 

OKLAHOMA CITY, OKLA., Aug. 24— 
Invoice of the buildings and equipment 
of all state institutions has just been 
completed by the state board of affairs 
for the purpose of revising the insurance 
carried on these buildings. Value of the 
buildings and equipment is shown to be 
$14,102,800. This does not include grounds 
and improvements, simply the buildings 
and fixtures upon which insurance ig 
carried. The principal institutions are 
the state penitentiary, valued at $1,261,- 
700; state university, $1,667,043.60, and 
the capitol with $3,350,000. 

It is proposed by the board that the 
insurance be lessened on strictly fire- 
proof buildings and increased on those 
not so safe from fire. 


Dallas’ July Fire Loss 
DALLAS, TEX., Aug. 24—The fire loss 
in Dallas in July was more than double 
that in July last year. The total for the 
month was $43,683, compared with $13,495 
for the same month in 1919. Seventy- - 
three fire alarms were turned in during 
the month. By far the greatest number 
of fires were due to carelessness, 


Farmers Want Mutual Law 

OKLAHOMA CITY, OKLA., Aug. 24— 
The Oklahoma Farmers’ Union at the 
annual convention here gave formal ex- 
pression favoring a law giving the farm- 
ers right to organize mutual insurance 
associations. It is possible, following 
this action, that a law such as is desired, 
will be initiated by the Union and sub- 
mitted to the people at the coming fall 
election. The desire on the part of the 
farmers, as explained by some of then, is 
to have the authority to organize an in- 
surance association that will allow them 
to arrange any sort of system for insur- 
anec they may agree upon, so long as it 
is stable and will give the benefits they 
are seeking. 














Texas Notes 


The Texas department has _liceused 
the Union Automobile of Lincoln, Neb. 

George P. Tucker, special agent for the 
Orient in Texas, is visiting the home 
office in Hartford. 

M. G. Jarreau, special agent for the 
Great American in Texas, has just re- 
turned from his vacation spent in New 
Orleans and Biloxi, Miss. 

The attorney-general’s department has 
approved waterworks extension bonds of 
the city of Gorman to the amount of 
$25,000 and of the city of Dalton amount- 
ing to $50,000. 

John Gibbons, adjuster for the Spring- 
field Fire & Marine in Texas, Arkansas 
and Oklahoma, spent last week at the 
Chicago office of the Springfield. State 
Agent E. A. Chisholm accompanied Mr. 
Gibbons. 

Cc. P. Harvel, executive special agent of 
the Hotchkiss-Frost Company, general 
agents of Dallas, announces the appoint- 
ment of the Sharpe Insurance Agency at 
Wichita Falls, Tex., for the Union of 
Canton. 

H, F. Magee, former fire chief of Dal- 
las, has announced his candidacy for 
police and fire commissioner of that city. 
Mr. Magee was for 22 years chief of the 
Dailas fire department. He resigned in 
April, 1919, and has been in private busi- 
ness since that time. 

W. R. Brown, in the general insurance 
business at Los Angeles, Cal., has — 
appointed manager of the automobile 
fire and theft department of the Hotch- 
kiss-Frost general agency 0 Dalles, 
Texas general agents of the automobile 
department of the Commercial Union 
fleet. 





Oklahoma Notes wa 
T, BE. Braniff, general agent at ae 
homa Sits, hea just retertes aoe Por- 
tage, ch., where he . 
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The Greer Investment Company aa 
Tulsa, Okla., have been appointed E 
of the Netherlands Fire under sula- 
Braniff & Co., general agents at 
homa City. ate 
Norman Nelson of the Bates Adj a 
ae seth Aierice om business, a 
or Sou merica 
not expected to return to Cklahoma City 
for about two months. new 
John Benson, state agent of es bf 
York Underwriters at Oklahoma  B. 
confined to his home 4 illness. under 


Ferguson, Texas 8 al nt 
State Agent Gene Bullock at Dalias, 18 


looking after the Oklahoma field in ~ 





absence of Mr. Benson. 
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Full Reserves and Back of That 
$1,000,000.00 Net CashSurplus 








Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 


FORT WORTH 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 








The 
NATIONAL 
MUTUAL 


Insurance Co. 


THE LARGEST EXCLUSIVELY AUTOMOBILE 
MUTUAL IN OHIO 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











CELINA, OHIO Over thirty-one million automobile fire and theft 


insurance in force. 


E. J. BROOKHART, i : = 
Live Agents Wanted in Ohio and Indiana 


Secretary 











The Great American is Ohio’s 
Largest and Strongest Automobile 
Insurance Company. 


Why? There’s a reason—ask any 
one of the company’s 400 loyal 
agents in the state or any one of 
its thousands of policy holders. 


Full coverage automobile insurance 
at reduced rates. 


Full legal reserve back of every 
policy. 


Automobile Insurance at Cost 


THE MERCHANTS’ & MANUFACTURERS’ MUTUAL INSURANCE CO. 
OF MANSFIELD, OHIO 


Net Cash Surplus Over $100,000 


Wide Awake Agents Wanted In 
OHIO, ILLINOIS, MICHIGAN AND PENNSYLVANIA 


Also Writing General Fire 
Paying 25% Dividends ‘to Policyholders 


Write for Particulars G. W. DEYARMON, Sec'y 








Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - - - - $2,486,445.48 
A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 











PROOFS OF LOSS 


Numbers 1031, popular short form, and 1003, popular long form 
THE NATIONAL UNDERWRITER 


1362 INSURANCE EXCHANGE, CHICAGO 








The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Gla Insurance. Not on Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 


THE AUTO OWNER WANTS fintecuc.casonwe weivele the wes ates 


That’s one reason we write it the way wede. 


THE AGENT WANTS THE SAME KIND 


That’s another reason} 








Mid-West t Insurance Company 


WICHITA, KAN: J. B. HENDERSON, 








LOST POLICY 


Incorporated 1838 


KNOX MUTUAL INSURANCE CO. 





CERTIFICATES 


Save work of cancelling and rewriting 
lost policies, and trouble of calculating 
earned premiums. No troublesome signa- 
tures to be obtained. Safer than putting 
out a second policy. § Designed by Care 


B. M. ALLEN, President 





SURPLUS OVER R £9200,000.00 
Business Confined to Ohio 


Dayton Mutual Fire 


Insurance Co., PAYTON 


MT. VERNON, OHIO 





H. S. JENNINGS, Secretary 





Zimmerman, local agents at Cincinnati, 


B. C. COLEMAN, Secy. 





sa. ge have been used. 


Chicago Indianapolis New York Cincinnati J. R. VERNON, President 





Losses Paid Sinee Organization, $1,290,498.45 


a Fy is ‘a 38, ihe soo Nearly Fifty Yvars eucesss under same management ea per Sonpri 
Sold to THE OHIO MUTUAL FIRE INSURANCE CO. AGENTS WANTED 
THE — — Total Cash Assets $344,207.54 SALEM, OHIO Net Cash Surplus $250,358.96 


Address Home Office 
J. AMBLER, Secretary 














The Mansfield Mutual 


Fire Insurance Co. 


M.D. L. RHODES, See’y. 





Present Rate of Tzbend te to Policy Holders le 








STRENGTH 


Main Offices: Central Building, Seattle 


More than 60,000 property owners Farmers Alliance 


hf ee eat ate 
tion to insure 
he ag, MANSFIELD, OHO oe oun pessety entexcntae Insurance Company 
Ps “qyraend Incorporated 1873 the fire waste. To date they have received over $3,000,000 in losses pelt and of Ki 
Liabilities Pp gh a 961,370.93 $206,427.93 an even larger amount in dividends and savings, while the Company has re- © Aaneas 
Ke let Cash Surplus - - $145,057.00 $25.42 93 sources of over $1,000,000. Associated with the Northwestern Mutual are 20 McPHERSON, KANS. Organized 1887 
mtingent Assets - - - - - 330,439.35 other strong mutual Resourcesin Cash and Contingent Assets, $610,000.00 
Total Resources of Company $536,867.28 ——— N th t M tual : 

x pany ortnwestern u Surplus, $225,000.00 Strictly Mutual 
Tota fosre Ras. .* > Sma SPS ea Fi A pee WANTED—First class Adjuster, also 
otal Sa J. A * . 
my ae to Policy igrg sae paar phe Ire ssociation Assistant Manager. Agents wanted in 


unoccupied territory. 
1.F. TALBOTT, Pres. C.F. MINGENBACK, Secy. 
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CHARTERED A. D., 1794 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres 


JOHN 5. P, RODGERS, Sec’y and Treas 
SAM’L P. RODGERS, Asst, Sec’y 





CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS Se 
4 


820.88 51,117.74 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 








KENTUCKY -AND THE SOUTH 

















Twenty-First Annual Statement 


NORTHWESTERN 


FIRE AND MARINE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 


January Ist, 1920 


Assets - - - ~ $2,081,672.23 
Liabilities - - - - 1,378,812.31 
Cash Capital - “ - 400,000.00 
Net Surplus - ” - - 301,198.24 
Surplus to Policyholders - ~ 701,198.24 


Fire, Lightning, Tornado, Hail and Automobile Insurance 
OFFICERS 


ISAAC HAZLETT, Vice-President _ 
WM. COLLINS, Treasurer and Assistant Secretary 
H. J. GIBSON, Assistant Secretary 


C. T. JAFFRAY, President 
JOHN H. GRIFFIN, Vice-President and Secretary 
E. C. WARNER, Vice-President 














AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
Home Office 
Mason City, Iowa 
Offers an attractive agency contract to IOWA and SOUTH DAKOTA 


AGENTS. _Insures Motor vehicles against the hazards of FIRE, THEFT, 
TRANSPORTATION, TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor J.H. BUNTEN, Special Agent 








Iowa National Fire Ins. Co. 


Des Moines 


FIRE—LIGHTNING—TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents Wanted 
JOHN L. BLEAKLY, President 


FRANK L. MINER, Vice-President C. M. SPENCER, Secretary 
C. S. VANCE, Second Vice-President FRANK P. FLYNN, Treasurer 











F.R.Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Sec. 


Industrial Fire Insurance Co. 
AKRON, OHIO 





Capital $300,000 Surplus to Policyholders $444,650 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


GET FEDERAL AND STERLING 


French & Tupper Are Appointed as 
General Agents for Louisiana 
and Mississippi 





NEW ORLEANS, LA., Aug. 24—French 
& Tupper have been appointed general 
agents for Louisiana and Mississippi for 
the Federal of New Jersey and the 
Sterling of Indiana, effective Sept. 1, 
with offices in the Mason building, 730 
Gravier street. 

The senior member of the firm, Edwin 
C. French, has been with the Aetna for 
many years, and has been through prac- 
tically every department at the home 
office, as well as having traveled Vir- 
ginia, South Carolina, Georgia, Louisiana 
and Mississippi as special agent. He is 
now state agent for the Aetna in Lou- 
isiana. 

The junior member of the firm, F. Ged- 
dings Tupper, is a graduate of Annap- 
olis, and was in the service of the South- 
eastern Underwriters Association for 
many years. He is now superintendent 
of the improved risk department of the 
Liverpool & London & Globe at New Or- 
leans, where he has been for the past 
several years. Mr. Tupper is a son of 
S. Y. Tupper, southern manager of the 
Queen at Atlanta. 

Announcement of several other com- 
pany connections will be made later. 


Candlish with Liberty National 

William G. Candlish has been ap- 
pointed special agent for the Liberty Na- 
tional Fire of New Orleans, with head- 
quarters at New Orleans. Mr. Candlish 
for many years was assistant chief clerk 
for J. D. Kitchen & Brother, prominent 
New Orleans general agents. 





Fleming Speaks at Richmond 
RICHMOND, VA., Aug. 24—Startling 
figures on fire losses in the United States 
and the need for proper. preventive 





measures were driven home by T. Alfred 


Fleming, conservation supervisor for the 
National Board, in a talk before the 
Kiwanis Club of Richmond last week. 
He pointed out that 60 percent of fires 
start in private residences and declared 
that the average business man is more 
careful at his place of business than at 
home. He urged members of the club to 
instruct their families in the use and 
handling of fire extinguishers and in the 
location of fire alarms. Mr. Fleming also 
made a telling talk along similar lines 
before the annual conference of the 
Southern Retail Merchants in Richmond. 





Would Raise Firemen’s Pay 


NASHVILLE, TENN., Aug. 24—A Dill 
has been introduced in the Tennessee 
legislature, recently called into extra 
session to consider the suffrage amend- 
ment, providing that members of the 
Nashville fire department shall receive a 
living wage. Under the proposed Dill 
the chief of the local department would 
receive a yearly salary of $4,000, with 
the assistant chief getting $2,700. Cap- 
tains are to receive $1,800, lieutenants 
$1,740, enginemen the same amount and 
pipemen and laddermen $1,500. 





Southern Notes 


Manager Bush of the Carolina-Vir- 
ginia department of the Caledonian, Cali- 
fornia and Yorkshire, has appointed M. §, 
Pendleton special agent in Virginia. Mr. 
Pendleton was one time a special agent 
for the old Va. F. & M. 


Compilation of all Tennessee insur- 
ance laws since 1873 has been completed 
by Commissioner Arrington. The printed 
volume is so bound that all future laws 
on insurance can readily be inserted in 
such a way as to become a part of the 
volume. 

The Harry S. Kaufman Company of 
New Orleans has purchased the granite 
front building occupied by the counting 
room of the Times-Picayune and will 
convert it into one of the finest insur- 
ance structures in the south. The new 
owners will take possession as soon at 
the Times-Picayune moves into its new 
building. 





ON THE PACIFIC COAST 








REGRET AT DEATH OF STOY 





Pacific Coast Manager of London & 
Lancashire Was Held in the 
Highest Regard 





SAN FRANCISCO, CAL., Aug. 25.— 
Sam B. Stoy, Pacific Coast manager of 
the London & Lancashire and Orient, 
died Saturday night following an oper- 
ation for malignant tumor. Mr. Stoy 
has been connected with the London & 
Lancashire group of companies for a 
number of years and was regarded as 
one of the able underwriters on the 
coast. He was formerly in the field 
and was called in as manager following 
the resignation of James Wyper, who 
went to the Hartford as vice-president. 

Mr. Stoy was chairman of the execu- 
tive committee of the Pacific Board 
and one of the most prominent as well 
as best-liked men in Pacific Coast 
underwriting circles. He was born at 
Portland, Ore., in 1867 and entered in- 
surance in 1885 as a clerk at the head 
office of the former Anglo-Nevada As- 
surance Corporation at San Francisco. 
In 1890, he was appointed special agent 
for the company in the Pacific North- 
west, with headquarters at Portland, 
and a year later, when the Anglo-Ne- 
vada was reinsured by the London & 
Lancashire, he became special agent 
for the latter company in the field. He 
continued in that territory until 1911, 
when he was transferred to the Pacific 
department headquarters at San Fran- 
cisco as agency superintendent, becom- 
ing head of the department in August, 
1913. i 





Globe & Rutgers in China 
The Globe & Rutgers, which has here- 











Shanghai and vicinity, will now write 
both fire and marine lines throughout the 
country. Edward Brown & Sons of San 
Francisco, general agents for the com- 
pany in the Pacific Coast field, have had 
China added to their territory. The im- 
mediate supervision of China will be in 
the hands of the American-Asiatic Un- 
derwriters of Shanghai. 





Campbell Succeeds Rohrer 


Robert W. Campbell, who has been 
surveyor for the Pacific Board at San 
Francisco for the past ten years, has 
been appointed special agent for the 
London Assurance in Southern California 
and Arizona, succeeding the late C. W. 
Rohrer. 





Doane with California Association 


SAN FRANCISCO, CAL., Aug. 25—Wil- 
lard Doane, former insurance commis- 
sioner of Utah, but for the past year 
with the group insurance department of 
the Equitable Life at San Francisco, has 
been appointed executive secretary of 
the California Association of Insurance 
Agents. He will have headquarters at 
Los Angeles and assist in developing the 
membership of the association as well a8 
handling other advertising work. 





Demand for Earthquake Cover 


LOS ANGELES, CAL., Aug. 24—Local 
agents throughout California, and to @ 
lesser degree in Washington and Oregon, 
report a marked increase in the demand 
for earthquake insurance as the result 
of the recent “tremblers” that occurred 
in this city. The damage done by the 
shake was confined largely to the break- 
age of windows and to moveable articles 
contained in properties along the water 
front, and the loss to the insurance com- 


appreciated, however, that the Haye 
blers” may be but the forerunner 0 
more serious shocks and on that account 
the prudent are safeguarding against 
possible future damage by securing 
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this apply to buildings upon which loans 
have been made, the mortgagees being 
desirous of protecting their investment 
in every possible way. The rates for 
earthquake insurance are low, ranging 
as they do from 25 to 37 cents per hun- 
dred, according to the construction of 
the building, while substantial allow- 
ances are made for coinsurance, full 


coverage costing about 17 cents upon 
the better class of structures. The con- 
tents rate is the building charge, plus 
25 percent. 





The Colonial Assurance of New York 
and Omaha Liberty Fire of Omaha have 
been licensed by the California depart- 
ment. 








IN THE MOUNTAIN FIELD 








WILL ENFORCE DENVER RULE 





Supervisory Committee Declares That 
Commission Limitation Must Be 
Observed on Local Business 





There is much interest now taken in 
the adjustment of the general agency 
situation in Denver, following the meet- 
ing of the joint advisory committee 
in Chicago. The new _ regulations 
adopted by the committee are all being 
adhered to with the exception of the 
rule limiting commissions on Denver 
business to local agency commissions, 
even where companies are operating on 
the general-agency plan. Most of the 
general agencies located at Denver, 
carry on a local business and receive 
general agency commissions on Den- 
ver business. They justify this posi- 
tion on the ground that they do the 
underwriting, inspection and field 
work, taking this burden away from 
a home or general office. 

The committee evidently feels that 
this privilege is being abused and that 
it is a subterfuge to a great extent for 
paying excess commissions on Denver 
business. The committee therefore, 
has had an investigation made of all 
the offices in Denver to learn which 
ones are violating the rule prohibiting 
the payment of more than regular local 
agency commissions on local business. 
The names of the .violators will be 
published and the companies will be 
expected to get these general agencies 
in line. Undoubtedly there will be a 
show down at the forthcoming meetings 
of the Western Union and Western 
Insurance Bureau. The joint commit- 
tee evidently is determined to have the 
rule adhered to if the support of the 
organizations can be secured. If there 
are continued violations, the companies 
represented will be brought to the bar 
and made to give an account of them- 
selves. The general agencies at Denver, 
representing Union and Bureau com- 
panies are members of the two or- 
ganizations. If they are expelled from 
the organization for continued violation 
of rules, the companies will then be 
in a critical position in regard to the 
organizations. If the companies fail 
to swing their general agencies in Den- 
ver in line, naturally reprisals will be 
taken in other sections. The business 


of the companies in violation will be 
in jeopardy throughout the rest of 
Union territory. 





Heavy Colorado Hail Damage 


Two serious hail storms on Aug. 6 
damaged crops in Weld county, Col., to 
the extent of nearly $250,000. The prin- 
cipal damage was to the wheat crop, 
which was being harvested. Weld county 
is the center of one of the most fertile 
irrigated sections of Colorado. 





Explosion Wrecks Elevator 


An explosion, probably caused by dust, 
wrecked the farmers’ elevator at Sedg- 
wick, Col., Aug, 13. Five thousand bush- 
els of wheat in the elevator were scat- 
tered over the town, electric wires torn 
down, putting the place in darkness. 
The elevator was completed and put in 
operation only a few months ago. 


Bad Garage Loss at La Junta 

Fire originating in the Oldham garage 
at La Junta, Col., completely destroyed 
that building, also the B. & O. garage 
adjoining. The property loss was $90,000, 
with insurance of $38,000. The fire de- 
partment responded promptly and had 
water on the fire in a few minutes. How- 
ever, the automobile pumper left the 
station with the radiator cap off and 
when it was put in service water from 
the radiator was thrown over the mag- 
neto, putting the machine out of com- 
mission for fifteen or twenty minutes. 
During this time the fire gained such 
headway that it was impossible to save 
the building or the one adjoining. 





Colorado Blue Goose Outing 

The annual outing of the Colorado 
Blue Goose was held at Troutdale-in- 
the-Pines Aug. 16. This spot is one of the 
new summer resorts in the mountains 
west of Denver, where a new hotel has 
just been completed and is one of the 
most beautiful adjacent to Denver. 
Nearly 100 were present to enjoy the 
dinner at the hotel, followed by a dance 
in the new ball room. 





Mountain Notes 


The car barns of the Cheyenne street 
railway, together with several cars were 
destroyed by fire Aug. 3. The loss is 
estimated at $25,000 with little insurance. 

The crop estimate for Colorado as com- 
piled by the state bureau of immigra- 
tion gives a value of $240,000,000, an 
increase of some $50,000,000 over 1919. 
Wheat is given as the largest crop item, 
while sugar beets are valued at $28,- 
000,000. Largely increased acreage, as 
well as high prices, contributed to this 
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WATCH SILK MILLS CLOSELY 





Company Executives Show Consider- 
able Anxiety in Regard to Present 
Conditions at Paterson, N. J. 





PATERSON, N. J., Aug. 24— 
Searcely a day passes without an inspec- 
tion of one or more of the score of silk 
mills of this city being made by special 
agents, working on their own initiative 
or under specific instructions from their 
Tespective companies, the executives of 
which are not a little anxious over pres- 
ent conditions in the silk industry. This 
feeling of natural anxiety was not al- 
layed any by a recent severe fire in one 
of the local mills, upon which a number 
foe eanies paid a pretty substantial 


The heavy drop in the price of raw 





which occurred several months ago 





was followed by a sharp curtailment in 
the output of the finished product by 
virtually all of the Paterson silk manu- 
facturers. A number of plants have 
closed down altogether, while others 
are running on part time; not to resume 
full operations until the large stocks of 
finished product held by jobbers and 
retailers shall have been disposed of 
and new orders come in. 


Much Profiteering in Silk 


In probably no other industry was 
profiteering carried to such lengths in 
recent years as in the silk line. Shortly 
after the outbreak of the war specula- 
tors in Japan began buying up the raw 
product in large quantities, storing it in 
warehouses in Yokahoma and in New 
York, Philadelphia, Boston and _ else- 
where. Prices were forced up week after 
week and itinally reached such figures 
that the general public refused to buy 
further and silks became a drug upon 
the market. When the product failed 





THE 


TOKI 


Marine and Fire 
Insurance Company, Limited 





United States Fire Branch 
J. A. KELSEY, General Agent 
80 Maiden Lane, New York 





H. W. MURRAY, Supt. of Agencies 19 So. La Salle St., Chicago 











ARIZONA CENTRAL DEPARTMENT 
Fala COVERING 
FIRE INSURANCE COMPANY 
PHOENIX, ARIZONA ILLINOIS—OHIO—INDIANA 
aes WISCONSIN — MICHIGAN 
CAPITAL 
CHAS. P. HALL 
$200,000.00 SPECIAL AGENT 
EDGAR M. DAVIS 2019 INSURANCE EXCHANGE 
VICE-PRESIDENT AND ieee CHICAGO 
GENERAL MANAGER 

















“A Staunch and Reliable American Company” 









EST. 1880 ee D. M. FERRY, JR., President 
ae MSs E. J. BOOTH, Vice-President 
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es es Secretary 
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- Asst. Secretary 
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“% a “39 Years of Honorable Indemnity” 
CASH CAPITAL, $400,000.00 
Assets, $2,159,738 Surplus to Policyholders, $864,110 Losses paid over 
WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 








HAWKEYE SECURITIES FIRE 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL 
AND 


AUTOMOBILE 


Applicants for agencies address 
Home Office, Masonic Temple, Des Moines, Iowa 

















ELMER F. BAGLEY & CO. 








THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $643,392 
SURPLUS TO POLICYHOLDERS, $322,523 


110 FORT STREET, WEST, DETROIT, MICHIGAN 











Aggressive Representation Solicited 


Martini-Roberts Company 


FIRE, TORNADO, AUTOMOBILE, HAIL and CASUALTY LINES 
Frandeis Theatre Bldg., Omaha, Neb. Insurance Exchange, Chicago, Il, 
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INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 


AUTOMOBILE INSURANCE 


Fire, Tornado, Theft, Collision and Property Damage 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


ASSETS ~ 7 - - - 
SURPLUS TO POLICYHOLDERS - - 


$1,850,693.98 
1,128,562.31 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, IHinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


AReliable Progressive Agency Company 





Representatives solicited 








ANTHONY MATRE 


HENRY REIS, M. D. 
President 


Vice-President 


JOSEPH BERNING 
Vice-President 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 


JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O’NEILL 


NAPOLEON PICARD 


Secy-Treas. 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


4 






Mp 
S A good company for good agents 
3] MARQUETTE NATIONAL 
y FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


ASSETS OVER $1,400,000 CHICAGO 








INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


United States Branch, 92 William Street, New York 


E. C. STOKE, GAYLE T. FORBUSH, 
A + ot, Ww. 


ARTHUR WALLER, 
United States Manager g A 














Organized in 1883 


SECURITY FIRE INSURANCE COMPANY 
DAVENPORT, IOWA 


Assets, $955,247.71 Cash Capital, $200,000 
Policy Holder’s Surplus, $290,750.47 
The lowa Insurance Department in its recent report says of the company: 


“The affairs of this company have been conducted along censervative and economical lines 
and its steady and substantial growth reflects credit upon the management.” 








‘AUTOMOBILE ADJUSTMENT BUREAU 
CHAS, Manager 


W. PIPKIN, 
Fire, Theft, Property Damage and Collision 
Losses Adjusied, Recover Stolen Automobiles 
Investigations of Any Nature 


to move the Japanese bankers called 
their loans, precipitating thereby a 
financial panic in the country. Large 
quantities of goods were thrown upon 
the market and special sales of silk 
goods soon became popular with the re- 
tailers in this country. These were but 
partly effective in disposing of surplus 
stocks, prospective buyers feeling that 
prices were destined to go still iower, 
and the prediction is confidently made 
that their will be marked reductions in 
price in the fall, 


Many New Concerns Started 


The huge profits to be had from silk 
manufacture induced the entry of scores 
of new concerns into the business in this 
city, Greeks, Armenians, Italians and 
men of other foreign nationality buying 
small looms and motors, hiring loft 
rooms and setting up on their own ac- 
count. or working on a commission basis 
for the big manufacturers. So numerous 
did the small weavers become that the 
Turn Hall housed no less than six such 
concerns. It was no uncommon thing 
to find a dozen or more little plants oc- 
cupying a light manufacturing building, 
all busily at work, and all making money 
fast until the slump came. It is this 
latter class of concerns that is worrying 
the fire underwriters, who appreciate 
that the late entrants into the field are 
largely of the fly-by-night order, with- 
out established credit or connections and 
no reputations to lose. Some companies 
refuse to write on buildings of multiple 
tenancy, while other will only take ac- 
commodation lines, The larger and old 
established mills are still considered 
good risks of their class, but most of the 
offices are not particularly anxious about 
them, although special agents keep them 
upon their frequent inspection lists. 


Strike Makes Matters Worse 


The general situation in the industry 
has not been improved any through the 
determination of the 8,000 broad silk 
workers of the city to go on a general 
strike. They will make a determined 
effort to induce the 17,000 general work- 
ers in the silk mills to join them. 
Paterson authorities, recalling the se- 
vere conflagration of some years ago, 
have no desire that their city repeat the 
experience, and for that reason are co- 
operating fully with the fire insurance 
men in watching the silk mill hazard. 
The press of the city some days ago had 
warning articles upon the subject, creat- 
ing thereby a public sentiment that will 
make it dangerous for anyone who 
might be tempted to secure “easy money” 
by applying the incendiary torch to his 
plant. 





Found Big Risk Underinsured 


A recent fire in a Philadelphia manu- 
facturing plant disclosed that it was un- 
derinsured fully $500,000, the assured 
failing to increase the indemnity to meet 
replacement costs of the property, al- 
though repeatedly urged to do so by his 
broker. Adjusters all tell the same story 
of under insurance when settling claims, 
a condition that could be obviated if the 


of his fire insurance coverage. 
Bourne With National Liberty 


Bourne, 


ferred to the home office. 





Get Big Refinery Line 


assured were induced to have a proper 
appraisal made of his risk and would be 
governed thereby in placing the amount 


BOSTON, MASS., Aug. 24—J. Henry 
for two years past assistant 
New England general agent of the 
American of Newark, has resigned, to 
take effect Aug. 31, after which he will 
become special agent of the National 
Liberty of New York for eastern Massa- 
chusetts and Rhode Island, succeeding 
F. H. Shiefner, who has been trans- 


FALL RIVER, MASS., Aug. 24—Corn- 






the section. The Standard Oil Company 
is building a great property at Provi- 
dence and is otherwise arranging to 
meet the largely increasing demand for 
fuel made upon it. The high price of 
coal; the great scarcity of it and the 
labor involved in its handling, are the 
chief factors making for its displace- 
ment by oil. One large plant that for- 
merly employed 35 stokers when burning 
coal is now able to have the same work 
performed by three men through the 
substitution of oil. When properly in- 
stalled there is no added hazard in oil 
burning plants, and the New England 
Insurance Exchange makes no special 
charge for use of the system. 


Pennsylvania Mutuals Meet 


HARRISBURG, PA., Aug. 24—Mutual 
fire insurance and the farmers formed 
the topics of several addresses before 
the annual convention here of the State 
Association of Mutual Fire Insurance 
Companies. The speakers included Henry 
A. James of Doylestown, W. W. Dodson 
of Smicksburg, and two Philadelphians, 
R. P. Kester and Justin Peters. 
Addresses at the opening session were 
made by Clifford B. Connelly, state com- 
missioner of labor and industry; C. R., 
Lantz of Lebanon, president of the asso- 
ciation; H. S. Rich of Marietta, and 
Thomas R. McDowell of the state high- 
way department. W. R. Hubbard of 
Mansfield spoke on the necessity of leg- 
islative protection for the mutual com- 
panies and V. N. Valgren of Washington, 
Pa., W. E. Swigart of Huntingdon, R. L. 
Blocker of Wyalusing and H. P. Cooper 
of Crawfordville spoke on protective and 
cooperative features of insurance. 





Serious Fire at Cambridge 


BOSTON, MASS., Aug. 24—Fire, fol- 
lowed by an explosion, wrecked and de- 
stroyed the plant of the American Fire 
Prevention Products Company of Cam- 
bridge, the total loss being something 
like $11,000. Three alarms were sounded 
and it was feared for a time that the fire 
would spread to other nearby business 
structures. The company manufactures 
a roofing composition of asbestos, soap- 
stone, mica and other materials, but had 
failed to protect its own roof with its 
own product. Spontaneous combustion 
was given as the cause of the fire, but 
the cause of the explosion is still a mys- 
tery, as none of the materials used in 
the product is combustible. 


Ponzi’s Policies Cancelled 


BOSTON, MASS., Aug. 24—A Boston 
insurance brokerage house which insured 
the house and other property in Lexing- 
ton of Charles Ponzi, the “Pied Piper of 
Pi Alley” financial wizard, has returned 
the premium, with no reason given for 
the refusal to allow the protection, The 
house, its furniture and the Ponzi limou- 
sine were insured for about $60,000 and 
the premium amounted to something like 
$400. The Massachusetts bankruptcy 
law stipulates that all payments made 
within four months of the bankruptcy 
petition may be considered as assets, 
which may constitute one reason for the 
return of the premium. 





Outing at Pittsfield, Mass. 


PITTSFIELD, MASS., Aug. 24—Insur- 
ance men and women of Berkshire 
county gathered for an outing at Pon- 
toosuc lake, near this city, one of the 
purposes of the gathering being to 
strengthen the organization of the in- 
surance workers of the county. About 
150 were present, who enjoyed sports, & 
dinner and addresses. The talks were 
given for the most part by officers of the 
Insurance Federation of Massachusetts, 
Secretary John W. Downs, Former Na- 
tional President James H. Carney and 
Counsel Edward C. Stone, all of Boston. 
President H. A. Gallup of North Adams, 
president of the Berkshire County Asso- 
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wall & Stevens of New York City have 
secured the line of the New England Oil 
Refining Company, insurance upon whose 
plants will aggregate well over $6,000,- 
000. The business, it is understood, will 
all be placed with Exchange companies, 
which will be very comforting to the 
orthodox men. Oil as a fuel is rapidly re- 
placing coal throughout the manufac- 
turies of New Engignd, and the predic- 
tion is made that within a few years the 
number of coal burning plants in the 
territory will be greatly in the minority.. 
Oil is transported in tank steamers from 
the vast oil wells of Tampico, Mexico, 
and refined in this section. The New 
England Oil Refining Company has a 
large refinery under construction in this 
city, and plans the erection of additional 


ance business. 





Eastern Notes 


Ore., has applied for admission to 5 
York, having appointed Corroon & 


The purchase for occupancy oy 
Munson Steamship Company 0 
Beaver building, New York City, 
forced several of the prominent 
insurance brokers to seek qua 


berg, Raynes & Lee will remov 
Maiden Lane, where they will 

















plants at strategic points elsewhere in| entire fifth floor. 





ciation, presided and most of the ad- 
dresses had to do with workmen’s com- 
pensation legislation and the interfer- 
ence of the government with the insur- 


The Pacific States Fire of Portland, 


fey as general agents in New York City. 





rters in 
the fire insurance center. ra 153 





a mys- 
ised in 


Boston 
insured 
Lexing- 
>iper of 
eturned 
ven for 
on, The 
i limou- 
000 and 
‘ing like 
\kruptcy 
ts made 
ikruptcy 
| assets, 
1 for the 


ss. 


4—Insur- 
3erkshire 
- at Pon- 
1e of the 
being to 
f the in- 
y. About 
sports, & 
liks were 
ers of the 
achusetts, 
yrmer Na- 
urney an 
of Boston. 
th Adams, 
inty Asso- 
f the ad- 
nen’s com- 
» interfer- 
the insur- 


F Portland, 
on to iw 





THE NATIONAL UNDERWRITER 











LOSSES OF 


building at 63 West Lake street, owned 
by W. L. Bradley. The fire originated on 
the second floor which together with the 
floor above is occupied by M. A. Sam- 
son & Co., electrical and gas fixtures. 





THE.WEEK HOTEL WISCONSIN 


Big Hotel of Milwaukee 





The loss to the stock of this company 





Chieango, Ill, Aug. 22.—The building at 
214-216 West Grand avenue, owned by 
O. B. Dauchy and occupied by the Duffy 
Manufacturing Company and the Cen- 
tral Asbestos and Magnesia Company, 
was damaged by fire. The stock of both 
concerns was also damaged. The loss 
on all items was about 30 percent. In- 
surance on building: 

Amer., N. J...$1,500 Phoenix, Eng.$2,500 
Commer. Un.. 2.000 Secur., N. H.. 2,000 
Commonw. ... 1,500 Springfield ... 2,500 

Insurance on hardware: 

Nat. Hartford.$1,500 St. Paul ..... $1,000 

Insurance on asbestos: 

Amer. Alli....$1,500 Imperial .....$ 750 
Amer., N. J... 3,250 London Assur. 1,500 


Camden ...... 1,500 LL. & L. & G.. 3,000 
Commer. Un.. 4,000 Nat. Hartfor.d 1,500 
Commnw. .... 1,000 Nor. Union ,000 
Columbia ..... 1,500 Phoen., Eng.. 1,750 
Franklin, Pa.. 1,500 Secur., N. H.. 1,000 
Hartford .... 2,000 Springfield ... 2,000 
Home ........ 1,500 St. Paul ..... 1,250 
* 


San Benito, Tex., Aug. 20.—Fire de- 
stroyed the Reynolds cotton gin and 200 
bales of cotton, causing a loss of $86,000, 
with $40,000 insurance. This was the 
largest gin in the lower Rio Grande val- 
ley of Texas and was in its second sea- 
son. ae ae 

Greenwood, Ind,, Aug. 18.—Fire which 
is believed to have started from the 
back-firing of an automobile destroyed 
the garage of Charles Wells & Son. A 
number of automobiles stored in the 
building were burned. The garage was 
under-insured by its owners, H. L. and 
Mark McCormick, the loss being $12,000. 
Insurance: 

ED enh on tA cob ad hee coed Sas $4,500: 


Evansville, Ind., Aug. 18.—Fire dam- 
aged the store of the Varney Electric 
Company and the factory of the Andrew 
Jackson Cigar Company in the heart of 
the wholesale district. Loss to the cigar 
company was not of much consequence, 
but the loss to the Varney Electric Com- 
pany is expected to exceed $100,000. The 
fire originated in the Varney company 
plant. Insurance on the Varney store: 


Commonw. ...$2,000 Hartford .....$5,000 
Boston ...... 2,00® Niagara ..... 5,000 
Home Und. .. 2,000 Home ........ 3,000 
Phoenix ..... 2,000 Security ..... 5,000 
Comn. ...c.cee 2,000 Firemen’s ....10,000 
Girard ....... 2,500 Agricul. ..... 7,500 
Northern .... 2,500 American .... 5,500 
North River.. 2,500 Camden ...... 2,500 
as = . 


South Bend, Ind., Aug. 18.—The entire 
plant of the Singer Sewing Machine 
Company was threatened by fire early 
today. The fire was confined to a dry 
kiln where it originated. The loss is es- 
timated at $200,000. The Singer company 
is said to have carried its own insur- 
ance. 

* s = 

Richmond, Ind., Aug, 17.—Two officials 
of the Southern Auto Repair Company 
narrowly escaped injury when lightning 
struck their plant during a storm, caus- 
ing a fire which damaged much prop- 
erty. The two men were in the building 
at the time the lightning struck but es- 
eaped uninjured. An electrical testing 
apparatus constructed through the cen- 
ter of the building is said to have car- 
ried the lightning current through the 
structure. The loss to all insurance is 
total, amounting to $40,000. Insurance 
on building and contents: 

Newark ...... $4,200 Royal Exc. .$12,000 

N. Y. Und.... 8,300 N. B. & M.. 5,000 

Springfield ... 3,500 Old Colony.. 7,500 
a 2 = 


Muskegon, Mich., Aug. 18.—Fire fol- 
lowed by an explosion damaged the 
plant No. 1, building No. 51, of the 
Brunswick-Balke-Collender Company. It 
was insured under a general form pol- 
icy. The loss was $100,000. 

a & a 

St. Louis, Mo., Aug. 19.—Fire caused a 
20 percent loss to the plant of the Win- 
kle Terra Cotta Company. 

* e s 


Enid, Okla., Aug. 15.—The plant of the 
Geronimo Motor Company was destroyed 
by fire. The loss was total. 

= . 2 

Joliet, Ill, Aug. 20.—The sash and door 
manufacturing plant of the C. Hacker 
Company, located at 100 Collins street, 
was swept by fire, damaging the build- 
ing and contents. The loss was $60,000. 
Insurance: 


Columbian ...$3,000 New Brunsw..$1,000 


Ohio Farmers. 3,000 Rhode Isl..... 1,000 
Boston ....... 2,600 Queen ....... 11,000 
Northern .... 2,600 Hartford 2,000 
Old Celony .. 2,000 Arizona ...... 1,00 
North Amer.. 3,000 Orient ....... 2,000 
Buffalo ...... 2,008 Royal ........ ,000 
National «++.. 2,000 Springfield ... 1,000 

orw. Un..... 2,000 Liverpool .... 1,000 
eae 2,000 Home ........ 000 
Hetl. Lib, .... 2,000 Aetna ....... 6,000 
H d. Phoenix. 2,000 Fire Assoc. .. 4,000 

hoenix ..... 2,000 Citizens ...... 2,000 
Millers Nati... 1,000 


s 
Marquette, Mich., Aug. 18.—The chemi- 
a Plant of the Cleveland-Cliffs Iron 
howpany was damaged by fire. The lime 
ouse and chemical tanks were almost 
completely destroyed. The loss was $15,- 


was about 70 percent. The other two 
floors are occupied by R. & J. Dicks 
000, covered under a general form policy. ne 

The plant will have to shut down for a | COMpany, belting, and the Western Elec- 
week or more until repairs can be made. | tric Company, warehouse. The loss to 


HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath 


‘ 














Insurance: 
North Amer.$75,000 Coml. Union.$25,000 7 
Pacific ...... ,000 Firemens Fd. 80,000 


q Rcashe 000 Hartford ... 80,000 
Globe & Rut.184,530 Springfield .. 30,000 


Phoen., Lon.. 40,000 Fid.-Phenix.. 20,000 
Stuyvesant... 80,000 N. B. & M.. 75,000 
Caledonian .. 20,000 Fire Assoc... 10,000 
Aetna 100,000 


National .... 25,000 
FS eee 30,000 Security .... 25,000 
St. Paul .... 60,000 Old Colony.. 15,000 
National .... 35,000 Rhode Island 25,000 
Mech. & Tr. 35,000 N. B. Frank. 15,000 
Colon. Und.. 20,000 Milw. Mech... 18,000 
N. Y. Und 50,000 U. S 1 


consider that equitable settlement of all claims 
promptly after shipwreck, fire or automobile 
accident, is just as much a part of our duty as giving 


“er FORME ,000 A . 

oval cigs $3ane Automobite”: 80:00 i aps RB nN 

Continental’: 25.900 L & L. & 6. $5,000 sp iegueaes Guan ot oot ieee en eee 

Firemen’s ... 25,000 General ..... 20,000 by the personal attention of our officers and d ~ 

Amer. Eagle. 10,000 and others. ment heads, each ef whom had established standing 
Bellevile, Il. ‘ais 23—The St. Clair in the insurance field . j ini € us. 


County Club was damaged by fire. The 
loss has not as yet been estimated. 
s * * 


ouznton, mtel., sui othe vor.|{ 1 H¢ Importers and Exporters Insurance Co. 
age Township High school burned with a 


a Marine—Fire—Automobile 
+ i gil Spied 17 South William Street 
Chicago, Ill., Aug. 23.—Fire which en- 


dangered several theatres and other 
buildings in the loop broke out in a 
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American National Fire Insurance 
Company “onto” 


Capital $500,000 


4 JOHN W. ZUBER, President JGHN A. DODD, Secretary 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 











F, C, VAN DUSEN, President JOHN D, McMILLAN, Vice-President 


Minneapolis waine Insurance Company 
This company will be glad to Bie agency Saas ose take up with union offices the 
question of its representation. 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F. & M. which make it attractive. We can 
tell them to you. 


‘ 


NORTH BRANCH FIRE. cowany” SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY comm OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE coneay; PITTSBURGH. PA 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 


WALTER C, LEACH, Secy, 


























Mid West Fire Insurance Co. 


314-316-319 Illinois State Bank Bldg. QUINCY, ILL. 
L. R. HETHERINGTON, Managing Underwriter 


Fire, Tornado and Automobile Insurance 
| INSURANCE ON FARM PROPERTY Agents wanted in Illinois 











Why not have sufficient pride in a home Company to want to see it succeed ? 
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The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 


Jan. 1,1920 . . $4,055,050.19 
Capital Stock . . . 750,000.00 
Re-Insurance Reserve . 2,271,265.04 
Reserves of other 

Liabilities . . . . 832,712.26 
Surplus to Policy 

holders . .. .  1,451,072.89 

—Writing— 
Fire Tornado 


Sprinkler Leakage 
Use and Occupancy 
Automobile 


Rents 
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Caledonian 


Insurance Co. 
of Scotland 


The Oldest Scottish 


Insurance Office 


Caledonian Bldg. 
50-52 Pine Street 
New York 


CHAS. H. POST, U. S. Mgr. 


R. C. CRISTOPHER, 
Asst. U. S. Manager 




















Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 
Eureka F. & M. Ins. Ca Security Ins. Co. 

Organized 1864 





Organized 1881 
COMBINED STATEMENT 
Capital - ---+-+-+--- $ 250,000.00 
te-f f+ ee ee ew ee 1,019,353.18 
Surplus to Policy Holders - - - 674,097.22 
F. A, ROTHIER, Prest. 5a: aie 


DAM BENUS, Secy. 
F. C. BARTON, Asst. Seay.” 
R. B. HEATON, State Agt. 








Charles Brock-Jones & Co. 
SPECIAL FACILITIES 
SURPLUS LINES 
PROMPT SERVICE 

Insurance Exchange, Chicago 














INSURANCE STOCKS 
BOUGHT AND SOLD 


** Quotations Furnished 


BABCOCK, RUSHTON & COMPANY 
137 So. La Salle St. Central 8900 
CHICAGO 











Strictly Fireproof 
NEW HOTEL 


BREVOORT 


Chicago, Illinois 


On Madison 8t., near La Salle 
One minute from the 
Insurance District 

The Patronage of In- 

- surance mis 

: f Solicited 

—* 3 Laurence R. Adams, Sec’y and Mgr, 














these companies was about 30 percent, 
as was the loss on the building. Insur- 
ance on building: 
Min@ars. ..<<.. ie $4,000 Natl. 
Insurance on belting: 


Hart... .$6,000 


ee ee ee $15,000 
Insurance on Western Elec.: 
& L. & G.$1,000 Agricul. ..... $1,250 
DIASGLR . 2.06 Franklin .. 1,00 


,250 -. 1,000 
Security N. H. 1,000 London Assur. 1,000 
Insurance on Samson Co.: 





Balti. Amer...$2,000 Ins. Co., N. A. 6,000 
Continental .. 1,500 Lumbermen’s. 2,000 
Sureka & Sec. 1,000 Mechanics ...$1,000 
Farmers, Pa.. 1,500 Natl. Liberty. 1,000 
Grt. Amer.... 2,500 Natl. Hartfd.. 1,500 
Granite State. 1,000 People’s Natl. 1.000 


1,500 Un. Firemen’s 1,000 
Un. of Eng... 2,500 | Wheeling «-.- 1,000 


St. Paul Minn., Aug. 18.—Fire damaged 
building at 1927-31 University avenue, 
property of Brooks Bros. The first floor 
is occupied as restaurant by Taubet & 
Monson. The remainder of building oc- 
cupied by T. J. Pewters and P. J. La- 
brach as pool hall. The loss to all in- 
surance is about 70 percent. Insurance 
on building: 

Eq. F. & M...$1,000 N. W. F. & M.$4,500 
Fid.-Phenix .. 3,500 State Assur... 3,000 

Insurance on restaurant contents: 
Warts CNG Pile a ks a net wca anne $1,000 

Insurance on pool hall contents: 
Hartford Fire 
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ATTITUDE OF HUDSON PEOPLE 





Position Taken Is Not Antagonistic to 
the Insurance Fraternity, Ac- 
counting Manager Says 





The Hudson Motor Car Company, 
in a letter to THe NationaL UNDER- 
WRITER, Objects to some statements 
made in recent articles, conveying the 
impression that the attitude of the 
company is antagonistic to the auto- 
mobile insurance interests. Fez: Te; 
Staub, the accounting manager, writes 
as follows: 

“This company spent much time, 
money and effort solely for the purpose 
of co-operating with the insurance 
companies, as we realize that automo- 
bile insurance, as heretofore written, 
was on an unsatisfactory and unscien- 
tific basis. We must admit, however, 
that we did not receive the considera- 
tion from the automobile insurance 
fraternity which our studies and ideas 
warranted. Nevertheless, our attitude 
has never been antagonistic. With re- 
spect to the assembly records, we have 
even gone out of our way within the 
last few months to arrange to furnish 
the automobile insurance companies’ 
own bureaus with car manufacturing 
data which they have never had before. 

“You, of course, know that dissatisfac- 
tion with present conditions is the basis 
of all progress. That is what led the 
Automobile Insurance Companies to con- 
sider a new system of rating. We be- 
lieve the new analytical system of rating 
is an effort to improve over the previ- 
ously existing unsatisfactory bases. On 
the other hand, we think it is seriously 
faulty in some respects and that it works 
injustice and hardship on both manufac- 
turers and automobile owners and we be- 
lieve that with close cooperation the 
automobile insurance companies and 
manufacturers can accomplish much to- 
ward correcting these faults. 

“We have frankly discussed some of 
these faults with various members of 
the insurance fraternity, but surely dis- 
agreement with Insurance Companies’ 
ideas is not “lese majeste.” It is clearly 
unfair for anyone to assume that we 
are antagonistic merely because we have 

“The proper method of correcting these 
ideas of our own and have been pre- 
sumptuous enough to make quite a de- 
tailed study of insurance over a period 
of years and cannot agree that the new 
system is correct and fair. 
faults would seem to be the continuance, 
for the present at least, of our endeavors 
to show the insurance fraternity where 
we cannot agree with them.” 





Patterson Succeeds Harrison 


R. C. Patterson has been selected as 
secretary of the Southern Automobile 
Underwriters Conference, succeeding 
John M. Harrison, recently resigned, 

Mr. Patterson for the past four months 
has had charge of the Automobile Under- 
writers Detective Bureau as manager, 
and under appointment of secretary of 
the Southern Conference he will be in 
complete charge of the entire Conference 
work. 

Mr. Patterson is a native Georgian, 
having been a resident of Atlanta for 
the past 30 years, and is well and favor- 
ably known te business interests of that 
city. For 15 years he was connected with 
ene of the leading law firms of Atlanta 
and for two years was manager of the 
adjustment and credit bureaus of the 








AUTO CONFERENCE PROBLEMS 


Important Questions to be Considered 
at Meeting in New York 
September 17 


NEW YORK, Aug. 25—Members of 
the National Automobile Underwriters 
Conference have been notified that the 
first annual gathering of the organiza- 
tion will be held in this city on Septem- 
ber 17. The election of officers for the 
new year will be the principal business. 
Undoubtedly those now serving will be 
continued. The matter of choosing a 
secretary-general manager to replace 
E. U. Richards, whose resignation was 
recently announced was left wholly in 
the hands of a special committee to be 
named by R. M. Bissell, president of 
the Hartford, and chairman of the 
governing committee of the National 
Conference. It is anticipated that the 
place will be given to R. H. Good- 
win, now the assistant secretary 
of the National Conference and sec- 
retary of the Eastern Conference. Be- 
fore assuming these positions he was 
head of the automobile department of 
the Scottish Union and National. 


Important Committee Meeting 


An important meeting of the rating, 
and statistical committee is to take 
place at Chicago on the fourteenth 
proximo at which a chairman and vice 
chairman will be elected. Other mat- 
ters stated for review include con- 
sideration of the laboratories schedule 
for rating by the merit system, com- 
mercial automobiles, proposals to rea- 
locate some private passenger type cars 
for theft, and to hear the report of the 
laboratories upon the preparation of a 
schedule for rating private project and 
commercial cars for collision. The 
committee on theft of the national body 
is also scheduled to meet at Chicago 
on Sept. 13. The Eastern Automobile 
Underwriters’ Conference will consider 
the matter of collision rates at Pitts- 
burg at a special meeting to be held in 
this city on Aug. 26. Under a change in 
the construction of the New England 
conference the jurisdiction of the east- 
ern body has been defined to include 
Maine, New Hampshire, Vermont, 
Massachusetts, Rhode Island and Con- 
necticut. 





Would Strengthen Iowa Law 


DES MOINES, IA., Aug. 24—Iowa sher- 
iffs, at state convention in Des Moines, 
took steps to make it hot for the auto 
thief. They decided to ask the legisla- 
ture to strengthen the Iowa law by 
transferring automobile registration 
from county treasurers to sheriffs; com- 
relling persons to show ownership of 
car and prove it if from another state; 
listing of ownership of cars similar to 
that registering land titles. They agreed 
to work together industriously to stamp 
out auto thievery. 





Missouri Automobile Figures 


There are at present 268,142 licensed 
automobiles in Missouri. Of the total 
number of vehicles the St. Louis office 
has registered the greatest number, 54,- 
600. The Kansas City office comes second, 
with 41,100. There are 2,465 dealers in 
automobiles, 3,545 motorcycles and 34,- 


DES MOINES LOSSES HEAVY 





Theft and Collision Claims Staggering 
—New State Laws Seem to 
Have Little Effect 





DES MOINES, Ia., Aug. 24.—Auto- 
mobile theft losses in Des Moines have 
become terrific, as is also the case with 
collision losses. The recent law, re- 
quiring that all autoists register their 
cars with the county and carry in full 
sight attached in front of the driver a 
certificate of ownership signed by the 
owner, has had no effect in stopping 
the thieves. 

This law, which went into effect in 
April when the 1920 licenses were is- 
sued, requires that in order to sell his 
car, the man conducting the sale must 
duplicate the signature on the certificate 
of ownership. The thieves, however, 
have had no trouble in tearing out the 
isinglass and removing the certificate. 
It is then a simple proposition to swear 
out an affidavit for a new license and 
go on their way with a certificate of 
ownership of their own in the car. 

In Iowa, the licenses are now taken 
out at the county seats instead of at 
the state capitol, so that the thief can 
more easily get a new license by merely 
running over to the next county. 

A- large item, and one continually 
growing larger in the theft losses here, 
is the theft of accessories and spare 
tires—in fact anything that can be de- 
tached from a car is quite liable to 
theft. The Des Moines police force 
seems absolutely valueless when it 
comes to recovering stolen automo- 
biles, as thefts are occurring almost 
daily and apparently no effort being 
made to recover the cars. Some insur- 
ance men feel rather pessimistic about 
the situation, declaring that only a 
strong wave of public sentiment de- 
manding more activity on the part of 
the local police will get the desired 
result. Even the best citizens, they 
say, after paying insurance premiums, 
leave it all to the insurance companies. 
Carelessness of the worst kind is often 
evident. 

Small town and farm business has 
been written in great volume this year 
and has proven profitable and satis- 
factory in every way. There has been 
some increase in the use of trucks by 
farmers in some sections of the state, 
and this has augmented the premium 
income of the ambitious agent. Trac- 
tors are much more numerous and form 
a valuable field for solicitation. : 

The collision rate in Des Moines is 
almost prohibitive, one insurance of- 
ficial admitting that he was taking a 
chance himself rather than pay the 
huge amount necessary to cover the 
risk. However, the losses in this 
branch of the business are so high that 
companies are dodging it in spite of 
the big premium. The possibility of 
inserting a $25 deductible clause in the 
policy has been considered but it proved 
such a black eye to the business when 
it was used here before, because of 
misunderstanding by policyholders, 
that no one wishes to urge the state de- 
partment to remove the ban on it. 


THEFT RECORDS OF CITIES 





Figures for Last Year Show Increases 
for Nearly All Large Cities of 
Country 





There were 31,349 automobiles stolen 
in 19 “index” cities of the United States 
last year as compared to 26,613 in the 
same cities in 1918 according to figures 
compiled by the National Automobile 
Dealers’ Association with headquarters 
in St. Louis. This is an increase 0 
22.4 percent. The figures were obtaine 
from the official reports of the chiefs 
of police. 

Of the 31,349 stolen in 1919, 23,332, of 
74.4 percent were recovered. the 
26,613 stolen in 1918, 20,203, or 78.8 per- 
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were not recovered were valued at ap- 
proximately $5,410,000 in 1918 and at 
$8,658,360 in 1919. New York again led 
the cities in cars stolen with 5,527 in 
1919, against 3,340 in 1918, an increase 
of 33.5 percent. St. Louis was the only 
large city where the number was less 
than in 1918, and this is accounted for 
by the vigorous law enforcement cam- 
paign against automobile thieves which 
was conducted in St. Louis last year. 
Sentences up to 20 years were assessed 
in St. Louis last year for the theft of an 
automobile. 

A general reduction in the number of 
automobiles stolen was expected during 
1919, because of the fact that inter- 
state transportation of stolen automo- 
biles has been made a federal offense 
under the Dyer law. However, this 
statute did not become effective until 
November, 1919. A number of convic- 
tions have been made in various parts 
of the country this year under this act. 
A study of the figures compiled shows 
decided increases in Chicago, Detroit, 
Cleveland, Kansas City, Denver, In- 
dianapolis. The figures for Philadel- 
phia, Pa., are not included. The list 
follows: Stolen 


Recovered 

1919 1918 1919 1918 

New York ..... 5,527 3,340 3,124 2,578 

UICRRO. 6's 5 00:58 47 2,611 3,447 1,954 

a | ee ee 3,481 2,639 2,529 1,934 
Cleveland ...... 2,338 2,076 1,786 . 

Los Angeles ....1,688 1,629 1,365 1,499 


Kansas City.....1,661 1,144 794 606 
Portland, Ore. ..1,528 1,088 1,378 990 


Denver: .3:..z.. 1,440 901 1,187 627 |. 
San Francisco..1,354 1,122 1,304 1,082 
St. Louis ....... 1,241 2,241 944 1,354 
PERLUIO cic ciee 1,122 1,451 1,398 1,376 
Indianapolis ...1,031 404 692 334 
Pee 1,002 866 580 607 


Salt Lake City.. 776 797 758 790 
Oakland, Calif.. 760 895 733 860 





Omahia ........0% 734 1,039 567 669 
Columbus, O.... 550 451 373 352 
Cincinnati ..... 520 348 293 291 
Oklahoma City.. 149 671 70 484 

WOtal -cssu5 31,349 25,613 23,322 20,203 





St. Louis Agents Want Change 

ST. LOUIS, MO., Aug. 25—The future 
ef the automobile insurance business in 
this city will largely depend upon the 
policy reached by the western confer- 
ence, which it is understood is to meet 
at Chicago in the near future. Common 
report has it that not more than four of 
the conference companies have made any 
serious effort to collect the latest rates 
promulgated, the great majority ac- 
cepting risks at old figures. Agents 
would welcome the adoption of a pro- 
gram by the managers that would give 
all of the local men an even chance, and 
leave them to protect renewals or to get 
new risks without straining their con- 
sciences. 





Disorganization at Pittsburg 

PITTSBURGH, PA., Aug. 25—Local 
agents anticipate that at the meeting of 
the Eastern Automobile Underwriters 
conference to be held in New York City 
on Thursday of this week, definite action 
will be taken to relieve the intolerable 
situation that has existed in automobile 
insurance circles here for weeks past. 
Whatever plan decided upon will be wel- 
come, so long as it proves favorable. 
Local men who have loyally held to con- 
ference rates have been chagrined at the 
way business was going off their books 
to free lance companies, and while many 
of the agents have taken on non-associa- 
tion companies or have brokered their 
automobile lines, others have stood 
Squarely for conference rules and have 
lost heavily as a result. 


New Rules for Sisal Storage 

GALVESTON, TEX., Aug. 25—Follow- 
ing the recent severe sisal loss here, 
which cost the interested insurance com- 
panies close to a million dollars, the city 
adopted an ordinance governing the stor- 
age of the product under its terms juté 
Sisal bagging or other inflammable ma- 
terial must be stored so as to clean at 
least five feet of clear head space, with 
three-foot aisles every 50 feet. 


A CONTRACT OF INDEMNITY 

It should be borne in mind that a fire 
insurance policy is solely a contract of 
indemnity; that is to say, it obligates 
the insurance company to reimburse the 
claimant for the actual cash value of the 
Property destroyed, at the time of loss or 
damage, but not in excess of the amount 
of the policy, either by the payment of 
the equivalent in money, or by actual 
Tepair or replacement of the property 


with material of like kind and uality.— 
J. F. Van Riper. ° : 





KING, ALLEY & LAWRENCE, 1»>>re>rat 


136 William Street GENERAL AGENTS New York City 


Acceptable fire risks solicited from agents and brokers in all parts of the 
United States and Canada 











United States Automobile 
Insurance Company 


CAPITAL $500,000.00 AUTHORIZED UNDER THE LAWS OF IOWA 


Des Moines, Iowa 


AUTOMOBILE CASUALTY INSURANCE 
Facilities For Full Coverage Planted With Our Agency 





A. G. OGLE, Secretary and General Manager 














Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional lines of 
insurance beyond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 


1615 California St. 114 Sansome St. 107 S. Fifth St. 901 Ford Bldg. 
SOuEW YORK DENVER SAN FRANCISCO MINNEAPOLIS DETROIT. 
302 West Si ior St. 263 St. James St. 23 Leadenhall St. 
DULUTH MONTREAL LONDON 














RE-INSURANCE FIRE COMPANY 


DES MOINES 
P. J. CLANCY, President F. E. HATHORN, Secretary 
Began business January 1, 1920. Re-insurance contracts now 
being negotiated with standard companies. Correspondence solic- 


ited. Conservative underwriting. Experienced management. 





Reinsurance Only No Direct Business Written 








100 Williams St., New York 
PHOENIX ASSURANCE COMPANY Ltd. ez2==: 
5 a Insurance Exchange, Chicago 
OF LONDON gona la 
tomobile— ‘Tornado—Sprinkler P Department : 
FR eee oe Woot tod Civil Commotion Ss Semeneth Sia Pienties 


(Established in (782) Head Office: 

















° FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 


Some executives in need of sal- 
aried employes go on expensive 


of Wrtertooon 112. EXPLOSION INSURANCE prospecting tours; others let am 
STUART MORGAN, State Agent, Michigan, East Lansing ad of this size and appearance 
CASHMAN & EVANS, General Agents, Colorado, Denver 


.. T, JULIAN, State Agent, Ohio and West Virginia, Columbus | bring applications to them. One 
F. G. H AN, Stat ent, Indiana an entucky, Indianapolis, Ind. : : . 

O. T. PRICE, State pine issouri, Kansas and Oklahoma, Kansas City, Mo. inch, one column wide, one time $3.75. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
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J. D. LA TEER,’ 2127 Ins. Exc. State Agent, Illinois and Wisconsin, Chicago AE 
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OPTIMISTIC OVER OUTLOOK 





American Live Stock of Omaha Re- 
ports Tremendous Increase in 
Business—Hog Line Heavy 





OMAHA, NEB., Aug. 24.—Officials of 
the American Live Stock are extremely 
optimistic over the outlook for live 
stock insurance in this section. 

“The business is just coming into its 
own,” declared one of them. “The 
natural expansion of the business in 
Nebraska has been great, and our own 
business is increasing by leaps and 
bounds. Our increase in June, 1920, 
over June, 1919, was 1200 per cent! 
The increase for the first week in July 
this year over the first week of July, 
1919, was 400 per cent, and we antici- 
pate an average increase for this year 
of about 300 per cent.” 

The American reports a flourishing 
hog business, with a tremendous in- 
crease in commercial hogs. The farm- 
ers are gradually being educated to 
the advantages of insuring their com- 
mercial herds, underwriters say, with 
the result that the companies dealing 
in commercial and pure bred hog busi. 
ness are reaping encouraging returns 

The American Live Stock claims to 
have set a record, at least for this part 
of the country, when it insured Great 
Orion Sensation, world champion Du- 
roc boar, owned by Ed M. Kern, of 
Stanton, Neb., for $10,000. Mr. Kern 
recently refused $100,000 for the boar. 
In addition, he has insured his entire 
herd with the American, paying an 
annual premium of $3,000. 





Asset, over $1,000,000.00 


Ahrens Brothers, Duroc breeders of 
Columbus, Neb., have insured their 
show herd for $18,000, with a premium 
(for ninety days) of $1,541.62. 

Of course, like all others, the live 
stock companies are having their losses, 
though local underwriters declare they 
are somewhat lighter than last year. 
The American reports that some of its 
heaviest losses have come as a result 
“a sows farrowing. Many young pigs 

have died, too, before reaching the in- 
surable age—sixty days. 

Cholera has been reported from 
Dodge, Buffalo, Butler and Saunders 
counties, though the epidemic has not 
assumed serious proportions in any of 
these localities, it is said. 

Some anthrax has been 
from Gage county. 


reported 





Sales Offer Big Opportunity 


The fancy prices which high bred hogs 
are bringing were demonstrated at a 
recent hog sale at Kokomo, Ind, The 
sale was conducted by Bock & Shirk, 
breeders of a fine grade of Poland-China 
hogs, and netted them $70,000. Seventy- 
one head were sold, one hog bringing a 
price of $21,000, while the other 70 av- 
eraged $700 a head. These prices are not 
unusual but merely in keeping with the 
prices on the better grade of hogs all 
over the country. 

The sale was of particular interest to 
livestock underwriters because several 
of the animals purchased, including the 
$21,000 hog, were shipped to various 
points outside of the state. The losses 
on all kinds of livestock and cattle while 
in transit have been heavy, and in this 
case a good idea of the severity of a 
possible loss can be gained when it is 
considered, for instance, that the hog 








that brought $21,000 was shipped from 
Kokomo to New York state. Heat is 
only one of the dangers that affect stock 
in transit, but it is an active one and 
furnishes an argument that will easily 
sell livestock insurance. 

Livestock underwriters have been con- 
stantly urging local agents to give some 
attention to their line, promising easy 
sales and big returns. The sale at 
Kokomo is an instance where $70,000 
worth of business could have been 
written in one day by some live, active 
agent. Local agents should take advan- 
tage of stock and cattle sales in their 
localities and go after the big returns 
which the livestock line offers. 


CREDIT BUREAU IS VALUABLE 





New Department Established By New 
York Company Proves to Be 
Important Adjunct 





NEW YORK, Aug. 24.—An impor- 
tant adjunct to the underwriting de- 
partment of one of the particularly well 
managed fire insurance companies of 
this city is its credit bureau, the par- 
ticular function of which is to look up 
the financial standing and general busi- 
ness integrity of firms or individuals 
seeking the company’s policies. At the 
head of the bureau is a trained credit 
man, who knows exactly what informa- 
tion is of value to his office and just 
how to go about getting it. The service 
supplements the customary reports had 
from the mercantile agencies—a service, 
by the way, that is not nearly so highly 
regarded as it was in pre-war days, 
the returns now had being largely of a 
perfunctory nature, and affording little 
insight into the real status of the par- 
ties inquired of. 

The credit expert of the company re- 
ferred to simply uses the reports of the 
mercantile agencies as the basis for in- 


‘The Indemnity Co. of America 
St. Louis, Mo. 
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dividual investigation; 








he makes his 
own inquiries, going about the trade 
and learning first hand the financial 
standing of the applicant and his rep- 
utation for meeting his obligations. The 
fire record, if any, is particularly looked 
into, and if this be not satisfactory, 
however highly the applicant may be 
rated, he is denied a policy. On the 
other hand, if the investigation discloses 
a clean financial history and the physi- 
cal condition is such as to justify an 
assumption of risk the company’s policy 
is freely written, nor is it likely to be 
disturbed during the period of cover- 
age. 

From surveys and the reports of in- 
spectors, it is comparatively easy to 
gauge the physical hazard of a property 
and no difficulty is experienced on that 
score. The moral hazard, however, and 
it constitutes at least 50 per cent of the 
whole, is far more difficult to determine, 
and is the phase of the business that 
causes anxiety to underwriters, partic- 
ularly to the examiners who are unwill- 
ing to submit too many problems to the 
executives for final decision. 

The local company already referred 
to has met the situation in part through 
the operation of its credit bureau, 
which after twelve months experience 
kas been found so valuable that its ex- 
tension is being’ seriously entertained, 





Columbia University’s Course 


NEW YORK, Aug. 25—Columbia Uni- 
versity has announced an evening course 
in fire insurance, at which will be pre- 
sented a discussion of the principles and 
practices of the fire insurance business 
which will be given under the depart- 
ment of Extension Teaching. 





Owen D. Jones, general manager of the 
North British & Mercantile at its Edin- 
burgh office, is visiting the United States 
branch of the company. 














ROLLINS BURDICK HUNTER CO., General Agents, Chicago 











Why Not 
Add to 


Your Income? 


industry and brains. 


Farmers and stock raisers are prosperous. 
animal does not mean a dead loss if it is properly insured. We have the 
financial resources and all working equipment. 
You get the business. 

horses, mules and cattle against death from any cause. Also purebred swine. 


Experienced Management That Knows the Agents’ Needs 


Farmers and Breeders Live Stock Insurance Company 
Danville, Illinois 


Wm. Ryan, Jr., President 
H. C. Naylor, General Manager 


Values are high. A dead 


We need your acquaintance, 
We do the rest. We insure 


J. W. Meitzler, Secretary 
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Bank of Wisconsin Building 
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Cc. S. RENSHAW 
President 


Write Farmers’ Automobiles in a Farmers’ Company. 


benefit of OUR PROTECTION. Use a simplified rate schedule. 


Increase Your Income 


Give the fellow in the small town the 


FARMERS AUTOMOBILE INSURANCE COMPANY 


Home Office—Sioux City, Iowa 


South Dakota 
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See’ y-Manager 
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PROGRAM IS REPLETE 
WITH STRONG POINTS 





Annual Meeting of the Health & 
Accident Underwriters Con- 
ference in Chicago 





MANY TALKS SCHEDULED 





John Fletcher, Vice-President Fort 
Dearborn National Bank, Will 
Speak at Banquet 





The annual meeting of the Health & 
Accident Underwriters’ Conference will 
be held at the Hotel LaSalle, Chicago, 
Sept. 7-9. Isaac Miller Hamilton, 
president of the Federal Life, is presi- 
dent of the conference. At the dinner 
on the evening of the first day, John 
Fletcher, president of the Fort Dear- 
born National Bank, will give an ad- 
dress on the “Signs of the Times.” 
The program is replete with splendid 
features. In detail it follows: 


FIRST SESSION 
Tuesday, Sept. 7, 10:30 A. M. 


Called to order, President Isaac Mil- 
ler Hamilton presiding. 

Roll Call. 

President’s Address. 

“Yesterday and Tomorrow’—W. G. 
— President, National Casualty, De- 
roit. 

“Some Phases of Life Insurance and 
Kindred Organizations’—Judge H. a 
Johnson, President, American Life Con- 
vention and President Central Life, Ot- 
tawa, Ill. 

Report of Treasurer. 

Report of Grievance Committee. 

Report of Credentials Committee. 
anes ment of Nominating Commit- 


ee. 
At 1:00 P. M. luncheon will be served 
in the convention hall for delegates and 


guests. 
SECOND SESSION 
Tuesday, Sept. 7, 215 P. M. 


C. O. Pauley, Chairman Mutual Section, 
presiding. 

Address of Chairman. 

Discussion by W. W. Dark, Secretary 
and Treasurer, Business Men’s Indemnity, 
Indianapolis; Elmer Loucks, President, 
National Travelers Benefit, Des Moines, 
Ta.; William F. Jarvis, President, Frater- 
nal Protective, Boston. 

Cooperative Underwriting” — George 
Young, Manager Claim Department, In- 
ter-State Business Men’s Accident, Des 
Moines. 

Discussion by Dr. David H. Keller, 
Medical Counsel, Central Business Men’s, 
Chicago; H. E. Rex, Secretary-Treasurer, 
Towa State Traveling Men’s, Des Moines. 

Why Mutual Health and Accident In- 
surance? —E, J. Faulkner, Second Vice- 
mo Woodmen Accident, Lincoln, 


Pg coat E. @. Rabtewee. Secre- 
fleld, Ohio. asonic Provident, Mans 
“ue Discussion of the Problems of 
Brome Z Payment Insurance—E. “ 
wiby, President, Fidelity Health & 
accident, Benton Harbor, Mich.; F. H. 
Heenan. President, Home Accident & 
vonith, South Bend, Ind.; G. E. Harsh, 
ce-President, Federal Savings, Indian- 
spolia; C. W. Ray, Secretary-Treasurer, 
oosier Casualty, Indianapolis. 


THIRD SESSION 
Tuesday Evening, Sept. 8, 7 P. M. 
Mrs. George S. Galloway will render 


There will be community singing un- 
der the leadership of Gece? J. Rloer. 














DEBTOR AND CREDITOR SIDES 











OME very effective sort of pub- 
S licity gotten out by the Aetna 

Life, entitled “The President’s 
Memorandum,” which some time ago 
attracted wide attention, has beem used 
to good effect. The memorandum has 
been revised and put out in better 
shape. The revised draft is as follows: 

PRESIDENT’S OFFICE 

OFFICE MEMORANDUM. 

To Mr. Jones: 

I understand we have carried our 
workmen’s compensation and automobile 
liability insurance in the Blank Mutual 
Liability Insurance Co. since Jan. 1. It 
seems to me that we should buy insur- 
ance to get rid of our liability—not pay 
a premium to retain our liability and 
assume the liabilities of others as well. 
Our account with this Blank Mutual 
looks about like this to me: 

DR 


To—Loss of the advice and services of 
our insurance man. 
Loss of time of various of our em- 
ployes who now attend to details 
formerly handled by our insurance 
man and the insurance company. 
Loss of the valuable aid and service 


which a highly developed organiza- 
tion can furnish us in preventing 
accidents and losses. (Incidentally, I 
believe that to be the soundest way 
to reduce our insurance cost.) 

Loss of customers in the insurance 
business who probably prefer to buy 
goods manufactured or sold by their 
clients. 

Loss of ability to fix our annual in- 
surance cost, due to the Mutual as- 
sessment feature and to other risks 
unknown to us that are in the mu- 
tual company. 


By—Lower cost from dividend (prom- 
ised). 

I see no hope that this account will 
ever be squared up. While I understand 
that the mutual policy limits our assess- 
ment to double our premium, I have seen 
court decisions holding financially sound 
members of an insolvent mutual re- 
sponsible until all claims are paid. I 
think we had better get out of the in- 
surance business, and I suggest that as 
soon as possible you get our insurance 
into some good stock insurance company 
through a broker who will give us serv- 
ice. 








John Fletcher, Vice-President, Fort 
Dearborn National Bank, Chicago, will 
deliver the annual address, his topic be- 
ing “The Signs of the Times.” 


FOURTH SESSION—SPECIAL 
Wednesday, Sept. 8, 9:30 A. M. 


Cc. O. Pauley, Chairman Mutual Sec- 
tion, presiding. 

Business Meeting of Mutual Section 
for reports of Officers and Committees, 
and Blection of Officers. 


FOURTH SESSION—REGULAR 
Wednesday, Sept. 8, 10:30 A. M, 


“Keeping Up with the Procession”’— 
H. B. Hawley, President, Great Western 
Accident, Des Moines, Iowa. 

“The Obvious Thing’—P. M. Estes, 
General Counsel, Life & Casualty, Nash- 
ville, Tenn., and President, Southern In- 
dustrial Insurers’ Conference. 

“Service”—C. . Heineman, Superin- 
tendent Accident Department, Occidental 
Life, Los Angeles, Calif. 

“Cooperation—A Nation-Wide Organi- 
zation’—W. . Dark, Secretary and 


‘Treasurer, Business Men’s Indemnity, 


Indianapolis, Ind. 
Report of Membership Committee. 
Report of Committee on Cooperation 
and Federation of Insurance Organiza- 
tions—Charles H. Boyer, W. W. Dark, 
Cc, F. E. Peterson. 


FIFTH SESSION 
Wednesday, Sept. 8, 2:15 P. M. 


“The Future of the Health and Acci- 
dent Business’—C. F. E. Peterson, 
Agency Manager, Merchants Life & Cas- 
ualty, Minneapolis, Minn. 

“Service as a Paramount Ideal in the 
Accident and Health Business”’—John 
Patterson, Resident Vice-President, Mas- 
sachusetts Bonding, Saginaw, Mich. 

“What I Want to Know About the Ac- 
cident and Health Business.” 

Under the above topic each delegate 
desiring to avail himself of the oppor- 
tunity, is privileged to request of the 
other delegates any information which 
he believes may help him solve any of 
his accident and health underwriting, 
home office or agency problems. Each 
delegate especially is requested to con- 
tribute generously of his experience and 
knowledge in replying to any of such 
queries which may be propounded by 
any other delegate. 

It is believed that if the delegates en- 
ter into the spirit of these inquiries 


without hesitation or embarrassment 


that other delegates cheerfully will re- 
spond freely from their store of experi- 
ence and thus much of benefit may be 
contributed to the cause of accident and 
health insurance generally. 

Report of Press Committee. 

Report of Special Committees. 

Report of Membership Committee. 





SIXTH SESSION 
Thursday Morning, Sept. 9, 10:30 A. M. 
“Non-Cancellable Accident and Health 


Policies”’—George S. Galloway, General 
Manager, American Service Bureau, Chi- 


cago. 


“The Farmer as an Accident and 
Health Risk’—Gus A. Elbow, President 
and General Manager, American Bonding 
& Casualty, Sioux City, Ia. 

Report of Executive Committee. 

Discussion of Committee Reports. 

Deferred Business. 

Report of Nominating Committee and 


Election of Officers. 


Date and Place of Next Meeting. 

Adjournment. 

Thursday afternoon has been set apart 
to permit of the delegates visiting the 
home offices of the Chicago insurance 
companies where they will be made es- 
pecially welcome and where they doubt- 
less will learn much of methods which 
can be utilized beneficially in their own 
organizations. 


U. S. F. & G. Changes 


A number of changes in branch office 
management have been made by the 
United States Fidelity & Guaranty. The 
company recently opened an office in 
Omaha to succeed the old supervisory 
office at Des Moines, placing Allan A. 
Tukey in charge. Mr. Tukey was for- 
merly associated with J. Dillard Hall at 
Charlotte, N. C. Robert K. Barton is 
assistant manager of the Omaha office, 
which has charge of Iowa and Nebraska. 

Clarence M. Leith, who has been mana- 
ger at Winnipeg, has been made mana- 
ger at Kansas City, his office having 
charge of Kansas, Oklahoma and west- 
ern Missouri. Feltus & Matheson suc- 
ceed Mr. Leith at Winnipeg. 

Earnest A. Robbins, formerly manager 
at New Orleans and more recently of 
Johns & Robbins, managers at San Fran- 
cisco, has been transferred to Dallas, 
Tex., where he will conduct a campaign 
of development. H. V. D. Johns re- 
mains as sole manager at San Francisco. 

The New Orleans office of the company 
has been raised to an underwriting rank, 
and at Atlanta, Ga., and Charlotte, N. C., 
the same change has been made. 





George H. Schneider has been ap- 
pointed to assist William A. Thompson, 
manager of the surety and fidelity de- 
partment of the New York City branch 
of the Indemnity Company of North 
America. He will handle court bonds in 
New York. He is now in the court bond 
department of the New York branch of 
the United States Fidelity & Guaranty. 





Page Thirty-Three 


TWO PRIME QUESTIONS 
IN CASUALTY FIELD 


Some Companies Are Raiding the 
Country for General Agency 
Timber 


EXPIRATIONS OWNERSHIP 


Issues Are Creating Much Discussion 
at Company Headquarters and 
in Agency Circles 





NEW YORK, August 24—Many of 
the casualty general agencies of the 
country are very solicitous as to reports 
that are received to the effect that one 
or two companies are making a strong 
bid for sub-agents throughout the field, 
making them general agents and giving 
them the general agent’s commission. 
As is known, the rules of the National 
Workmen’s Compensation Service 
Bureau limit the number of general 


agents that a company may have in a 
state. Some companies have chafed 
under this rule, feeling that it is not a 
matter for an organization to decide, 
but should be left to the executives of 
a company to map out its _ policy. 
President John R. Bland of the United 
States Fidelity & Guaranty was the 
main official seeking to have this rule 
repealed. Mr. Bland was very firm in 
his convictions that the subject of com- 
missions and the number of general 
agents should be left to the individual 
company. 
Local Agents Developed 


Many general agents have developed 
producers throughout their field by 
years of cultivation and assistance. 
Many of these have gotten to a point 
where they are turning over a very 
comfortable premium income. Not- 
withstanding the more liberal commis- 
sion rule adopted by the compensation 
bureau for agents and brokers produc- 
ing a larger premium income, a few 
companies evidently are studying the 
situation in each state, picking out the 
agents tnat appear to have reached a 
point where the business is attractive 
and then go after them, offering full 
general agents’ commissions. In a 
sense, therefore, the general agents of 
the country are threatened with a raid 
on their leading sub-agents. They take 
the position that if they have spent 
years, time and energy as well as much 
money in cultivating and developing 
these agents, it is not fair for competing 
companies to grab them off just when 
they are ripe. This question, therefore, 
is receiving much attention on part of 
the leading casualty general agents of 
the country. It is one that is acute, 
one that will have to be met, and one 
that invites very earnest discussion. 


Ownership of Expirations 


The controversy that has originated 
between President Bland of the United 
States Fidelity & Guaranty and one of 
his former general agents on the sub- 
ject of ownership of casualty expira- 
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tions, is developing into a nationwide 
one. The National Association of In- 
surance Agents is taking it up and mak- 
ing it one of its leading issues. The 
question is a delicate one because of 
the views taken by a number of cas- 
ualty officials, who feel that their busi- 
ness is somewhat different from the fire 
business. They claim that the casualty 
companies are forced to do much cul- 
tivation work and give much assistance 
to the local agents. The local agents 
have not studied the casualty and surety 
business as they have the fire, and 
hence they require much extra effort. 
Companies say that if the agents were 
left alone to produce business they 
would not get very far, but that field 
men of the casualty companies, the 
agency men and others, are compelled 
to give much time, effort and, money 
toward helping local agents. There- 
fore they claim that the business is one 
of more or less joint ownership. So far 
as surety expirations are concerned, the 
companies say that it is impractical for 
local agents to claim that this business 
belongs to them. 


Much Controversy Aroused 


This whole question of agency ex- 
pirations in the casualty and surety field 
is one that is creating much contro- 
versy. Frankly, officials would be glad 
to have the soft pedal put on it, but 
seemingly the National Association of 
Insurance Agents intends to make it a 
real issue and get each company on rec- 
ord as to just what its policy is in this 
regard. Most companies say that as 
a general rule, there is no controversy 
on the subject, but there are special 
cases that arise where an agent is not 
entitled to claim ownership of all the 
expirations. 


CLAIM MEN’S GOOD PROGRAM 





Annual Convention of Association to 
Be Held at Atlantic City, 
Sept. 22-24 





The eleventh (1920) annual conven- 
tion of the International Claim Asso- 
ciation will be held at the Marlborough- 
Blenheim Hotel, Atlantic City, N. J., 
Sept. 22-24. An attractive program has 
been prepared which will include a list 
of speakers who are well and favorably 
known throughout the entire insurance 
world. 

Among those who have accepted in- 
vitations to make addresses or read 
papers are Charles H. Holland, presi- 
dent Royal Indemnity; F. Robertson 
Jones, secretary-treasurer Workmen’s 
Compensation Publicity Bureau; Leslie 
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table Life of New York; William B. 
Mann, superintendent agency depart- 
ment Ocean Accident; O. 
medical director, Reliance Life; T. S. 
Logan, secretary-treasurer 
Protective Association; 

Woodward, secretary accident depart- 
ment Connecticut General Life; Stew- 
art M. Lamont, manager accident de- 
partment Metropolitan Casualty; C. S. 


North British 
Nesbit, attorney-at-law; 


















Harrold, special claim 
Pacific Mutual Life; R. Martin Bruns 
medical examiner Fidelity & Casualty 














Farmers and Bankers Accident and Health Company 


Home Office: Mattoon, III. 


WHY WE GROW 


Our new Policies containing real selling features, and our 
Prompt Service and assistance to Solicitors are among the 
Reasons for our growing Agency Organization and business. 
Write us. You don’t have to be from Missouri to be shown. 


H. B. Miller, Pres. T. S. Lyons, Vice-Pres. A. S. McKellar, Vice-Pres. F. B. Gore, Secy 
Lincoln Bancroft, General Manager.- 





























ments permit. 


Commercial Travelers 


Springs, respectively. 
those meetings can attend the Inter 
national Claim Association 





C. York, supervisor of agencies Equi- 


M. Eakins, 


Travelers 
Arthur PP. 


S. Miller, manager publicity department 
& Mercantile; Harry J. 

Robert R. 
representative 


Others of equal prominence have 
agreed to attend and participate in the 
proceedings, should business engage- 


Announcement of the convention date 
has been delayed in order that arrange- 
ments could be perfected in harmony 
with the International Federation of 
Organizations 
and the International Association of 
Casualty and Surety Underwriters to be 
held at Atlantic City and White Sulphur 
Delegates to 


sessions 
without any considerable expense or 


CONFUSION IN FORMS 





MANY KINDS OF CONTRACTS 





Move to Standardize Disability Provi- 
sions Has Not Made Much Progress 
With the Companies 





NEW YORK, Aug. 23.—Personal 
accident and health insurance, casualty 
companies all report, is being written 
in satisfactory volume, while the loss 
record continues without appreciable 
variation. The chief present complaint 
of managing underwriters is the multi- 
plicity of policies and the attendant 
cost of their issuance. 

It is argued that the difference in 
many of the policies issued by the same 
company is so slight that the cost of 
their printing is hardly justified, and 
that the number might very properly 
be reduced. In these days of high 
mechanical costs, every dollar that can 
be saved in such direction is a distinct 
gain and should be promptly made. 
Again, the large number of contracts 
serves to confuse the agent. General 
experience has proven that solicitors 
are very apt to concentrate their activ- 
ities upon one form of policy and push 
its sale to the exclusion of practically 
all others. 

Standardizing of Policies 


The idea of standardizing accident 
and health policy provisions has been 
agitated in underwriting circles for 
years. The governing organization has 
upon several occasions named commit- 
tees to deal with the subject. Some 
months ago a set of standard condi- 
tions was carefully drawn up, which it 
was felt would fairly represent the best 
underwriting thought, but the refusal 
of one prominent company of this city 
to endorse the movement caused its re- 
jection, temporarily at least. Whether 
the idea will later be adopted will 
largely depend upon the course of 
events. 

NonCancellable Contracts 


The noncancellable contract does not 
meet with general favor, although a 
number of offices are now writing it, the 
latest to adopt the innovation being the 
Southern Life & Trust of Greensboro, 
N. C., which sells the indemnity only 
in conjunction with its life policies, The 
prevailing thought of underwriters is 
that despite the favorable experience 
with noncancellable accident and health 
contracts enjoyed by the Equitable Life 
during the 18 months it has written the 
business, sufficient time has not yet 
elapsed to demonstrate its practicabil- 
ity, nor will such experience be had for 
at least five years yet. 


Entertains Bar Delegates 


The Fidelity & Deposit of Baltimore, 
through its resident managers at St. 
Louis, Emmett M. Myers and George R. 
Wendling, is extending its hospitality 
this week to members of the American 
Bar Association, which is holding its an- 
nual meeting at St. Louis. The company 
has established special headquarters at 
the convention hotel and is extending 
special courtesies and service to the vis- 
iting attorneys. 


’ 


A Heavy Boiler Loss at Richmond 


The Fulton Brick Works at Richmond, 
Va., suffered a severe boiler explosion 
last week which was covered in the 
Hartford for $15,000, the policy being @ 
blanket one on both yards of the com- 
pany.. The boiler had been in service 
27 years and was said to have been quite 
an antiquated affair. Several buildings 
were demolished and it was thought that 
the loss would prove considerable. It 
was the first serious explosion of its 
kind in Richmond in some years. 





J. L. Runner, who has been claim = 
-| juster for the Hartford Accident & tod 
demnity at Seattle, has been appoints 
special agent in charge of the se pr 
branch, which the company will open 














loss of time. : 





Puget Sound City on Oct. 1. 
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Responsive to Outside Influence 


GeorGeE E. Turner, the Indianapolis at- 
torney, former general counsel of the 
INSURANCE FEDERATION OF AMERICA and 
former deputy insurance commissioner of 
Indiana, made a few statements before 
the meeting of the Michigan agents that 
deserve consideration. He declared that 
often times the local agents make so much 
noise inside their own house that they 
are oblivious to the influences that are at 
work outside. He believes that the dis- 
sensions among insurance men are greatly 
magnified, that the issues are not so great, 
that the problems should be settled 
amicably. He sees a danger in the agents 
not recognizing public opinion or studying 
the currents of thought that are observed 
in the world, all of which have a bearing 
on the insurance business. 

Mr. Turner said that the big thing for 
local agents to do is to justify their ex- 
istence. In other words, they must be 
able to prove that they are competent to 
handle insurance economically, efficiently 
and satisfactorily. If they are not able to 
intelligently handle the insurance busi- 
ness to the best interests of their clients, 
then some other medium will be chosen 
through which to transact the business. 
Mr. TurNER believes that too much at- 
tention is given by insurance agents to 
maneuvering to better protect themselves 
and to keep others out of the business. 


He believes that this is a false notion. If 
agents are found to be on the job at all 
times, giving value received in every case, 
and looking after the insurance affairs of 
their clients with ability, it will be very 
hard in Mr. TurNer’s opinion for any 
other medium to dislodge them. 

Why all this clamour about the banks 
getting into the insurance business? Why 
all this turmoil about the mutuals? Mr. 
TuRNER does not see that there is need 
for so much time and energy being con- 
sumed in attacking these institutions, be- 
cause if they can show that they are 
better able to care for one’s insurance 
and do it with greater satisfaction and 
with greater economy and efficiency, the 
insurance business will naturally gravi- 
tate to them. 

The agency system in his opinion is 
capable of demonstrating its worth. The 
agents, however, must study their busi- 
ness more, must study the relationship of 
their clients to insurance, must give the 
best advice and value received in every 
respect. Agency service that is worth 
while is worth paying for. These ob- 
servations by Mr. Turner should be 
should be pondered over with an eye 
single of showing the public at large the 
desirability and efficiency of local agents 
in the handling of insurance for their 
clients. 


Excess Compensation® Insurance 


CoMPENSATION underwriters take var- 
ious views as to the result of the repeal 
of the rule of the National Workmen’s 
Compensation Service Bureau, prohibit- 
ing the writing of excess insurance. The 
theory has been that if catastrophe in- 
surance were written, it would tend to 
increase the number of self insurers. 
However, some of the large companies 
have felt that the prohibitive rule was 
resulting in many risks going to the mu- 
tuals that would stay with the stock 
companies provided they could get ex- 
cess insurance. Some of the larger con- 
cerns have well equipped inspection and 
medical departments and can take care 
of the ordinary run of claims. They fear 
however, the catastrophe loss and want 
to be protected against that. When they 


Private Carriers 


THE statistics gotten out by the Ixu1- 
Nois Inpustr1AL Boarp, showing time 
elapsing between notice of accident and 
first payment of compensation have cre- 
ated wide interest among casualty men. 
Some of the companies objected to the 
average that was given them because of 
contested claims or those delayed for. 
one reason or other, for which the com- 
panies were not responsible, thus forcing 
up their average. 

These companies, however, can feel a 
sense of pride when compared with the 
Ohio State monopolistic fund. The offi- 
cial figures show that the average time of 
Payment in Ohio between date of acci- 
dent and first compensation payment, is 
14 days. This certainly is an illuminating 
bit of information, Here is a state fund 


found they could not get this with the 
large companies, the natural tendency 
would be toward the mutuals. 

Company officials therefore, begin to 
see that there is a real demand for ca- 
tastrophe insurance and that they were 
hiding their heads in the sand if they did 
not write it. Where a big concern is able 
to secure an average on its own losses, it 
naturally will drift towards self insur- 
ance and only protect itself against major 
losses. The small concerns, of course, 
are not interested in excess insurance, 
they desiring full coverage. The mutuals, 
reciprocals and some of the non-confer- 
ence companies have been writing excess 
insurance contracts and this business 
therefore, has become an item to be 
considered. 


and State Fund 


operated for the benefit of the people with 
everything seemingly to its advantage, 
yet is far ahead of the average time of 
private carriers in Illinois. 

In Illinois the average time of the 
stock companies last year was 43.62 days. 
The mutual companies show an average 
of 50.62 days and the inter-insurers 52.20 
days. The Ohio state fund record shows 
an average of 22 days more than the 
inter-insurers, which is the highest aver- 
age in Illinois. The statistics from both 
states seem to indicate the superiority 
of compensation insurance in private 
carriers. 


What plodders lack in pep and 
punch, they make up in pluck and per- 
severance. 





PERSONAL GLIMPSES 
OF CASUALTY MEN 





B. H. Strong has returned to Okla- 
homa City as cashier and bookkeeper 
of the Lincoln Health & Accident. He 
has recently been with the Missouri 
Life & Accident at Kansas City. Be- 
fore going to Kansas City, Mr. Strong 
was secretary and treasurer of the Ok- 
lahoma Health & Accident. This com- 
pany was consolidated with the Lin- 
coln Health & Accident Company in 
October, 1918. 


The Fidelity & Deposit has adopted 
a new policy which it is believed will 
work to the advantage of the company 
by producing greater efficiency in its 
executive force. It has been arranged 
to give the head of each department a 
month’s vacation and during this in- 
terval the affairs of the department will 
be directed by the assistant superin- 
tendent. This will give these under- 
studies a greater grasp on the work 
of the department and will also serve to 
develop in them more independence and 
initiative. The company also proposes 
to have either the heads of the depart- 
ments or their assistants take a month 
in each year for visiting the branch 
offices and the many agencies the com- 
pany has throughout the country. This 
will enable those at the home office to 
obtain a better insight into the opera- 
tions and methods of these outside 
forces. The plan is already in effect 
and is said to be working well. 


O. F. Roberts of Chicago, formerly 
vice-president and general manager of 
the Chicago Bonding and now head of 
the Chicago Bonding Insurance Agency, 
has continued his annual custom of 
having each year two or three days’ 
outing at which many of the larger 
agents of the company were his guests. 
Mr. Roberts entertained all these men 
at his home at Glencoe, IIll., and at the 
Skokie Country Club. Last week he 
had the same coterie in again, the 
guests coming from different states to 
participate in the outing. 


Mr. and Mrs. E. Leslie Spence, Jr., 
announce the birth of a son, E. Leslie 
Spence, III. Mr. Spence is general 
agent at Richmond, Va., for the United 
States Fidelity & Guaranty. 


As a result of being in three motor 
car smash-ups in France while com- 
mander of the Kansas ammunition train 
in the Rainbow division, Frank 
Travis, insurance superintendent, may 
go to a hospital shortly for a slight 
operation on his neck. The three mo- 
tor accidents did not cause Col. Travis 
serious injury, but a bruise upon his 
neck has been bothering him peri- 
odically for some months. 

A new use for airplanes has come 
to the notice of the Travelers. A 
cooperative association of fishermen 
with headquarters at San Pedro, Cal., 
is using a hydroplane to locate schools 
of fish, When the observer sees a 
school, he releases a _ carrier-pigeon 
which flies to headquarters and tells 
the fishermen the position. Then the 
flying boat goes on its way discovering 
more fish. The Travelers has just is- 
sued a policy to cover a hydroplane 
recently purchased by this cooperative 
organization. While the enterprise has 
been conducted on its present basis 
for only a short time, it appears to 
have been remarkably successful. 


Johns Hopkins University, in an- 
nouncing its night courses for 1920-21, 
states that a course in suretyship will 
be conducted by Vice-President George 
L. Radcliffe of the Fidelity & Deposit. 
Baltimore is the home of a number of 
companies writing surety business. 
There are many people interested in 
this line. Vice-President Radcliffe has 





AUTOMOBILE COLLISION 


VERY COSTLY TO COMPANIES 





Underwriter Declares Deductible 
Clause is Natural Course to Follow 
in This Coverage 





The manager of an automobile com- 
pany said the other day that in his 
opinion agents and brokers will finally 
see the desirability of recommending 
to their customers a collision policy 
with the deductible clause. He does 
not believe that assureds are so ob- 
tuse, as not to know the provisions 
of this policy. He states that so long 
as companies are practically obliged 
to maintain the up-keep of a car 
through the full collision policy, rates 
will be abnormally high. It is true, he 
said, that many cars that have weak or 
worn parts will break in a slight col- 
lision, but would not be affected if 
the car were new. Therefore, the com- 
panies are called upon to restore these 
parts. He believes that automobile 
owners should not expect insurance 
companies to indemnify them for com- 
paratively small losses unless they are 
willing to pay the freight. Collision 
losses are the most frequent. That is 
perfectly natural. 


Loss Ratio on Collision 


This manager said in going over his 
figures for the last few years, he found 
that his collision loss ratio on full 
coverage policies was over 100 per cent. 
The loss ratio on the deductible pol- 
icies of all kinds, was something like 
62 per cent. The average collision loss 
ratio was about 80 per cent. The aver- 
age rate increase on collision policies 
does not, as sharp as the advance was, 
take care of the high collision loss 
ratio. This manager declares that with 
the deductible clause, collision business 
can be safely written. With the high 
cost of labor and parts, this part of the 
industry is destined to be still more 
costly. 

Another automobile insurance man 
declared that commissions on collision 
insurance should be reduced to a point 
where the agent can make sorne money, 
yet it is not a class of insurance that 
the company wants and if it is written 
at all, it should be done on an eco- 
nomical basis. He does not think that 
the commission on collision insurance 
would be the same as those classes 
which are desirable and which the com- 
panies are fighting for. Undoubtedly 
the collision coverage clause can be 
amended to eliminate some of the 
frills that are now included, such as 
road bed collision. Collision coverage 
in the opinion of many underwriters 
should specify exactly what is covered 
and only the obvious collisions should 
be included. There are many accidents 
happening to automobiles today that 
are swung under collision coverage. 
For instance the other day a company 
paid a claim for damage to a top 
of an. automobile, where some painters 
had dropped paint on it. They were 
painting a house, and the automobile 
stood in the driveway near by. This 
certainly was not a legitimate collision 
loss. 








been conducting the training school of 
the Fidelity & Deposit. 
takes men who have had limited ex- 
perience in the business in this school, 
they are given instruction and de- 
veloped into capable surety men. 


Charles H. Holland, president of the 
Royal Indemnity of New York, is back 
at his desk after a trip to the Pacific 
coast. The company maintains depart- 
ment offices at San Francisco, which 
Mr. Holland usually plans to visit once 
each year, stopping off enroute to call 
upon agencies at the leading centers. 
The business of the Royal Indemnity 
continues to forge ahead steadily, all 
branches of the company being in a 
healthy condition. 


The company’ 





satan sm nic enchants salnnaanenate 
signa sla late 


ssesseinsnatidinienttlaeemabaociaiaietiaiatitaititiinilicetan: wait intan a 
































36 CASUALTY 





THE NATIONAL UNDERWRITER 














PUBLIC LIABILITY IN SMALL CITIES 


Opportunities for Local Agents in Pushing That Line Pointed Out 

















When you consider the respon- 
sibility of merchants, manufactur- 
ers, owners of apartment houses, 
hotels, assembly halls and the- 
aters, for the safety of various 
persons on their premises, liabil- 
ity insurance is undoubtedly a 
form of protection needed in the 
average town of about 2,000 or 
2,500 population, and therefore 
possible to sell. 











anty stresses the fact that public 

liability insurance can be sold in 
towns of 200 to 2,500 people easily if 
the agents will go after it. Agents in 
the smaller points feel that insurance 
like this is purely a city proposition. 
There are hundreds of cases where prop- 
erty owners in small towns have been 
held liable for accidents and whether 
they had to pay anything in the way of 
damages or not the controversy was 
an embarrassing one. A lawyer is ex- 
pensive. The United States Fidelity & 
Guaranty in speaking on the subject 
says: 


Tm United States Fidelity & Guar- 


Uses Picture as Example 


A picture of a large hardware and 
implement store in a rural town was 
published in a trade paper not long ago, 
and at once caught the eye of a reader in 
our own home office. The photograph 
had been taken in the spring. Against 
the wall and along the curb was a double 
row of plows and other implements to 
aid the farmer—but also to catch the 
feet of persons passing the store. 

“That fellow runs a fine chance of a 
big suit for damages,” the reader said, 
handing the picture to the man at the 
next desk. “Yes, he does,’ answered the 
other man. “You don’t know, though, 
how common that is in the smaller town. 
A woman stumbled over a load of plow- 

_ shares and was hurt outside a store in 
my old town a few years ago, and made 
the proprietor pay a pretty penny.” 


His Fatal Jump 


Next to a store of the kind may have 
been the office in which one of our claim 
cases arose. A woman had business with 
a labor union and was sitting in the 
offices waiting for attention while she 





watched a carpenter at work on a parti- 
tion. His ladder slipped. Jumping to 
save himself, he kicked over another 
ladder upon her head and injured her to 
such an extent that she sued our client, 
the owner of the building. 

If our agent in the average town of 
modest or medium size, say from 2,500 
population up to 40,000 or 50,000, will 
stop to think, he will remember that 
several stores around him use their side- 
walks for storage, and that every once 
in a while something like the accident 
to the woman mentioned does happen. 
Yet, with workmen’s compensation tak- 
ing the place of employer’s liability, he 
writes no public liability insurance, 


Has a Free Field 


The usual reply to our inquiries about 
public, or general, liability outside the 
metropolitan cities is that the line is not 
written “in a town the size of ours.” 
That may be. Then the alive, alert agent 
has a free field ahead of him to sell 


something more in the line of insur- 
ance. 
What is the owner of a store to do 


when his implements on the curb hurt a 
passerby, or a loose stool before a notion 
counter drops a customer on the floor, 
or the poky little elevator jams some 
one’s foot? Take a very material pro- 
portion of his working capital to pay for 
the damage? Why shouldn’t he be pro- 
tected by insurance as well as his broth- 
er-in-law, who owns a five-story build- 
ing in New York? 


Unsentimental Strangers 


One man has said that people in smal- 
ler towns dwell on too friendly a basis 
to sue for such accidents. Sometimes 
that holds good, but often it does not. 
Strangers, however, come to town with 
no sentimental leanings toward the men 
on whose premises they trust themselves. 
Not familiar with the shaky stool in 
Wright’s department store, or the loose 
board in the steps of the assembly rooms, 
or the drooping sign over Phils’ drug 
store, they are the very ones most likely 
to be hurt, and they will sue. 

Take the man trudging down the 
street with a heavy sample case. Sup- 
pose he is selling machinery and is mak- 
ing for the factory that renovates butter 
at the end of Main street. The two or 
three steps to the main door are worn 
and likely to throw a man off his bal- 
ance; he passes two or three hot vats 
as he walks gingerly over the slippery 
floor to the office, and he has to take 
the same risks on his way out. The 
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owners of the factory are legally liable 
for that man’s safety every minute he is 
on the promises. As half a dozen or a 
dozen business visitors run that gaunt- 


let daily, bye-and-bye the owners will 
need public liability insurance very 
badly. 


Danger Is Always Near 


Or watch the children hiding under 
the lumber pile in the yard of Brown, 
White & Green, dealers in coal, lumber 
and lime. Those boards can roll over on 
a child easily and carry the firm into 
court whether they are liable or not. 
Even the legal answer to a suit costs 
good money. 

Can you imagine a more peaceful, a 
safer thing to do than for a young bride 
to run over to a neighbor’s kitchen for 
a chat while Mrs. Neighbor peels the po- 
tatoes or shells the peas for dinner? Mrs. 
Dorris did that very thing in a hamlet 
miles from any city. A good distance 
away men were blasting out the piers of 
an old bridge. One blast carried up an 
iron wedge that had been left in a crack 
in a pier years before. It went through 
the window of that kitchen, felled Mrs. 
Dorris with a fractured skull, and four 
months later caused her death. Unlike 
most small-town employers the man do- 
ing this work had our policy, and is 
therefore protected against the loss he 
would otherwise have had to pay. 


Down Came the Bricks 


Once in a while a contractor is build- 
ing a new bank, or Y. M. C. A. home, or 
church, and, of course, constructs scaf- 
folding to aid his mechanics and protect 
the passing public. The bricks were too 
heavy a load on one such platform, in 
March, and brought the whole structure 
with the bricks upon the heads of the 
people around it, killing one and injur- 
ing five. That contractor will have to 
pay every penny of his profits to settle 
the claims, unless he was insured. 

Think of the moving-picture house. It 
is a source of constant anxiety with the 
manager that someone in each crowd, a 
nervous woman, a venturesome boy, a 
thoughtless child, will get hurt. It is so 
easy to stumble over a seat or a wrinkled 
carpet in the dark, or to be caught in a 
swinging door, not to dwell on the ever- 
present chance of a panic. The “movies” 
badly need liability insurance, and with 
the laws and regulations now safeguard- 
ing the machine booth, they are a good 
risk for a company. 


What An Agent Can Sell 


The four kinds of policies that are 
probably marketable in the smaller and 
medium towns are public liability; own- 
ers, landlords and tenants liability; ele- 
vator liability, and theater liability. The 
general coverage of the latter two is 
obvious. Public liability covers the legal 
responsibility for personal injury in- 
flicted by the regular operations of the 
business; owners, landlords and tenants, 
the general hazards of the ownership of 
property used, frequented or even passed 
by the public. 

Broadly speaking, a company’s service 
to a policyholder is like that in automo- 





bile insurance. The company takes 
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charge of a case as soon as notified of a 
claim for injury, settles the claim with 
all expenses, or carries it through the 
courts and pays a judgment up to the 
amount of the policy. 

When you consider the responsibility 
of merchants, manufacturers, owners of 
apartment houses, hotels, assembly halls 
and theatres for the safety of various 


-persons on their premises, liability in. 


surance is undoubtedly a form of pro. 
tection needed in the average town above 
2,000 or 2,500 population, and therefore 
possible to sell. 





NEED FOR HIGHER LIMITS 


HE Travelers brings out some 
"[ recent cases that are excellent 
selling arguments for higher lig. 
bility limits. In the Denver district 
court, three suits aggregating $22,500 
were filed against S. Hoover, 3 
hotel owner, by victims of an auto- 
mobile accident. They claim that 
they were riding along one of the 
streets when Mr. Hoover driving a 
high-powered car crashed into them, 
One is suing for $2,500 compensating 
him for loss of time and also for loss 
of services of his wife. The wife sues 
for $10,000 and a passenger sues for 
$10,000. Both women claim that their 
injuries are permanent. 
* *k * 

A jury at Brooklyn awarded a man 
$25,000 for losing a leg, it being 
crushed on Queens Borough Bridge by 
a truck that was sent crashing into 
him by another truck. He also 
brought suit for $75,000 against the 
owners of the truck that started the 
trouble, which has not yet been de- 
cided. Justice Scudder of the Long 
Island City supreme court in com- 
menting on the case, accepted a sug- 
gestion of counsel for the plaintiff 
that attention should be called to the 
depreciation of the purchasing power 
of a dollar. The court asked the jury 
not to forget it in making the award, 

* * 


Suits aggregating $85,000 have been 
filed in Providence, R. I., against 
James B. Windward of that city by 
the parents of two children who were 
killed in a collision on Putman 
Heights last January. The adminis- 
trators sue for $60,000 for the death 
of the boy and $25,000 for the girl 
It is alleged that the operator of the 
truck was not exercising care in con- 
trolling his machine. 





SOME H. O. BEATTY EPIGRAMS 


It is the law of compensation that 
whatever you expect to receive from so- 
ciety in the way of reward you must 
render an equivalent in service. 

Thought is the essential element of 
success. Effort is but the active expon- 
ent of thought; therefore the clearer the 
thought the less the effort required for 
its accomplishment. 

As between the profiteer and the pirate, 
we prefer the latter. He completes his 
work the quickest. Slow torture is the 
most excruciating. 

Some men think stubbornness is 4 
manifestation of will power, but it isn’t. 
Stubbornness is only an exhibition of 
blind ignorance, while will power is @ 
manifestation of an intelligent and well 
defined purpose. 

There is an old adage, “You can lead a 
horse to water but you can’t make him 
drink.” We will wager, however, that 
if you lead him there often enough or 
keep him there long enough, he will 
drink. 





Casualty Notes 


The Hardware Mutual Casualty of 
Stevens Point, Wis., has been licensed in 
North Dakota. 

George A. Carley, one of the leading 
general agents of the Inter Ocean Casu- 
alty, has been made its Wisconsin state 
agent. - 

John F. Hynes, secretary of the fg 
ployers Mutual Casualty of Des Moines, 
was wedded recently to Miss Lena 
Herbold, popular society girl of Ira, 

A. J. Ferres, vice-president and agency 
superintendent of the Fidelity & = 
uualty, spent several days in New of 
leans on a visit to the general agents 
Walmsley & Co. 

The Massachusetts Plate Glass hat 
qualified for admission to Maine 
Vermont and has appointed as its —_ 
agents Harry EB. Ring of Yarmouth, 

















and Roger S. Pike of Rutland, Vt. 
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TO MAKE TEXAS INSPECTIONS 





Dallas Branch of Service Bureau De- 
cides to Take Over That Work, 
Making Third State 





DALLAS, TEX., Aug. 24—The 
Texas Branch of the National Work- 
men’s Compensation Service Bureau 
will in the future make all inspections 
for industrial rates. This was decided 
at a special meeting of the board when 
it was determined that the rules should 
be amended to include central inspec- 
tions for the classifications of risks. 
The new ruling will be effective about 
Dec. 1. With it in effect Texas will 
be one of the three states having indus- 
trial rates made by the branch of the 
association. The other states are Okla- 
homa and Maryland. 

Heretofore the inspections have 
been made by the companies. In some 
cases the results have not been alto- 
gether satisfactory. 

In connection with the probable re- 
vision of compensation rates George M. 
Easley, a prominent general agent at 
Dallas, has declared that the present 
rates are too high and attacks the exist- 
ing arrangements under which the 
stock companies are not allowed to 
write business at a lower rate than that 
fixed for the mutuals, although the 
latter are allowed to return dividends 
to insureds. Mr. Easley says an effort 
will be made to have the law amended. 
He declares further that the insurer 
should be made liable for the losses, 
so that in the event a mutual writing 
the business “blew up” the dependents 
of the person insured could get the 
benefit, where under the present law 
they cannot. He says if the present 
high rates are to be maintained or in- 
creased, then the benefit should be in- 
creased correspondingly. 

Discussing the Easley charges J. C. 
Bradley, who is at the head of the 
Texas rate making group, said the 
present rate was fixed by a body rep- 
resenting mutuals, stock companies and 
reciprocals, and under the law every 
company writing that class of business 
in Texas must not write for less than 
the rate fixed. He declared the rates 
were based upon actual experience and 
that this experience was taken from 
stock company business as much as 
any other. 


Speaking of “dividends,” Mr. Bradley 
said that while the mutuals or some 
of them made money on certain 
groups, on others they lost. He said 
that if a mutual escapes with a 
few claims, it would be able to 
make refunds, but that in making a 
rate for compensation insurance, no 
one could anticipate what amount of 
claims would have to be paid and that 
a rate could not be made except upon 
experience. 





Fight Minimum Wage Rule 


BISMARCK, N. D., Aug. 24—The mini- 
mum wage rules of the workmen’s com- 
pensation bureau will be tested in the 
, courts. A temporary restraining order 

against putting into effect five of the 
twelve classes of rules issued by the 
bureau, to become effective Aug. 16, hav- 
ing been issued, the application for a 
temporary injunction will be heard Sept. 
2 by Judge Cole in the Cass county dis- 
trict court. 

The attack on the law is made by the 
North Dakota Laundrymen’s association, 
the North Dakota Independent Telephone 
company and the Northwestern Tele- 
phone exchange. The companies attack 
the minimum of $16.50 for these classes 





as a “luxury” wage. 

A score of telephone companies, many 
of them operating small exchanges, have 
filed petitions with the railroad commis- 
sion for increases in rates, due to the 
increased wages under the rule, 





Leaves Compensation Bureau 


The Standard Accident of Detroit has 
resigned from the National Workmen’s 
Compensation Service Bureau. 





Revised Rates in Alabama 


The insurance commissioner of Ala- 
bama has approved the new schedule of 
rates for workmen’s compensation in 
that state. The manual will be mailed 
to all companies Aug. 28. Commissioner 
Briscoe states that the level of rates has 
been reduced. 





Funds Are Running Low 


The Industrial Insurance Commission 
of the state of Washington is authoriz- 
ing a call for more premiums for April, 
May, June and July, to be paid before 
Oct. 1. The state fund is running short. 
due to death and total disability cases 
in the lumbering industry. The July 
outlay for the lumber class was $76,000. 
The balance Aug. 1 was $112,000. This 





will be exhausted by Oct. 1. 
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WINNERS IN TOWER CONTEST 





Travelers Agents Break All Records in 
Their Production of Acci- 
dent Premiums 





The Tower Contest staged by the 
Travelers, just closed, has .resulted in 
the production of a greater volume of 
new business than was ever written 
before in any similar contest. During 
the period new high records were es- 
tablished for individual production. 

The paid accident premium increase 

at the close of the contest nearly 
doubled the record made by the Travel- 
ets in any similar seven months during 
the company’s history. Also a greater 
number of agents earned bonuses than 
ever before, 
The contest was so called because the 
winners will visit the insurance - city 
and the Travelers Tower. They will 
satmibile in Hartford, Sept. 15, for a 
three-day convention which will be 
held in their honor. 

The winners in the order of their 
LFu as to premium volume are: 
Bi, helm » Dayton; A. V. Pritchartt, 

> T. W. Deupree, Memphis; Vic- 





Pettric, Wausau, Wis.; M. M. 


Rosenbush, Memphis; W. F. Alten, Mo- 
nongahela, Pa.; H. J. Kempker, Carroll, 
Ia.; A. B. Wright, Concordia, Kas.; F. B. 
Pettric, Wausau, Wis.; L. D. Smith, Mem- 
phis; Tom Kelly, Omaha; A. T. Lewis, 
Chattanooga, Tenn.; F. L. Sveska, Omaha; 
W. A. Schmitz, Milwaukee; A. M. Reager, 
Louisville; W. A. Zimmerman, Green- 
ville, 0.; C. O. Markle, Uniontown, Pa.; 
L. B, Eyster, Philadelphia; C. W. Rollins, 
Memphis; R. L. McDonald, Jr., St. Jo- 
seph, Mo. 

In addition to men listed above, the 
first 20 in point of number of risks also 
included P. S. Jolley, Denver; G. 5 
Smith, Denver; J. C. Jester, Athens, Ga.; 
R. T. Eames, Fergus Falls, Minn.; H. E. 
Madison, Denver. 





Benefits for Asylum Inmate? 


NASHVILLE, TENN., Aug. 24—Must a 
casualty company continue paying sick 
benefits when the beneficiary is an in- 
mate of the county asylum, or does the 
county get the weekly benefits while the 
policies are kept in force? That is the 
question raised in the suit filed here by 
Irene Ridley against the Life & Casualty 
Company of Tennessee and is giving 
local insurance men a subject for discus- 
sion. 

The woman took out two policies in 
the company, paying 25 cents a week, 
dating back to 1912. Becoming paralyzed 
and confined to her rolling chair, the 
company paid the stipulated benefit, $5 
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“IT IS A GLORIOUS FEELING” 


to know that after you have closed a business trans- 
action you are satisfied. 


LION SERVICE AND LION POLICIES 
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LIABILITY 
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DETROIT BONDING 
MORTGAGE GUARANTEE 


Company 


A fidelity and surety company that is being organized with 
officers who have been successful in the duties they will have 
with the company, a company that is being organized among 
active successful business men of Michigan, a company that is 
being organized at a sufficiently low expense rate so that it 
satisfies both the big business men who are becoming stock- 
holders and also the Michigan Securities Commission (admin- 
istrators of the Michigan “blue sky” law). 


Salesmen wanted who have the intelligence, the personality 
and the experience to present the shares of this company to 
men who know what are good investments and what are not. 


A real opportunity because the shares can be sold on their 
merits and need not be unloaded on the unwary, unsuspecting, 
unsophisticated or untutored holders of a “little spare change.” 


The rate of commission is low but the commissions bulk 


large because the sales are large and frequent. 


ADDRESS 


WALTER W. TAIT, Organization Director 
Real Estate Exchange Building 
Detroit, Michigan 
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a week, until February, 1918, when she 
became an inmate of the county asylum, 
instead of continuing to reside with her 
aged father, owing to her absolute help- 


e e 
lessness., 
ncome Insurance Specialists |) 2: srs, ws.ceesn7o 
weekly benefits, claiming that if any- 
thing were paid it should go to the 


county, although the premiums on the 
policies are still being collected by the 



































Opportunities for Salesmen in Forty-Seven States aa The wee “Jiffy” de- 
: — notess andaction. 
Address H. A. LUTHER . Sad Wien Pietlent New Medical Treatment Clause The shape and bal- 


A new “medical treatment clause,” 
prepared by a special committee of the 


N th A & A e Bureau of Personal Accident & Health 
or merican Accident Insurance Co. re Sa oe ae 


209 South LaSalle Street CHICAGO and Connecticut General Life, appointed 
’ 


ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 


at the July meeting of the bureau, has 
been sent out by F. Robertson Jones, sec- 
retary of the bureau, to the various com- 
panies for their consideration. The new 











clause reads: rubber sac. 
9 . ger sate, maaan. ress apd — 
ent, injury, sa ty, death or other, Sen wti 
EMPI OY ER S I [ABII | I y loss caused directly or indirectly by d for descriptive 
medical or surgical treatment except matter. 
As C z L d f L d E 1 d such as may result directly from sur- 
gical operations made necessary solely 
surance orporation, t ”? 0 on on, ng an by injuries covered by this policy and JIFFY PEN CO. 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 88 Broad St., Boston, Mass. ee ee ee ee Dept. No. 2 
°° e oie = S.ae The old clause, which proved unsatis- 406 Pierce Street 
Original and Leading Liability Company—All Forms of Liability Insurance tuctany te tea ee dake: Sioux Cit I 
“This insurance shall not cover acci- 1oux Uity, owa 


The Most Advanced and Practical Personal Accident and Sickness Policies dent, injury, disability, death or other 


‘ ‘ . loss caused directly or indirectly by med- 
THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank : F 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind ical or surgical treatment, except opera 








Lemcke Annex, Indianapolis, Ind.; GEO. A. GILBERT Res. Mgr. Ill. and Iowa Ins. tions necessitated solely by injuries and &) 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg., made within ninety days after accident.” | [FY 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. Ex 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. Issues Earthquake Rider CS 


q 
AN 


INS. AGENCY CO., Gen. Asts., Commerce Bldg., Kansas City, Mo.; LOVE-HASKELL 
COMPANY, Gen. Agts., oodmen of the orld Bldg., Omaha, Neb.; JAMES & BALTIMORE, MD., Aug. 25—The 
MANCHESTER CO., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. United States Fidelity & Guaranty an- 


nounces that it has just issued a rider 
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for its accident policies in the state of 
California on earthquakes. The rider, 
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» ~ — includes double indemnity for bodily in- 1 
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of $2,250 accident policy carried in the bi 
. Pacific Mutual has been started in Rich- th 
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son, who was shot to death Aug. 17, pe 
1919, by Richard Jackson, when the lat- th 
e ter returned home from war and is COMPANY in 
t S ita Mm ortant alleged to have found Hopson paying : 
F attention to his wife. Jackson was later mn 
+ acquitted on a plea of the unwritten law. OF Is 
i bs : foe Whether or not Hopson was the victim th 
4 As a salesman of Commercial Accident and Health Disability of an accident, in the eyes of the law, NEW y ORK 
' os : appears to be the principal point in- in 
- policies that you learn more about Continental Income Protec- volved in the pending civil action. The te 
° company is resisting payment on the 100 Broadway ag 
i tion forms—the forms that sell and stay sold, backed by the ground that Hopson provoked the killing a 
i ° . zs . 2 and therefore it cannot be reasonably 
} greatest Accident and Health Insurance organization in America. COCRRE SANE ES A SE PY SOR: on 
F ental means. UR wii , 
| Clover Leaf Life & Casualty has been S E BONDS oe 
bf CONTINENTAL CASUALTY COMPANY admitted to Arkansas, J. H. Thompson BUR LARY ha 
apne Head Offices: H. G. B. ALEXANDER, President of Little Rock being named as agent. G ch 
erento, Ontario General Offices: Chicago, U. S. A. Never judge a man by the silk um- INSURANCE si he 
brella he carries—he.may have left a = Fe 
eotton one somewhere in its place. . f 
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SEE FALLING OFF IN DEMAND 
Surety Companies Find That Am- 
bitious Plans for Road Construc- 

tion Have Been Abandoned 


~ 





NEW YORK, Aug. 24—A _ pro- 
nounced falling off in the demand for 
bonds covering road construction is re- 
ported by surety companies, such ap- 
plications as are coming in_ being 
mainly for local community work. The 
ambitious road building programs con- 
templated by New York and Pennsyl- 
vania have virtually been abandoned 
for the time being, experience proving 
that contractors bidding for new work 
were quoting figures sufficiently high 
to enable their inducing laborers to de- 
sert work already under way, and to 
secure material needed to finish work 
in progress. Because of this condition 
the authorities in the states have de- 
cided to postpone further extensive 
road contracts, until those already let 
shall have been completed. Both in 
1918 and 1919 extensive road construc- 
tion contracts were given out by many 
of the states of the East, all apparently 
vying with one another in seeking to 
improve their highways. As a conse- 
quence the price of needed material 
soon began to soar, and the immedi- 
ately available supply was exhausted. 
The folly of attempting to carry out 
too ambitious plans speedily became 
apparent, and for the past six months 
a policy of retrenchment has been fol- 
lowed; work now being let being re- 
stricted in good part to the making of 
necessary repairs. In the main road 
contract bonds have yielded a profit to 
the surety companies writing them, the 
public authorities granting time ex- 
tensions to contractors where for one 
cause or another these have been un- 
able to complete work within the as- 
signed limits. 

An Ohio statute, stipulating that no 
bid for road work shall be considered 
where figures exceed estimates of the 
state engineer, militates against the pro- 
curement of bids in that common- 
wealth, contractors feeling it to be a 
waste of time to figure on work where 
the limit is arbitrarily fixed by a sal- 
aried officer. 





CHECK FORGERY BOND SALES 





Much Business Is Being Done By 
Agents Whose Companies 
Write This Contract 





Surety men report that the check 
forgery bond business is booming at 
this time. The number of check forg- 
eties which have been increasing in al! 
the large cities from year to year seems 
to have educated the public to the 
necessity of this form of indemnity. 
The companies have been keeping step 
with the times and are pushing this 
business to the utmost in order that 

@ present demand may be supplied. 

he policies of most of the com- 
panies now cover both the forging of 
the names of the principals involved 
in the check and its alteration. The 
incorporation of the alteration clause 
1s considered an important phase in 
the protection which the policy guar- 
antees. Despite the numerous protect- 
ing devices now on the market, in- 
tended to safeguard the business man 
against the raising of the amount of 
is checks, there have been many in- 

Stances where checks have been raised 
even when the protecting device was 
used. Men selling these devices have 
Proved that their competitor’s machine 
had failed and have showed raised 
checks to prove their assertion. In this 

er the various protecting machines 

to some extent discredited 

= in matty instances eliminated from 
We market... Representatives of ttiese 











companies have acknowledged that 
their machines are ineffective, and now 
offer the selling argument that they 
will write checks faster than can be 
done by hand. As this argument does 
not affect insurance it remains to be 
questioned from other sources. 

The check forgery bond business has 
a clear and distinct field in which to 
operate. There is a vital necessity for 
this form of indemnity. Present crime 
conditions are favorable to it. The 
agent who sells it does not have to 
manufacture reasons why the business 
man should buy it. An analysis of the 
crime record of any large city will suc- 
cessfully meet all objections. 





New Field for Surety Bonds 


A new field for surety companies has 
been revealed by the published state- 
ment of a New York producer of musical 
comedies, who is in constant fear that 
the ranks of his chorus beauties will be 
raided by English rivals, to the effect 
that the contracts signed by the young 
women engaged in his most recent pro- 
ductions are all protected by bonds exe- 
cuted by a_ surety company. This 
producer considers a surety bond most 
effective guaranty against contract 
jumping on the part of stage beauties. 


Try to Dodge Glass Raise 


NEW YORK, Aug. 25—A number of 
agents along the Pacific Coast en- 
deavored to circumvent enforcement of 
the new plate glass insurance rates re- 
cently issued for the territory, and which 
become operative Sept. 1, by cancelling 
risks expiring after that date and re- 
writing at the present figures. This little 
scheme, new so far as the West Coast is 
concerned because there had been no 
previous increases in plate glass tariffs 
for the field, has been repeatedly tried 
elsewhere, and always with the same re- 
sult—the flat refusal of the companies 
to sanction it. Since experience has 
demonstrated the need for additional 
revenue upon a given liability, managing 
underwriters assert it would be illogical 
to discriminate as between new and old 
business and that such procedure could 
not be justified either to the assured or 
to the governing state officials. The in- 
surance commissioner of Washington, 
the laws of which state require that all 
tariffs be submitted to the commissioner 
for review prior to their enforcement in 
the commonwealth, is on record as de- 
claring that whatever rate is levied must 
be applied equally to all business, 
whether new or renewal, contending that 
the hazard of the former is no greater 
than in the latter case—a conclusion 
with which company men are in full 
accord. 





j 
Joins Northwestern Casualty 


MADISON, WIS., Aug. 24—John Hayes, 
assistant cashier of the Merchants and 
Savings Bank, Madison, has resigned to 
become identified with the Northwestern 
Casualty & Surety, which is now being 
organized in Milwaukee. He and Mr. Mc- 
Mahon, former secretary of the Associ- 
ation of Commerce at Madison, are the 
prime promoters of the new insurance 
organization. 

Before becoming identified with the 
Merchants Savings Bank, Mr. Hayes was 
a member of the staff of state banking 
department. Prior to that time he was 
connected with the University of Wis- 
consin, where he graduated in 1908. 





Goes on General Agency Basis 


The American Indemnity of Galveston 
has appointed Bierce & Sage of Detroit 
to represent it in Wayne county, Mich. 
They will report direct to the home office. 
The company for the past six years has 
conducted a branch office in Detroit, but 
recently decided to close the branch and 
transact its business on a general agency 
basis. Bierce & Sage Company are large 
general agents for fire companies. All of 
the employes of the branch office have 
been retained by Bierce & Sage Com- 
pany with the exception of the branch 
manager. 





Manager Charlies H. 
Royal 


Holland of the 
ndemnity, whe has been on an 


trip through the. Pacific . 
extended agency trip C3 a ba 


enroute aha 


and 








THE TRAVELERS 


INSURANCE a5 INDEMNITY 
COMPANY COMPANY 
HARTFORD, CONNECTICUT 


Multiple Lines—Multiple Sales 


All men are prospects for severa Jlines of insurance. The 
agent or broker who can supply the multiple needs of the 
public possesses the broadest and most remunerative field 
for his effort. 
Life, Accident and Health, Compensation and 
Liability, Group, Automobile, Steam Boiler, 
Engine, Plate Glass, Burglary Insurance. 
We offer direct contracts to reliable men, affording them a 
broad opportunity to increase their income and make 
certain of their future. 
Travelers’ policies guarantee satisfaction to both seller 
buyer. 








Surety Producers of America 


HERE’S 
“THE KEY TO MORE BUSINESS” 





FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 
BALTIMORE 











Automobile Casualty Insurance 
OUR LEADER 


: We Also Write 
Fidelity and Surety Bonds; Plate Glass, Burglary 
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GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident—Health—Bur¢glary—Liability—Auto- 
ulin "Tipeen- Rieintos ene s 








Compensation 
FREDERICK RICHARDSON, United States Manager 
General Building 4th & Walnut Streets 
PHILADELPHIA 








LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 
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The Sign of Good Casualty Insurance 


BURGLARY 


CREDIT 
BOILER 


LANDLORD'S 


ELEVATOR 


GEN’L LIABILITY 


London Guarantee & Accident t Company, Ltd. 


Head Office, Chicago F. W. LAWSON, General Manager 
‘G, Pay ICE & WEBB...........- Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Eechangs, Chi 

L. GRA Be gg I rena Managers, 328- 336 go ined Bank Bidg., Minneapolis 

RAYMOND & BAYMOND............ Jeneral Agents, Southerh Michigan, Journal Bldg., Detroit 

AULL & Son, EL Tae ET? General Agents, West Virginia, Board of Trade Bidg., Wheeling 

C Gen. Agts., eager Ohio, Leader-News Bldg., Cleveland 

Rm & GOMPANY.......... Gen. Agts., So. Ohi 7-18 First Nat. Bank Bldg., neinnati 

SN & ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma “pide. Tacoma; 1708 L. C. Smita Bildg., Seattle 

RRILL, DODGE & JACKSON CO....... - Gen. Agts., Lucas Co., Produce Exch. Bidg., Toledo, Ohio 

NOR BROS.-McCUNE AGENCY.........000-ceeeeccsceesecees Dist. Savings Bidg. Lima, Ohio 








PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


and Surety Bonds 


Republic Casualty Co. 








W. E. SMALL, President 





E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 


: Sire (), 


Surplus and Reserves to Policyholders Over Two Million Dollars 


ERVICE 


Everyone 
is 


HOME OFFICE: MACON, GEORGIA 











AMERICAN INDEMNITY COMPANY 


(Galveston, Texas) 


Cute AG oS book do estes cpa ndeee: saa aees 


Assets Over 


This company was examined by the New York Insurance Department 
as of June 30th, 1919. 


THE EXAMINERS STATED IN PART: 


“The Company is in a sound financial condition. 
invested, its affairs are efficiently managed. Claims are promptly settled 
and policyholders and claimants receive fair and: equitable treatment”’ 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 


Its funds are well 
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GO AFTER THE MODEST HOMES 





Burglary Underwriter Says That the 
Loss Ratio May Be Improved 
by Coinsurance 





The more modest homes and apart- 
ments are a greater hazard for the 
burglary companies than the palatial 
residences and large estates, in the 
opinion of one company official. This 
is due, he says, largely to the fact that 
in the larger homes where a great many 
servants are employed there is always 
somebody on duty, either in the house, 
in the garage or about the grounds. 
This is not true of the smaller homes 
and apartments where few if any serv- 
ants are kept and where often people 
are not even acquainted with their 
neighbors. 

As a rule the average householder 
does not carry complete burglary insur- 
ance and it is almost certain that if a 
thief works the house he will get away 
with enough, so that the policy is a 
complete loss. The careful and thor- 
ough manner in which apartment 
burglars operate these days is proof 
of the greater hazard on the smaller 
home, for these jobs are seldom 
bungled. Numerous methods are used 
for testing silver and jewelry, so that 
the imitation and the cheap are left be- 
hind, while articles of real value sel- 
dom escape. Burglary men feel that 
coinsurance will have a good effect 
on the loss ratio in that it will en- 
courage policyholders to increase their 
coverage to a point nearer the true 
value of their property and thus small 
robberies will not always be a loss of 
the entire face value of the policy. 





New Bank Form Approved 


NEW YORK, Aug. 24.—Casualty 
agents throughout the United States 
have been fully supplied with the new 
copyrighted policies of the American 
Bankers’ Association, and almost with- 
out exception consider them an im- 
provement over those formerly used. 
The liability assumption by the insur- 
ance company is clearly set forth, as 
are the obligations of the assured, 
thereby doing away in considerable 
part with the attachment of riders, 
which were the bane of the old type 
policies. The only complaint of the 
new contracts is their size, agents be- 
ing required to trim a part off the 
margin in order to make them fit type- 
writers. But this is a minor flaw, and 
is far more than outweighed by the 
numerous advantages of the policy. 
With news of bank robbers and hold- 
ups appearing in the press almost daily, 
no further argument is required to in- 
duce bankers to take out indemnity 
and business from such sources is com- 
ing in very freely. 





May Extend Coinsurance Plan 


It seems likely that the Burglary In- 
surance Underwriters Association will 
extend the coinsurance principle to resi- 
dence policies above $2,000 and also re- 
quire coinsurance on more mercantile 
stocks. On silks and furs coinsurance is 
now required in mercantile policies. 
Many companies feel that the time has 
come to make the coinsurance clause 
much more general in insuring stocks of 
all kinds. In most cases the assured is 
familiar with the coinsurance clause 
through his fire insurance policy. The 
losses have been heavy on small policies 
since adequate insurance has not been 
carried to cover the stock. The assured 
figures that at most his loss will amount 
to.a certain sum. He carries that much 
insurance, which is perhaps a third the 
value of his goods. The burglary com- 
pany, however, is exposed to all goods 
being stolen and is not getting a pre- 
mium commensurate. Many agents say 


| that-.the. coinsurance clause should be 
| used ‘amiversally in selling 


aie: al 
burglary, 


ROYAL GETS TENNESSEE LINE 





Bankers’ Association Contract Trang. 
ferred from Ocean Acci- 
dent & Guarantee 





CHATTANOOGA, TENN,, Aug. 24, 
—The contract for bank burglary in- 
surance long carried by the Tennessee 
Bankers’ Association with the Ocean 
Accident & Guarantee has been trans. 
ferred to the Royal Indemnity of New 
York. When the Ocean Accident em- 
barked in the burglary insurance busij- 
ness it made an especial drive for state 
bankers association contracts, and se- 
cured many such, particularly from the 
territory in the Middle West and the 
South, the majority of which it stilf 
holds. The Ohio Association was lost 
to it several years ago through the 
determination of the organization of 
that commonwealth to patronize a mu- 
tual institution. The New Jersey As- 
sociation for a period had an arrange- 
ment with the National Surety, as had 
the Pennsylvania Association with the 
Fidelity & Casualty. 

Missouri and Kansas are considered 
as among the best of the bankers’ 
asosciation states, from an underwrit- 
ing standpoint. For a time losses in 
the former state were excessively 
heavy, but through the co-operative 
effort of the state authorities, the 
Burglary Insurance Underwriters As- 
sociation and the Ocean Accident & 
Guarantee, mainly in the way of offer- 
ing rewards for the apprehension of 
robbers, the gangs that operated in the 
field were largely broken up, and the 
loss record of the state materially im- 
proved. 


Casualty Notes 

W. W. O’Neal of Little Rock, Ark., who 
has been in the general agency business 
there, has been made general agent for 
the National Surety and the United 
States Casualty Company. 

Lloyd Couch, who has been assistant 
cashier of the Kansas City branch office 
of the Aetna Life and affiliated com- 
panies, has been transferred to the home 
office at Hartford. 


BONDING COMPANY REQUIRED 


by general agency for the State of 
Wisconsin. Annual premiums, $50,000, 
Address 70-L, care The National 


Underwriter. 














MERICAN LIABILITY 







COMPANY 


Disability Insurance 
W. R. Sanders, General Mgr. 
Citizens Nat'l Bank Bldg., CINCINNATI, O810 

$100,000.00 lnsaraace Department Depesit / 


All Classes 





All 
Occapations | 








“CLAIM SUPERVISION 
Tis boy dite eee eae ae 
refers to a field will be 
efficiently handled 
R. L. NASE 
Adjnoter Soe 


1109-10 Moca Bide, Richmend, < 
Unbibty, Compunmntion, Aekdent and Hens Chas 
and No. Carolina 








GENERAL CASUALTY 


& SURETY COMPANY 
114 Woodward Avenue 
DETROIT 


A Michi Company for Michigan 
ichigan - 


Live Agents Can Secure |. 

Liberal Contracts. Up-to-Date Policies 
WRITE US 

ELMER H. DEARTH, Pres. 

GEORGE E. TAYLOR; VicoPeem” * 
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PERHAPS © 


the concrete construction in our snug new 
home office building would have stood 
for clecades had we omitted the steel re- 
inforcement which went into it; but the 
chance for a catastrophe would have been 
there all the while. 


And perhaps a casualty company can stand 
for decades without REINSURANCE to 
reinforce it against excess strain; but the 
catastrophe hazard is necessarily part of 
the fabric of its structure. 


There is nothing so safe as Safety. We 


are purveyors of Safety to casualty Com- 


panies through REINSURANCE. 
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EMPLOYERS INDEMNITY CORPORATION 


E. G. TRIMBLE, President 
CHESTER NEWMAN, Vice-President and Treasurer 
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Says John N. Willys in the August American Magazine: 


“When I started in business and through the early 
years, the salesmen drew the big money. We, in 
America, developed salesmanship to a very high 
degree; and shortly, without knowing it, we were 
selling ahead of production—just as I had far over- 
sold the Overland factory. It took the late war to 
teach us relative values; and at the present day, with 
the demand far exceeding production, salesmanship 
is at a discount. Now, the man who can get our 
production, the man who can fill orders, is the man 
who can command a salary.” 


Leino 


This is true of manufacturing, but not Insurance salesmen, by the improve- 
of insurance. Salesmanship is still at a men. in their salesmanship and by the 
premium, not that it is underdeveloped in prosperity that has greatly increased 
the insurance field, but the ‘‘production”’ the need for more insurance of all kinds 
problem in insurance has been broug’.t and more kinds of insurance, have pros- 
nearer to solution. For instance, the pered with the business at slightly in- 
Peninsular Fire has the resources and the creased remuneration. The insurance 


aig th bestiakss item 
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Lin Kiran Pail te 








organization that will permit o great ex- 
pansion in the volume of its business, not 
only of fire insurance, but of all of its 
other lines of insu ‘ance. 


salesmen, because of a fixed rate of com- 
mission instead of a more or less fixed 


“rate of income, have enjoyed incomes that 


grew in proportion to their business. 


PENINSULAR FIRE 


I:surance Company of America 


COLON C. LILLIE 
President 


J. FLOYD IRISH 
Secretary and Managing Underwriter 


GRAND RAPIDS, MICHIGAN 
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A Home Company 


Michigan company for Michigan agents, a lutions committee of the Michigan Association 
home company, a strictly agency company, of Insurance Agents. 
observing all the ethical practices that have been HE Columbian National Fire Insurance 
evolved from the transaction of the fire insurance Company is equipped financially and in 
business through local representatives and that home office organization and location to serve 
have been expressed so excellently by the reso- well the agents of Michigan. 


The COLUMBIAN NATIONAL 


Fire Insurance Company 


THOMAS A. LAWLER J. E. MURPHY A. E. HAYES 
President and General Manager Secretary-Treasurer Assistant Secretary 


LANSING, MICHIGAN 


Fire and Tornado Insurance 
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Part Two 





KALAMAZOO MEETING 


OF AGENTS IN MICHIGAN IS SPLENDID SUCCESS 


N every respect the 22nd annual 
meeting of the Michigan Association 
of Insurance Agents, held at Kala. 
mazoo last week, was a big success. 
In the first place the attendance was 
much larger than at last year’s meeting 
at Sault Ste Marie. There was a good 
sized turn-out from all of the principal 
cities of the state, and most of the 
more important of the smaller towns 
were represented. W. A. (“Pop”) 
Eldridge, “the father of the Michigan 
Association,” made his farewell appear- 
ance as an officer of the organization. 
Mr. Eldridge, who is 74 years of age, 
and one of the stalwarts among Michi- 
gan local agents, did an excellent job 
as presiding officer. He knew what he 
wanted and what he didn’t want, and 
nobody ran away with the meeting. 


HARLES G. WATKINS of Grand 

Rapids was chosen president for 
the coming year and was also elected 
a vice-president of the Michigan Fed- 
eration. Mr. Watkins is a live wire. 
He is connected with one of the most 
important agencies in western Michi- 
gan. He has been a regular attendant 
at the annual meetings, is popular with 
agents throughout the state and is 
young and energetic. He will give the 
Michigan Association a good admin- 
istration. 


N preparing the program for the 
Kalamazoo meeting, President Eld- 
ridge and Secretary-Treasurer Hennes 
had in mind the fact that at some of 
the previous meetings, the program 
had been top heavy with speakers. To 
avoid this, the set talks were reduced 
to a minimum. The opening session 
was devoted largely to the transaction 
of routine business and at the Wednes- 


OFFICERS ELECTED 


By Michigan Association of Insurance Agents 
PRESIDENT 


Charles G. Watkins, Grand Rapids. 


VICE-PRESIDENT 
Gilbert C. Chaddock, Muskegon; C. C. Thatcher, Escanaba; W. G. McCune, 


Petoskey; J. H. Grow, Detroit. 


SECRETARY-TREASURER 


Leo K. Hennes, Detroit. 


EXECUTIVE COMMITTEE 
John W. Newall, Flint; J. Blinn Stone, Detroit; O. A. Leonard, Albion. 
LEGISLATIVE COMMITTEE 
George W. Carter, Detroit; J. M. Crosby, Grand Rapids; O. A. Jenison, Lansing. 
MEMBERSHIP COMMITTEE 


Clyde B. Smith, Lansing; F. K. Guck, Calumet; Charles D. Bennett, Detroit; 
L. G. Withey, Grand Rapids; J. L. Collins, Alpena; N. E. Hubbard, Battle 


Creek; Fred L. Winter, Muskegon. 


CONFERENCE COMMITTEE 
Fred Guenther, Detroit; E. S. Rankin, Kalamazoo; W. Corbin Douglass, 


Houghton. 


DELEGATES TO NATIONAL CONVENTION 
J. M. Crosby, Grand Rapids; O. A. Leonard, Albion; B. C. Chaddock, Muskegon; 


George M. 


Goodell, Lansing; W. A. Eldridge, Detroit; J. Blinn Stone, 


Detroit; Fred Guenther, Detroit; Charles L. Raymond, Detroit; John P. Old, 


Sault Ste Marie; H. H. 


Wright, Port Huron; George D. Vanderwerp, 


Muskegon; John L. A. Galster, Petoskey. 


NEXT MEETING PLACE 
Grand Rapids, Mich. 








day evening meeting, the session was 
thrown open to general discussion. 
There were eight topics presented and 
everyone present was urged to say 
something about some one of the 
topics. Every question discussed was 


of interest to local agencies in both 
large and small towns. The idea took 


hold quickly and after a few minutes, 
the chairman had difficulty in “holding 
After one speaker got 
there were always two or 


them down.” 
through, 





CHARLES G. WATKINS 


W. A. ELDRIDGE 


LEO K. HENNES 


Newly Hleetea President Michigan Agents Retiring President Michigan Agents As- Reelected Secretary-Treasurer Michigan 


ociation, Grand Rapids, Mich. 


sociation, Detroit, Mich, 


Agents Association, Detroit, Mich. 


three others ready to add additional 
comment or submit a new idea. It 
unquestionably pays to devote at least 
one full session to a general, free-for- 
all discussion of this kind. Agents 
attending the meeting feel that they get 
their money’s worth out of an expe- 
rience meeting of this kind. They par- 
ticipate. in the discussions, air their 
views and feel that they are actually a 
part of the meeting. They do not have 
to sit for several hours listening to 
long-winded speeches that may or may 
not be interesting. 


T HE Kalamazoo meeting was a de- 
parture from the usual Michigan 
Agents’ Convention. There was not 
the same formality or stiffness about 
it. Even those who read prepared 
papers were freely plied with questions. 
In short, after the agents got through 
discussing and asking questions about 
the topics, just about everything that 
could have been said concerning that 
subject had been mentioned by some 
one. 


For the first time in the history of 
insurance in Michigan, the Michigan 
Association of Insurance Agents and 
the Insurance Federation of Michigan 
met jointly. The Agents Association 
held its business session first and at 
the conclusion of its meeting, the Fed- 
eration convened for its annual gather- 
ing. The banquet on the evening of 
the last day was a joint affair. The 
same arrangement will be followed at 
the,annual meeting to be held at Grand 
Rapids next year. There have been 
some few rumors of discontent and 
lack of harmony among Michigan 


agents over the manner in which the 
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affairs of the Federation in Michigan 
have been conducted. There seems 
to be no foundation for these infer- 
ences. At Kalamazoo there was every 


Brie 


N Wednesday evening the entire 

business meeting was devoted to 

selected topics of general interest 
to local agents. There were no pre- 
pared papers. Agents were called upon 
to contribute to the discussion and 
after things got started every one 
seemed very willing to offer any ideas 
or suggestions that might be helpful. 
These little extemporaneous talks rep- 
resenting the real thought of local 
agents in Michigan were regarded by 
many as the best feature of the Kala- 
mazoo meeting. There were no long 
speeches and the session did not be- 
come tiresome. Instead, the talks were 
lively and brief. The ideas brought 
out regarding “Mutual Automobile 
competition;” “Mutual casualty com- 
petition;” “Why large city brokers are 
getting the business;” “Bank agencies”; 
“The indiscriminate licensing of 
agents,” and “Effective methods of ad- 
vertising the insurance business local- 
ly,” were particularly good. 


Mutual Auto Competition 


rT 3 UTUAL automobile competition” 

is something that local agents 
in Michigan are very familiar with. 
There is a mutual at Howell and an in- 
ter-insurance exchange at Grand Rapids 
that are very active and aggressive in 
the automobile field. They have for 
some time caused local agents no little 
trouble. Charles G. Watkins of Grand 
Rapids, said that the only way to com- 
bat inter-insurance exchange competi- 
tion is for the local agent to familiarize 
himself with the policy contract issued 
by the reciprocal that is active and 
seems to be furnishing competition. Mr. 
Watkins said that practically every 
inter-insurance exchange contract in the 
market contains some joker or restric- 
tion so serious as to make the policy 
undesirable from a standpoint of the 
assured. He said that in the policy 
of the inter-insurance exchange that 
offers the most serious competition to 
local agents in Grand Rapids, there is 
a clause which states that if a court 
verdict is rendered on a_ contested 
claim, the case cannot be carried to a 
higher court, but the decision of the 
first court must be taken as final dis- 
position of the case. 


HE legal service, Mr. Watkins said, 
of any inter-insurance exchange is 
very much inferior to that offered by 
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evidence of harmony and co-operation 
between the federation and the agents’ 
organization. The same men belong 
to both organizations. They are not 


erithusiastic about one and lukewarm to- 
ward the other. They seem to recog- 
nize that each has its own place and 
its own functions to perform. The 
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holding of the joint meetings simply 
means that there is a closer relation. 
ship existing between the two organ- 
izations than ever before. 


alks on Live Subjects 


liability insurance. He cited the case 
of a friend of his who dropped the 
policy he was carrying in a stock com- 
pany and took one out in an inter- 
insurance exchange. About three weeks 
later he accidentally killed a little boy 
who was playing in the street. He was 
naturally very much disturbed over the 
accident and went to Mr. Watkins to 
ask him what to do. Mr. Watkins told 
him to consult the attorney of his inter- 
insurance exchange carrying the risk, 
but when the policyholder learned who 
the attorney was he did not care to 
put his case in his hands. In other 
words, he knew the attorney well 
enough to know that he was not quali- 
fied, was not first grade and did not 
measure up. In view of the serious 
circumstances, the policyholder did not 
care to risk his chances with a man of 
this type and hired another lawyer to 
look after the case. Insurance of this 
kind, Mr. Watkins said, is worth 
nothing. What the policyholder wants 
is absolute protection, ease of mind and 
assurance. The policy that cannot be 
turned to with perfect confidence where 
an accident occurs is not worth the 
paper it is »rinted on. 


AURICE J. WHEELER of Sagi- 

naw said that it would pay any 
Michigan local agent to make a study 
of the printed conditions in the fire 
insurance laws of the state, showing the 
liability of individuals, affiliated with 
inter-insurance exchanges and mutuals. 
The decisions rendered, Mr. Wheeier 
said, are most interesting and provide 
the local agent of a stock company 
with excellent ammunition. 


OHN W. NEWALL of Flint, »ffered 

a unique argument. He said that 
instead of stirring up a lot of bitter 
feeling and openly and agressively an- 
tagonizing representatives of inter-in- 
surance exchanges stock company local 
agents should let them go their way 
undisturbed. He said that concerns of 
this kind should be given plenty of rope 
and in time they would hang them- 
selves. Their loss settlements, Mr. 
Newall said are always unsatisfactorv. 
Their coverage is incomplete, does not 
adequately meet the needs of policy- 
holders and there is always a disturb- 
ance when a claim comes. The best 
way to prove that inter-insurance ex- 
changes are unsatisfactory is to let 
them sell a few policies and make a 
few settlements. Then policyholders 
will have an actual demonstration of 
what reciprocals do not do. The con- 
trast with stock company insurance is 
striking, and when a policyholder sees 
the limited protection that he gets, the 
cause of stock company insurance is 
greatly strengthened. 

Mr. Newall also urged that those 
troubled with reciprocal coinpetition 
familiarize themselves with the contrac 
being offered by the reciprocals. ile 
pointed out that one of the active re- 
ciprocals in Michigan had a clause in 
its contract limiting its liability to 
$5,000 in any one fire, irrespective of 
how many cars were destroyed. This 
concern had insurance on a number of 
automobiles that were burned wp in a 
garage fire and yet it paid only $5,000 
as its policy contract clearly excluded 
it from further liability. 


Mutual Casualty 
Competition 


HE discussion on “Mutual casualty 
competition” was devoted aln:ost 


entirely to workmen’s compensation 
business. LeRoy G. Withey of Grand 


Rapids said that there is not enough 
difference in the coverage offered by 
stock companies and mutuals to war- 
rant any assured in dropping a stock 
company policy to go to the mutuals. 
The protection is almost identical. 
Clyde B. Smith of Lansing, said that 
in his estimation, the mutuals writing 
compensation business in Michigan are 
violating the anti-discrimination law 
every time they write a volicy. That 
is they are not apparently observing a 
uniform set of rates, but are writing 
one risk at one rate and another risk 
of identical character at a higher or 
lower rate. They are not operating, 
Mr. Smith said, on a uniform or scien- 
tific schedule and for this reason are 
discriminating against some _ policy- 
holders in favor of others. 


OHN W. NEWALL of Flint, said 

that the best argument against 
mutual workmen’s compensation insur- 
ance is this: If a workman is injured 
and disability extends over a _ long 
period, say ten years, every policyholder 
that was a member of the concern when 
the claim was filed is liable for the full 
term of the claim. It makes no differ- 
ence if the policyholder withdraws, he 
is still, under the terms of the original 
contract, liable for claims that drag out 
over a long term of years. Mr. Newall! 
said that the Michigan Mutual Liability 
that furnishes the hottest competition 
to stock company agents writing work- 
men’s compensation business is non- 
assessable under a special act of the 
legislature. It seems that the company 
paid $100,000 to the state for the priv- 
ilege of having its contracts made non- 
assessable. 


H. WRIGHT, of Port Huron, 
e pointed out that the fact that the 
company was nonassessable instead of 
being a factor in its favor was actually 
an argument against it. He based his 
argument on the fact that if the con- 
cern’s funds should run low, due to ex- 
cessive losses, a policyholder might 
have to pay his own loss. If a severe 
loss should occur the company would 
be out of funds and have no means of 
collecting more money with which to 
pay a heavy claim. It could not levy an 
assessment and would simply have to 
pay out on the basis of 25 cents on the 
dollar or make some similar settlement. 
Mr. Wright said that many mutuals 
writing this business issue certificates 
for dividends that cannot be cashed at 
the time they are delivered, so the as- 
sured must stay in and continue to in- 
sure in the concern in order to cash in 
on the dividends distributed. 


RESIDENT ELDRIDGE said in 

regard to mutual casualty competi- 
tion: “If you try to tell what the mutual 
company hasn’t got in its policy, you 
are only wasting a lot of time that 
should be taken in telling what you 
have in your policy. In other words, 
when you go to talk to a man about 
workmen’s compensation insurance you 
want to tell him what you have for 
sale, why it is good, and why he 
should have it. If you devote half of 
the interview to telling about how bad 
the other company is, how undesirable 
its contract is and why the assured 
should not have it, you simply cut down 
on the time that you should take in 
telling about what you have. Competi- 
tion has to be met and discussed of 
course,, but I think there is a lot of 
time wasted by agents in trying to 
throw cold water on the mutuals as a 
class.” 





BLINN STONE of Detroit, said 
¢that the low rates offered by the 
mutuals simply meant that they must 
cut down on service in order to come 
out on the right side of the ledger. The 
mutual concern offering workmen's 
compensation insurance at rates 25 and 
35 per cent below those charged by the 
stock companies, must make up this 
loss in premiums some other way. He 
said that one of the most active mutuals 
in Michigan employs as its chief oculist 
a young man just out of college who 
receives a salary of $150 a month. Al} 
optical cases, Mr. Blinn said, come be- 
tore him. He has to pass on all of the 
serious eye cases and the salary he re- 
ceives monthly is about the amount of 
one fee charged by the expert employed 
by the stock companies. The assured 
and the workman of assureds holding 
mutual insurance do not get and cannot 
get the same service from mutuals that 
the stock companies have to offer. They 
have to skimp some place and it is 
usually on service. 


Why Large City Brokers 


Are Getting the Business 


BLINN STONE of Detroit, said in 

* answer to the question, “Why large 
city brokers are getting the business,” 
“Because they are equipped to handle 
it.” Big city brokers, Mr. Blinn said, 
are not as a rule taking business away 
from big city agents. They have noth- 
ing to offer in competition with the 
large city office that maintains an engi- 
neering department, that has built up 
an organization and 1s equipped to give 
service equal to any offered by New 
York or Chicago brokers. Mr. Stone 
said that he knew of a local agent in 
Detroit who enjoyed a personal ac- 
quaintance with one of the chief off- 
cials of the General Motors Corpora- 
tion. The agent was offered a rather 
sizeable portion of the General Motors 
line and to the amazement of the official 
of the General Motors, declined to ac- 
cept it. The agent in explaining his 
declination of the line, said that in 
order to properly handle it, and to be 
able to give the kind of service that 
the business warranted, he would have 
to at once increase his office force, in- 
stall a corps of engineers and inspectors 
and would have to expand and enlarge 
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his whole office force. He would not 
undertake this, he said, unless the busi- 
ness would be given to him for a term 
of years. In other words, it was not 
worth the risk in his estimation, 
to go to the expense of elaborate ex- 
pansion when the business might be 
taken away from him at the end of the 
first year. The only way it could be 
made to pay, would be to handle it for 
a period of say five years. This of 
course, the General Motors would not 
consent to, so the agent passed up the 
business, saying frankly he was not 
equipped to handle it, and did not care 
to equip himself unless he could be as- 
sured that the business would remain 
with him for at least five years. 

The holding of business, Mr. Stone 
said, against the big city broker is 
merely a matter of service. It is simply 
a case of the survival of the fittest. The 
local agent must certainly have some- 
thing else to offer to the assured be- 
sides the standard fire policy. Service, 
whfle it is a much abused word, is the 
basis of the whole thing, Mr. Stone 
declared. 


RED GUENTHER of Detroit, said 

that much of the so-called service 
offered by large city brokers does not, 
when it comes right down to it, amount 
to very much after all. For instance, 
Mr. Guenther pointed out that the big 
city broker maintains an engineering 
department and makes much of the fact 
that his force of experts is able to 
survey and appraise a building and give 
the assured an approximate idea of 
what it is worth. The value of this, 
Mr. Guenther said, is questionable. The 
assured has no assurance that the esti- 
mate furnished by the broker is correct. 
It may be decidedly off. The architect 
that built the building could just as 
easily, furnish the same information and 
in most cases it would be more ac- 
curate. An agent that has not proper 
facilities for making estimates and ap- 
praisals, should not attempt to tell a 
policyholder how much insurance to 
carry, Mr. Guenther said. He might 
find himself in a very ticklish proposi- 
tion in the event of a loss. Mr. Guen- 
ther told of one building in Detroit 
that increased in value $150,000 in six 
months. If, in such a case, the assured 
depended entirely upon the agent to 
keep him covered for the proper amount 
of protection and a loss should occur, 
before the second appraisal were made, 
the agent might be criticized very severe- 


Meeting 


T the conclusion of the annual 
meeting of the Michigan Associa- 
tion of Insurance Agents, the In- 

surance Federation of Michigan took 
Possession of the convention hall, with 
Charles L. Raymond of Detroit, presi- 
dent of the organization, in the chair. 
The business meeting of the federation 
was well managed and routine business 
was quickly disposed of. Mr. Ray- 
mond appointed the committees ,on 
nominations and_ resolutions, and 
Theodore, J. Hennes, secretary of the 
organization, presented his report as 
secretary. J. Blinn Stone of Detroit, 
treasurer, read his report. 


M ARK T. McKEE, vice-president 
, and counsel: of the Michigan Fed- 
tration, spoke in detail on the general 
situation in Michigan as affecting in- 
surance. He said that the federation 
might be called the public affairs organ- 
wation of the insurance business. He 
reviewed the activities of the year, say- 
ne that one of the chief problems had 
‘sin the Proper settlement of the sur- 
charge question. Mr. McKee said that 
early in the year the farmers of Michi- 
gan had banded themselves together for 

€ Purpose of forming a farmers’ 
Political organization. This movement 
was side tracked, Mr. McKee said, and 
at the present time there seems to be 


ly by the assured. Mr. Guenther said 
that no company will take a broker’s 
appraisal as a basis for adjustment of 
a loss, so that much of the work done 
by brokers and called service is of 
doubtful value to the policyholder. 


Views on Bank Agencies 


6s—D ANK agencies” and “The indis- 

criminate licensing of agents,” 
brought out considerable discussion. 
Charles L. Raymond of Detroit, started 
the ball rolling. He said that he was 
opposed to banks going into the insur- 
ance business, but in the small towns, 
even the fire companies themselves 
seemed to favor the appointment of 
banks or bank cashiers or employes .1s 
agents. H. R. Vernor of Detroit, said 
that while on the Pacific Coast recently, 
the manager of one of the coast depart- 
ments, said that 90 percent of the busi- 
ness with his company came from 
agents who produced less than $500 
yearly in premiums. Almost al! the 
business of the office came in from 
small towns. Could such a general 
agency, Mr. Vernor asked, be expected 
to keep out of banks entirely? 


A. ELDRIDGE of Detroit, said 
e that the most undesirable feature 
of banks as insurance agents is the 
influence exerted by banks on those 
wishing to borrow money. The prvs- 
pective borrower is intimidated and sub- 
jected to coertion. The banks wield 
the wrong kind of influence. They 
simply tell people wishing to borrow 
money that they must give their in- 
surance to the bank, or they cannot get 
the desired loan. Banks, Mr. Eldridge 
said, create no business, but simply take 
away business already on the books of 
a regular full time local agent. They 
spend no time in developing new in- 
surance risks, or in interesting unin- 
sured people in insurance. They simply 
skim off the cream, and because of their 
financial connections, influence borrow- 
ers to drop insurance already carried 
and place the business with the bank. 
They gobble up risks in connection 
with loans and are thus contributing 
nothing creative to the business of in- 
surance. 


X-INSURANCE Commissioner John 

T. Winship was present and asked 

to give his opinion as to just what 
could be done in the way of a law to 
limit the activities of banks and others 


of Michig an 


who were regarded as unfit or unde- 
sirable as local agents. Mr. Winship 
said that a law could hardly be passed, 
stipulating that a man must be a whole 
timer in order to get a license. The 
whole thing, Mr. Winship says, falls 
back on the companies. The banks 
never hold a license, but it is always 
in the name of the cashier or clerk and 
the profits of the insurance business 
go to the bank. Any law that could be 
enacted could not be based on the agent 
devoting his full time to the business, 
any more than the state could withhold 
a license from a doctor who stated 
frankly that he did not intend to give 
his full time to the practice of medicine. 


EO K. HENNES of Detroit, said 

that in preparing legislation, the 
association should proceed along the 
lines of devising an application that 
would set forth clearly the efficiency of 
the applicant and his fitness for local 
agency work. Mr. Hennes said that a 
law patterned after the one now used 
in Pennsylvania would weed out incom- 
petent side liners and banks. The ap- 
plication used in Pennsylvania asks that 
the applicant give an illustration of the 
co-insurance clause, and submit an aff- 
davit to show that the application was 
filled out without the assistance of one 
familiar with the business. It seemed 
to be the consensus of opinion that 
the companies could not be expected 
to stop appointing bank cashiers and 


bank clerks as agents, and that the . 


only way to put a stop to the licensing 
of such men and to the general indis- 


-criminate appointing of agents would 


be through the passage of some sort 
of a stringent agent’s qualification law, 
such as the one now in use in Penn- 
sylvania. 


Effective Advertising 


J BLINN STONE of Detroit gave 
* an interesting talk on “Effective 
methods of advertising the insurance 
business locally.” He said that co-op- 
erative advertising in the smaller towns 
have, when intelligently carried on, al- 
ways brought results. Agents in the 
smaller centers can get together and 
carry each week in the local newspaper 
a joint advertisement, commenting on 
local happenings, such as explosions, 
robberies, hold-ups, fires, severe acci- 
dents, etc., and their relation to the 
insurance business. The right kind of 
an advertisement arouses a general in- 
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terest in various branches of the insur- 
ance business, and profits all who par- 
ticipate in the carrying on of the cam- 
paign. It is possible in the smaller 
towns to get every agent in the city 
interested in the proposition, and any 
benefits resulting from the advertise- 
ment are general and do not help out 
only a limited few. 


M R. STONE said that circular letters 
must be intelligently used in order 
to get proper returns. He said that 
a general circular letter campaign does 
not do very much good. If a man places 
his insurance with John Jones he is not 
very much influenced by a circular that 
he gets from Bill Smith. If the circular 
is interesting, he only asks John Jones 
if he writes the same kind of insurance 
and if he does, Jones gets the business 
as a result of Smith’s work. The best 
use of circular letters, Mr. Stone said, 
can be made among an agent’s own 
customers. For instance, an agent may 
write a customer two or three lines of 
insurance and think he has gotten about 
everything from him that the customer 
will buy. A circular letter sent to cus- 
tomers only will bring in inquiries for 
additional lines and forms of protection 
not covered. It is surprising, Mr. Stone 
said to see who the inquiries come from. 
The man getting a circular letter from 
his own agent, receives it more favor- 
ably and is more likely to act: upon it. 


| Se discussing personal contact with 
customers, Mr. Stone made an inter- 
esting point. He said that it is possible 
for an agent to do only so much in the 
way of personal work. For instance, an 
agent can go out and build up a clien- 
tele, but after it reaches a certain point, 
he cannot give the individual attention 
to all of the customers. Very often a 
policyholder will say when a solicitor is 
sent out to take care of his wants, 
“What is the matter with Stone? Why 
doesn’t he come around to see me? If 
he is not enough interested in my busi- 
ness to look after it himself. I guess [ 
will give it to some one else that can 
give some attention.” This attitude is 
often assumed, and the local agent who 
makes a point of rendering personal 
service soon finds that he can himself 
take care of only so many customers. 
He must devote his time to them in 


handling renewals, additions to old 
policyholders, changes, endorsements 
etc. 


Federation 


no indication of anything in the way 
of legislation that will be menacing. 
Insurance will not be an issue in the 
fall campaign in Michigan, Mr. McKee 
said. He predicted that the so-called 
“Ohio plan” of state insurance will be 
a national campaign issue and will be 
discussed from political platforms. At 
the conclusion of Mr. McKee’s talk the 
nominating committee brought in its 
report, electing J. Blinn Stone of De- 
troit president. John L. Dickinson of 
Detroit did a neat job of conducting 
the new president to the chair. Walter 
H. Bennett, secretary of the National 
Association of Insurance Agents, was 
called upon for a few words of greet- 
ing and responded in a happy vein. 


Clyde B. Smith of Lansing was one 
of the active figures at the meeting of 
the Michigan Association. Until last 
year Mr. Smith was Michigan state 
agent of the National of Hartford and 
in that capacity made a big record. He 
then purchased an interest in one of 
the big agencies at Lansing and is 
showing just as much interest in his 
work and putting just as much energy 
into what he does as a local agent as 


he did when he was carrying the grip. 


Mr. Smith has a great capacity for 
work and is quite evidently making 
good in his new field of endeavor. 
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Livestock Insurance Is Explained 


Dr. Hubbard, who is managing 
underwriter of the Capital Live Stock, 
in his address gave Michigan agents a 
new insight as to the possibilities of 
that line. He said: 

ROM the inception of life, protec- 
fF tion has been one of its laws. Man 

has, from every chronicled fact, al- 
ways been a believer in insurance. 
History of the most authentic kind 
early tells of protection to animals. 

Live stock insurance in this country 
is one of the newer forms of insur- 
ance, and, as it is relatively new, little 
is really known about it to the average 
insurance agent. 


HERE are, at the present time, 

more than a score of reliable com- 
panies operating in the United States 
selling live stock insurance. The ma- 
jority of these are associated together 
in a bureau for the purpose of intelli- 
gently conducting their business; the 
co-operation thus received making it 
possible to assure the insuring public 
of just and adequate rates. The aggre- 
gate capital and surplus of these bureau 
members exceeds $6,157,297, and the 
premium written last year has been 
estimated as more than $5,500,000, 
while the previous year’s premium was 
about $3,500,000, which plainly shows 
the rapid development. The experience 
of these companies has been assembled 
so that live stock insurance has come 
to be an exact science, based on deduc- 
tions drawn from the experience of 
time, and which admits of no haphazard 
expedients. Guesswork has no place 
in any of its constituent elements, con- 
sequently those who associate them- 
selves with live stock insurance are not 
joining some  chimerical enterprise 
which hopes that it may be able to 
carry its agreements to a successful con- 
clusion, but are selling a contract which 
has been time tested and whose various 
provisions will always square with 
mathematics. 


UR form of insurance is based on 

a written application wherein the 
nature of the proposed risk is fully dis- 
closed, most of the companies using a 
blank, so composed, that one applica- 
tion form serves for all types. Policies 
are not written by soliciting agencies, 
but are written by designated under- 
writers or more ordinarily at the home 
office. As the application is complete 
when duly made out, no delay is ex- 
perienced in the immediate return of 
policy, the average company being 
equipped so that policies are returned 
the same day applications are received. 
Risks are not bound by local agents 

















J. BLINN STONE 


Newly Elected President Insurance Fed- 
eration of Michigan, Detroit, Mich. 


BY DR. GAIUS 


and policies are only in effect when 
issued, delivered and the premium is 
paid thereon, during the life and good 
health of the animal proposed. The 
policies are clear and readily under- 
stood, containing no involved sentences. 

A condition of the policy generally 
requires that notification of sickness or 
injury be immediately given, so assist- 
ance may be rendered the insured. Im- 
mediate notice of death is also neces- 
sary, that identification and cause of 
death can be definitely established. Ad- 
justments are handled ordinarily by 
simply worded, printed proof- of-loss 
forms, so arranged that when fully 
made out, a complete disclosure of fact 
is made sufficient to judiciously handle 
the claim. Thus, personal investigation 
is rarely necessary, obviating delays, 
reducing expenses and expediting pay- 
ment of claims. 


W. HUBBARD 


T remains for the agent in each local- 

ity to visualize the possibilities of his 
particular field. No insurance agent 
in the state of Michigan, or any other 
state, is located in a field otherwise than 
rich in live stock insurance prospects. 
Any section that will maintain a post- 
office will furnish prospects in 
abundance. The same men whom you 
are now selling other forms of insur- 
ance, naturally will also like to buy their 
live stock insurance from you. It is 
not necessary or even desirable to look 
for high cost animals to insure. The 
moderate cost animal is much in the 
majority and the owner’s necessity for 
insurance equally as urgent. The pre- 
mium is greater than a fire and light- 
ning premium, due to the extent of the 
cover and also to the fact that within 
the policy period (which is usually one 
year), it is almost always expected that 


Live Stock Questionnaire 


R. GAIUS W. HUBBARD of 
Chicago, managing underwriter 
of the Capital Live Stock of 
Topeka, Kan., in his talk on live stock 
insurance stirred up a great deal of in- 
terest on the part of his hearers. It is 
evident that local agents as a class are 
still very much unfamiliar with the de- 
tails of the live stock business. Dr. 
Hubbard took about 25 minutes at the 
conclusion of the reading of his paper 
to answer questions. The queries put 
to Dr. Hubbard are typical of what 
local agents generally want to know 
abot the live stock business. The 
various questions asked Dr. Hubbard 
and the answers given are shown in the 
subjoined: 
* ok Ok 
“Do you require a medical examina- 
tion of every animal insured and a 
certificate from a veterinarian?” “No, 
the business is written on application. 
The agent fills out the application, giv- 
ing full details concerning the animal 
proposed for insurance. The under- 
writer at the home office decides 
whether the business is acceptable and 
the policy is issued at the home office.” 
*x* * * 


“What are live stock rates based on?” 
“On the purposes for which the animal 
is used, local conditions and the age 
of the animal.” 

kk Ok 


“What is the average loss ratio of 
all companies? That is, what is the 
combined loss ratio?’ ‘About 50 per- 
cent.” 

ee ee 

“Do you exclude fire and lightning 
coverage in writing your policies?” 
“Yes, a live stock company will write 
any part of the general coverage desired 
and will exclude fire and lightning pro- 
tection if requested.” 

ak 


“What animals will the average live 
stock company write?” “Most com- 
panies will write horses, cows, mules, 
jacks, hogs, dogs and sheep.” 

* * OR 


“Who determines the amount of in- 
surance to be carried?” “The under- 
writer at the home office decides the 
amount to be written on any one ani- 


mal.” 
* * ca 


“Does the application bind the risk?” 
“No, the business is in force only when 
the policy is delivered and the premium 
collected.” 

* * * 

“Is there a moral hazard in live stock 
insurance?” “Very little. Suspicious 
lightning losses are reported every 








once in a while, but generally speak- 
ing, live stock underwriters do not have 
to reckon very seriously with moral 
hazard.” 

* * * : 

“Suppose a live stock owner wanted 
to insure his animal for more than it is 
worth. Suppose he asks for an exces- 
sive amount. How can the under- 
writer at the home office know 
whether too much insurance is being 
asked for?” “Any live stock insurance 
underwriter is perfectly familiar with 
the value of all high-priced animals. 
The records are well kept and an un- 
derwriter can detect at once whether 
or not the assured is applying for an 
excessive amount of coverage.’ 

oe Ss ee 


“What is the largest value of a 
cow?” “Ordinarily, a valuable cow is 
worth $6,000 or $7,000. One bull has 
been insured for $106,000, but the aver- 
age valuable bull is insured for be- 
tween $40,000 and $50,000.” 

* * * 

“Do live stock companies issue dis- 
ability insurance?” “Yes, but on serv- 
ice stallions only.” 

* * 


“Is there an age limit for animals?” 
“For all classes of animals there is an 
age beyond which live stock companies 
will not accept business.” 

* * * 


“What is the lowest age at which 
hogs will be written?” “With every few 
exceptions, companies will not write 
hogs under 60 days old, although in 
some cases herds are written when the 
animals are only seven days old.” 

x ok x 


“What if an owner had animals at 
various ages and wanted them all cov- 
ered at once?” “In a case of this kind, 
the coverage would be based on the 
weight of the various herds.” 

kk Ok 


“Does the rate change as animals 
grow older?” “Animals from one to 
eight years | of age are written at the 
same premium, but when older than 
eight years, the premium is increased. 
The business is renewed by a renewal 
application and an endorsement grant- 
ing an extension attached to the orig- 
inal policy.” 

* * * 

“Do live stock companies cover theft 
losses?” “Many of the companies 
writing live stock insurance will pro- 
tect against theft.” 


ae 

“Is the coinsurance principle ever 
applied to live stock insurance?” 
“No.” 


some of the animals will die. In live 
stock insurance the premium is so set 


‘up that it includes the normal loss fea- 


ture. 


b fa value of live stock in Michigan 
Jan. 1, 1919, was given as $228,000,000, 
which, if covered by our form of pro- 
tection, would produce a premium of 
$18,420,000, while last year live stock 
premiums written in the state of Michi- 
gan were only $83,791. 

The insurance department of Michi- 
gan reports that the total fire premium 
written in the state of Michigan in 
the year 1919 was $17,621,122. Much 
of this fire premium was written in 
Michigan’s larger cities. To local 
agents who feel that it is necessary to 
increase their premium income, the 
above facts will doubtless be of value. 
There can be very little question of a 
lack of protection, so I will try to 
show the ease with which the line can 
be written. 


O illustrate the possibilities in the 

state of Michigan, I have taken 
agencies known to me in other states 
and have selected states in each in- 
stance that have relatively less animals 
therein than Michigan. Further, | 
have not selected agencies writing high 
value animals. I have only selected 
agencies so located and writing such 
types of animals that any agent in the 
state of Michigan would have equally 
as good a field. One of these agents 
who sells a general line of insurance, 
located in a town of 532 persons, first 
selling live stock insurance in February 
of this year, has so far sold $11,327 
worth of premiums; another agent ina 
period of six months sold $7,332.88 in 
premiums; another agent sold in the 
same period $6,567.21. The last two 
agents are located in the same ‘town, 
which has a population of 572 persons. 
In each of these instances given, only 
a start has been made and less than 5 
percent of the insurable animals in each 
district has at this writing been in- 
sured. 


O successfully sell this line, very 

little preparation is needed. Animals 
are usually a man’s pride, making in- 
terviews pleasurable. Manuals clearly 
explain cover and rates. Many differ- 
ent forms of insurance are obtainable, 
meeting the requirements of each in- 
dividual owner. Practically every type 
of animal is insurable. The premium 
is an adequate one, and it is only needed 
that an agent should give the matter 
sufficient thought to see why, if he, 
owned an animal that he would insure 
it, to successfully sell the line. 





JOHN P. OLD 
Sault Ste. Marie 
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| Michigan Agents let us hear from you, help keep Michigan money in Michigan. } 
Address 
HARMON J. WELLS, Secretary 
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Details of First Session 


RESIDENT W. A. ELDRIDGE 
P opened the 22nd annual meeting of 

the Michigan Association of Insur- 
ance Agents Wednesday afternoon with 
the remark, “The ladies are always in 
order, and the gentlemen will please 
come to order.” William Freeman, 
representing Mayor A. J. Todd of Kala- 
mazoo, delivered a brief address of 
welcome, extending the good right 
hand of ‘fellowship to the local agents 
on behalf of the city of Kalamazoo. 
The response was, of course, made by 
Fred Guenther of Detroit, who talked 
in his own inimitable way. Mr. Guen- 
ther said that the agents who regularly 
attend the annual meetings of the as- 
sociation ‘are earnest and sincere. They 
represent the best there is in local 
agency ranks. The association and 
the men in back of it have worked 
great reforms in the business. They 
have brought into being the Michigan 
anti-discrimination law, the agents’ 
qualification law, and other measures 
and reforms that have put the business 
on a higher plane. Mr. Guenther said 
that the work of the association is far 
reaching and works an improvement 
into the economic life of the entire 
state of Michigan. 


OLLOWING Mr. Guenther’s talk, 

Secretary Leo K. Hennes of Detroit 
read the minutes of the last annual 
meeting held at Sault Ste Marie. Mr. 
Hennes then read his report-as secre- 
tary-treasurer. He said that the work 
of returning the surcharge to assureds 
has fallen entirely upon local agents, 
and that the detail involved in handling 
these payments is one of the most 
bothersome things that local agents in 
Michigan have ever had to contend 
with. Mr. Hennes explained that the 
dues of the Michigan Association are 
now $7 annually, $5 of which goes to 
the National Association. His report 
showed that where the Michigan Asso- 
ciation had a membership of 245 one 
year ago, the figure has dropped to 207. 
He said that a number of prominent 
agents do not respond to the requests 
of the association for assistance and 
support. He attributed the slight loss 
in membership to the fact that last 
year, Karl Rieke, organizer for the 
National Association, made a_ special 
campaign in Michigan, putting on a 
number of new members, some of 
whom, particularly those in the smaller 
towns, were not permanent and had 
dropped off. His report as treasurer 
showed the association to be in good 
shape financially. 


RESIDENT W. A. “Pop” ELD- 
RIDGE in his brief presidential ad- 
dress made a strong plea for greater 





WILLIAM TECUmsn.H BENALLACK 


General Agent Michigan Fire & Marine, 
Detroit, Mich. 


co-operation. He said that for many 
years the real work of the Michigan 
Association has fallen upon the shoul- 
ders of a few, that every year the 
officers have to depend on a limited 
number of the old standbys to rise to 
the occasion and do things. He said 
that there should be a more general 
interest in the work of the association 
on the part of local agents in» Michi- 
gan. He urged upon the incoming of- 
ficers the importance of distributing 
the load somewhat and arousing inter- 
est on the part of those whose attitude 
toward the work of the association had 
been somewhat indifferent. Mr. Eld- 
ridge’s manner was spirited and lively. 
He seemed to mean every word that he 
said. 

Reports of the various committees 
scheduled on the program were not 
ready and President Eldridge felt that 
the attendance was not large enough to 
enable him to properly appoint com- 
mittees on resolutions and nomina- 
tions, so he asked that the session be 
changed to an experience meeting. He 
called for comment on any subject that 
anyone cared to discuss. 


ECRETARY Hennes suggested that 

some modified system of self graded 
dues be adopted. He explained that at 
present the association is just collecting 
enough money to enable it to meet cur- 
rent demands and that the income leaves 
practically no balance. Additional money 
is needed, Mr. Hennes said, to defray the 
expenses of the annual banquet, so that 
the local agents in the towns where the 
annual meetings are held, will not have 
to pay the entertainment costs. Mr. 
Hennes said that if the association did 
not have to call upon the local agents in 
the town where the annual convention is 
held, the meeting place could be selected 
more freely and the association would 
not have to figure on whether or not the 
agents in the towns would or could de- 
fray the entertainment and banquet 
costs. Mr. Hennes suggested that agents 
writing less than $50,000 in premiums an- 
nually be charged $7 a year and those 
writing in excess of $50,000 pay an an- 
nual fee of $10. 


R. HENNES’ plea for additional 
M funds brought out the argument on 
the part of a number in attendance that 
local agents in Michigan belonging to 
the Michigan Association could contrib- 
ute more generously to the work of the 
association if they were not also called 
upon to support the Insurance Federa- 
tion of Michigan. George C. Blickle and 
Charles G: Watkins of Grand Rapids and 
Clyde B. Smith of Lansing said that there 
should really be only one organization 
in Michigan, that at present there is a 
duplication of effort, and that if there 
were only one organization handling the 
whole thing, the work could be more 
effectively carried on and more gener- 
ally supported. The debate on this ques- 
tion was participated in by many who 
aired their views without restraint. For 
a time it looked as if a very serious 
break might result as the lines were be- 
ing drawn rather sharply. 


ECRETARY HENNES held out the 

olive branch. He said that the work 
of the two organizations was clearly 
divided, that the Federation had certain 
work to do that was not undertaken by 
the Local Agents Association and that 
there was no overlaping of effort. He 
said that there was plenty of room for 
both organizations, that each had its 
function to perform, and that the work 
should be separated and continued on 
the present basis. Every one seemed to 
want to say something about whether or 
not the two organizations should be 
merged, or all the support of local agents 
thrown to the local agents association or 
vice versa, when President Eldridge 
arose and said that he wanted the meet- 
ing to be freed from discussion of the 
Federation. He said that he was pre- 
siding over the annual meeting of the 
Michigan Association of Insurance 
Agents, that he wanted all talk confined 
to the work and problems of the Michi- 
gan Association, that the Federation 
meeting would be held the next day, and 
that if anyone had anything to say about 
the Federation it should be discussed in 
the Federation meeting. He refused to 
recognize any speakers who wished to 
continue the discussion and in this way 
the storm blew over. As a matter of 
fact, at subsequent meetings there was 
no further comment on this topic and 
as Mr. Eldridge said later it was perhaps 
just as well to let a few who wanted to 
talk “blow off steam.” The two organi- 
zations in Michigan have always worked 
harmoniously and will hereafter meet at 


Many Good Talks at Annual 
Banquet Thursday Evening 


ROM every standpoint the joint an- 
F suai banquet of the Michigan As- 

sociation of Insurance Agents and 
the Michigan Insurance Federation 
held on Thursday evening was a big 
success. It was the first time that the 
two organizations had ever held either 
a joint business session or banquet. 
There was every indication of harmony 
and good feeling. The local agents of 
Kalamazoo outdid themselves in pro- 
viding not only a splendid repast, but 
first rate and enjoyable entertainment. 
One of the big paper mills at Kala- 
mazoo distributed as souvenirs neatly 
wrapped samples of its product and at 
the conclusion of the banquet generous 
sized bunches of celery were distributed 
to all as they filed past the banquet hall 
door. Kalamazoo is the celery center 
of the country and everyone took home 
some samples. 


oe M. CARTWRIGHT, managing 
e editor of THE NationAL UNDER- 
WRITER, presided at the festivities as 
toastmaster. E. S. Rankin, one of the 
leading local agents of Kalamazoo, ex- 
tended a few words of welcome. 
Walter H. Bennett, the recently elected 
secretary-treasurer of the National As- 
sociation, made his first appearance be- 
fore Michigan agents, giving a talk on 
“Reciprocity.” Mr. Bennett made a 
very favorable impression. His ideas 
are safe, sound and_ conservative. 
Homer Rutledge, Michigan state fire 
marshal, spoke briefly—very briefly— 
on “Fire Prevention.” George E. 
Turner of Indianapolis, formerly gen- 
eral counsel of the National Council of 
Insurance Federations, spoke on “Co- 
operation, State and National,” which 


subject was to have been handled by 
James W. Henry of Pittsburgh, who 
was prevented at the last moment from 
attending the meeting. 


R. TURNER warned local agents 

against becoming so absorbed in 
the details of the insurance business as 
to lose its relation to the man who 
buys it. In attempting to solve insur- 
ance problems, Mr. Turner’ said, in- 
surance men must think of the 
insurance business in its relation to the 
state, nation and the public at large. 
The insurance man, Mr. Turner de- 
clared, must be able to justify his posi- 
tion in the fabric of society. He must 
think of the insurance business from 
the standpoint of the public welfare. 
The insurance business must be hooked 
up to the man that pays the premium. 
The local agent must justify his ex- 
istence solely on the ground of “I 
serve.” Mr. Turner was followed by 
Mark T. McKee, the father of the in- 
surance federation movement, who ex- 
pressed himself as being very much 
gratified over the harmonious relations 
existing between the federation and the 
National Association of Insurance 
Agents. 

Fred Guenther of Detroit closed the 
evening with a little talk on “Results.” 
Mr. Guenther ran true to form. As 
every agent in Michigan knows, he can 
tell a story in an inimitable way. Mr. 
Guenther always tells just’ enough 
stoties to get his audience with him 
and then throws out a few serious, 
sober thoughts. At the conclusion of 
his talk, he was presented with his own 
watch, which he had lost during the 
afternoon. 


the same time and hold a joint annual 
banquet. 


M. CROSBY of Grand Rapids, in dis- 
* cussing ways and means of increas- 
ing the membership, said that after all 
the membership of the association will 
never exceed the number of strong men 
in the state. It is possible to swell the 
membership with a high pressure cam- 
paign, but as time goes on, the weaker 
agents, the side liners, and those not 
vitally concerned with the work of the 
association will drop out. It is possible, 
Mr. Crosby said, to do only about go 
much. That is, there are a fixed number 
of high grade, up-and-coming live agents 
in the state who will get behind the 
work of the association and do their 
share. They are the ones that will stay, 
will be loyal to the cause and can be 
called upon at any time. They are the 
mainstays of the organization, and the 
organization cannot grow beyond the 
number of such men to be found in the 
state. It was finally decided, after gq 
rather lengthy discussion about member. 
ship and annual dues, to increase the 
annual dues to $5, $10 and $25, based on 
the amount of premiums written, the 
actual basis for payment being left to 
the executive committee. In other words, 
agents in Michigan will be divided into 
three classes for the purpose of collect- 
ing annual dues, and, in all probability, 
those writing $25,000 in premiums or 
under will be charged $5, those writing 
from $25,000 to $50,000 will pay $10, and 
all writing $50,000 or more will pay an 
annual membership fee of $25. The ad- 
ditional funds will be collected under 
this plan, will provide ample money to 
take care of the expenses incurred yearly 
by the association. At the close of the 
meeting President Eldridge appointed 
Fred Guenther of Detroit, G. C. Chaddock 
of Muskegon and C. A. Leonard of Al- 
bion, the committee on nominations, and 
J. M. Crosby of Grand Rapids, John W. 
Newall of Flint and William H. Pendle- 
ton of Kalamazoo, the committee on 
resolutions. 


ERHAPS the most interésting session 

of the meeting was the one held 
Wednesday evening, at which there were 
no set speeches. Instead agents were 
asked to discuss extemporaneously a 
number of subjects suggested. Live 
topics of interest to local agents in large 
and small towns were suggested and 
comment was called for on ‘‘Mutual Cas- 
ualty Competition,” “Mutual Automobile 
Competition,” ‘““‘Why Large City Brokers 
are Getting the Business,” ‘Which Side 
Line Is the Most Profitable,” ‘Indis- 
criminate Licensing of Agents,” “Self 
Graded Dues,” “Bank Agencies,” and 
“Effective Methods of Advertising the 
Insurance Business Locally.” The dis- 
cussions of these questions seemed to 
“open up” things. Agents began to get 
interested. As ideas were exchanged, 
many who probably intended to say 
nothing rose to their feet and told what 
they thought about things. Almost 
everyone in the room had something to 
say at some stage of the meeting. This 
free for all discussion was an excellent 
thing. It brought out the real thoughts 
and ideas of those in attendance and 
brought to the surface the unreserved 
opinions of local agents generally. It 
was probably one of the best meetings 
of its kind ever held by any state asso- 
ciation. 


J. R. LIVINGSTON 
Detroit, Mich. 


The National Underwriter 
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Detroit is the fourth city in point of popu- 
lation in the country. Its business and 
industrial growth has been stupendous. 
| Naturally there is a big i insurance demand. 
| We can take care of any insurance interests 
| you may have in Detroit. Call on us for 
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Reilly, Brooks & Stone Co. 


| 

| 

| 
Established 1856 | 
| 

| 
Insurance Underwriters 
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In Strong Companies Only that Guarantee 
You Protection 


35 Congress St. West 
Phone Main 724 
DETROIT 
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ALFRED DICKINSON 


Fire, Life, Accident, Liability and Burglary 


INSURANCE 


Telephone Cadillac 6929 
935 Dime Bank Building Detroit 






































R. T. ARMSTRONG, President J. M. REID, Vice-President and Treasurer 


The JAMES A. JONES AGENCY, 


General Agents of the 


UNION TRUST BUILDING 


GRANITE STATE FIRE INSURANCE COMPANY of Portsmouth, N. H. 


Surplus Lines and Re-Insurance Solicited. Underwriters of All Branches of Insurance 


A. J. HOLSTEIN, Secretary 








JAS E. ATKINSON, Pres. E. L. DEACON, Vice Pres. 


‘“‘YOUR BEST INTEREST IS OUR BUSINESS” 
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GENERAL INSURANCE 
SURETY BONDS AND LOANS 


R. M. CRITCHELL, Mgr. 3rd FLOOR DETROIT OPERA HOUSE BLDG., 5-15 CAMPUS MARTIUS 


Brokerage Dept. DETRO I T 


REAL ESTATE 
RENTALS AND BUILDERS 


Ask about our full Coverage Automobile Policies 


Inc. | 
DETROIT, MICHIGAN 
A. G. ELLIOTT, Sec. Treas. 








WALTER P. LAVALLI, Mgr. 
Automobile Dept. 
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Think of Struble 


UZAL H. STRUBLE 
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Standardization of Eq 


C. LOUGHEAD, chief engineer 

R of the Michigan Inspection 
* Bureau, spoke on “The stand- 
ardization of fire hose and hydrant 
threads in Michigan.” Mr. Loughead 
said in part: : 


engineer and all interested in the 

reduction of the enormous fire 
waste have been striving toward the 
same goal, this great country of ours, 
with its characteristic carelessness, has 
seemingly been satisfied to pay the 
price, for the number of unnecessary 
and wholly inexcusable fires does not 
seem to be on the decrease. We must 
all admit that the great fire loss is an 
enormous drain on our «national re- 
sources and that until these losses are 
minimized we will continue to bear an 
unnecessary burden from which no man 
can escape; for although we as indi- 
viduals may never have a fire, we all 
must help pay our neighbor’s loss. 


A LTHOUGH the fire prevention 


AST experience, especially in the 
case of conflagrations, has shown 
us that a contributing factor, of more 


By R.C. LOUGHEAD 


importance than generally acknowl- 
edged, is misfits in fire hose threads. 
They have caused serious delays and 
confusion at many of our most dis- 
astrous conflagrations. At the time of 
the great Baltimore fire not one of the 
companies responding from the three 
great metropolitan departments of New 
York, Philadelphia or Washington 
could connect their hose with the Bal- 
timore hydrants. At Augusta, Ga., sev- 
eral companies from the surrounding 
towns were of little or no assistance. 
To bring this nearer home we would 
add that at the time of several large 
fires in the state of Michigan the local 
firemen were unable to obtain assist- 
ance from their neighbors. Nearly all 
the fire chiefs in the larger towns will 
tell you that there are a number of 
towns nearby that they have been 
called to, only to find that their hose 
could not be used, due to difference in 
threads. Benton Harbor and _ St. 
Joseph, we recall, have threads in their 
fire departments of such wide variation 


that it is necessary for each company 
to carry adapters for use when mutual’ 
aid is necessary. Houghton and Han- 
cock are similar illustrations. 


N many instances, however, a town 

does not realize that its neighbor’s 
hose will not fit its hydrants until a 
big fire occurs and the call for assist- 
ance is sent out. We have a map at our 
office showing variation of different 
hose threads from the standard, and it is 
startling to note the many towns which 
could not receive aid from other towns 
in that vicinity on account of misfit 
threads. This deplorable and unfor- 
tunate condition of affairs has come 
about through the failure of the indi- 
vidual town to recognize, in their selec- 
tion of the proper hose thread, that they 
were dealing with a subject of nation- 
wide magnitude and importance. Each 
community selected its own “standard.” 
As a result we have 2%-inch hose 
couplings. and hydrant outlets with 
threads of 6, 7, 7% and 8 per inch with 
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ulpment 


diameters across the male coupling of 
from 2% to 3y6 inches. It can readily 
be seen that with this wide variatton 
many different combinations are pos- 
sible. Michigan is in the same position 
as the rest of the United States and 
has many different sizes and types of 
threads. 


D°? not be misled as many have been 
by the idea that the threads in your 
town are standard, for with the excep- 
tion of the cities of Grand Rapids, Battle 
Creek and Jackson, who _ standardized 
upon their own initiative, we have yet 
to find the couplings in any town exactly 
conforming to the National Standard, In 
the cities mentioned it is not necessary 
when ordering hose or hydrants to send 
a sample hose coupling to the manufac- 
turer as is the case when non-standard 
threads are in use. Fittings with Na- 
tional Standard threads are specified. We 
have been in communication with all the 
manufacturers of fire hose, hydrants, ap- 


“paratus and fittings and without any ex- 


ception they are all in favor of the earli- 
est possible standardization. One manu- 
facturer writes that the accomplishment 
of our proposition is a consummation of 
hope long deferred and still devoutly to 
be wished for. They all go on to state 
that the movement will ultimately mean 
reduction in cost, for under present con- 
ditions it is necessary to have an elab- 
orate system of accounting for supply- 
ing their customers’ needs. It may seem 
ridiculous, but we have noted in several 
of the larger departments that they had 
hose with several different threads with 
such wide variation that certain lengths 
of hose would not couple to certain other 
lengths. 


HE National Standard thread has 7% 

threads to the inch and measures 34 
inches across the male coupling. This 
standard was chosen, for it made a 
greater percentage of the _ threads 
throughout the country convertible than 
any other size. The special tools are de- 
signed to recut oversized fitting with 
7, 7% or 8 threads per inch up to 3 
inches outside diameter. Undersized fit- 
tings as small as 23} inches, and if there 
is a good thickness of metal possibly as 
small as 2}§ inches, can be brought up to 
standard pitch with a roller expander 
and then recut. 


N the state of Michigan there are 319 
towns which have water works pro- 
tection. Measurements of hose couplings 
and hydrants show us that 75 percent of 
the towns can be standardized with these 
special tools, about 5 percent are already 
standard or nearly so and in the remain- 
ing towns the fittings must be at least 
partially replaced. There is approxi- 
mately 35,500 hydrants in the state with 
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two or more outlets each and about 890,- 
000 feet of hose. You can therefore see 
that the proposition of standardizing 
Michigan is no small undertaking. It is 
estimated that with three sets of tools 
properly supervised and _ constantly 
working, Michigan can be standardized 
in about twelve months. While we are 
not so egotistical as to believe that we 
will accomplish this work in that length 
of time, we might here state that we are 
going after it with all the energy and 
“pep” that we possess. Results. will 
speak for themselves. 


ITH all the facts in mind we held 

several consultations with the state 
fire marshal’s office, the result of which 
was a conclusion on our part that the 
work could best be handled through our 
office with the close cooperation of the 
fire marshal. We therefore laid out a 
campaign to standardize the hose and 
hydrant threads in Michigan. We have 
purchased three sets of tools and will 
get more if it is shown that more can be 
used to advantage. It must be under- 
stood, however, that the tools should be 
under the supervision of a mechanic so 
that they will not be misused. 


BOUT the first of July we started a 

man out with a Ford roadster, hav- 
ing a special box on the rear carrying 
two sets of tools. Since that date this 
man has been carrying on the work in 
the southwestern part of the state. We 
first write the town authorities regard- 
ing this state-wide movement, asking for 
their cooperation and a letter giving us 
permission to recut the fire department 
and water works fittings. The fire mar- 
shal also writes the town a letter ad- 
vising of his hearty cooperation. This 
is done so that our work may be ex- 
pedited and to make it unnecessary for 
our man to go over the entire proposition 
in the field, for it is our idea to have the 
tools do the maximum amount of work. 
In other words, it is not the actual labor 
connected with doing the work that will 
put the idea over the top in the shortest 
possible time, but it is the manner in 
which it is received by the town authori- 
ties, which will in turn depend upon how 
much propaganda and advertising it is 
given. 


HEN we arrive at a town we first 
obtain the services of about four men 


from either the fire department or water 
works or both. To these men and espe- 
cially to one of them whom we pick to 
be a mechanic, we explain the use of the 
tools, demonstrating in full and cutting 
as many threads as necessary to show 
them the use of the taps and dies. One 
day of this schooling is usually enough 
to make us confident that the men are 
capable of finishing the work. We then 
go on to the next town, getting the other 
set of tools in use. By the time we are 
through with our instructions the first 
town has been standardized. This method 
of procedure is only applicable to the 
smaller towns up to 6,000 population. On 
the larger towns it is our intention to 
bring in two or three sets of tools, give 
the fire department and water works 
master mechanic a clear understanding 
of their use and leave them to complete 
the work. In towns of from 40,000 to 
60,000 population it might take as long 
as four weeks to standardize. 


E have found that the village of 

1,500 population, having 1,500 feet of 
hose and 50 hydrants, can be standard- 
ized by three men working nine hours 
and that approximately 75 two-way hy- 
drants can be recut in a day. So that in 
towns up to 6,000 population the work 
can be done in from one to three days. 
At the present time fourteen towns have 
been visited and all fittings fully stand- 
ardized. They are Constantine, Sturgis, 
Three Rivers, Vicksburg, Marcellus, 
Schoolcraft, Mendon, Dowagiac, Cassop- 
olis, Decatur, Lawton, Paw Paw, Law- 
rence and Mount Clemens, with popula- 
tions varying from 1,500 to 10,000. 


HE work that we have done so far is 

more or less preliminary, for we are 
one of the first states to actually start 
on state-wide standardization. We are 
collecting data as to the most efficient 
methods of doing the work and are gain- 
ing much experience along that line. We 
may be visionary, but our fondest desire 
and ultimate hope is that in the near 
future this standardization movement 
will be known to every city and village 
in the state that has a fire department 
and water works and that we may re- 
ceive letters from all parts of the state 
asking when we will be there with the 
tools. We will do the rest and can assure 
you that the work will be carried out in 
a satisfactory manner. This is where the 


insurance agent can be of material as- 
sistance—in spreading the propaganda of 
standardization. We want each man 
present to take this message home with 
him, namely, that the Michigan Inspec- 
tion Bureau in conjunction with the 
state fire marshal’s office has the tools 
and trained men required for the stand- 
ardization of fire hose couplings and 
hydrant threads and they stand ready 
and willing at all times to assist Michi- 
gan towns in this work of standardiza- 
tion. Do not be satisfied to think about 
this for a few days and forget it, but do 
some real work in your home town. See 
the fire chief. He is acquainted with this 
proposition and knows how. much it 
means to the entire community and to 
his town in particular. See the mem- 
bers of your local government or if you 
happen to be a member bring the matter 
up in council meeting, getting them to 
go on record with our office that they 
are with us. We are prepared to com- 
plete this work without encouragement 
from the small town who needs help the 
most, but we are always pleased and 
enthused when a town shows a disposi- 
tion to understand the importance of this 
work and a desire to do their small part. 
We solicit your closest cooperation. 


Report of Secretary 
Leo. K. Hennes 


S INCE our meeting of last year there 
has not been anything of a serious 
nature to engage our attention except- 
ing the surcharge question. 


All Michigan agents know the out- 
come of that memorable controversy, 
and we are still engaged in the work 
prescribed by the ruling of the com- 
missioner of insurance. While the ar- 
rangement was something of a com- 
promise, the chief portion of the labor 
has fallen on the local agent, who had 
very little chance to participate in the 
argument, because the ,companies did 
not seem inclined to want the coopera- 
tion that local agents might have been 
able to render. We believe that the 
blunder has been recognized, and that 
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a repetition is not likely to occur in 
any similar case. 


T our last meeting the question of 

dues was discussed and the mat- 
ter referred to the incoming executive 
committee for decision. The matter 
was handled by correspondence through 
the secretary’s office, and when the 
National Association voted an increase 
of $2 at the midwinter meeting our 
committee voted to advance the dues 
in Michigan in the same amount, 
thereby making the annual fee $7, of 
which the National Association and the 
Agency Bulletin get $5, and our state 
association gets $2. I would suggest 
a further discussion of this subject. 


N regard to membership, our report 

may be slightly disappointing. A 
year ago we had 245 members, whose 
dues had been paid, whereas now we 
have 207. This result, however, can 
be explained in part that the National 
organizer had increased our member- 
ship by personal solicitation in 1918 
and some of the members obtained by 
him have not maintained their interest 
in our work. Also, there are a num- 
ber of prominent agencies who seem 
indifferent to the appeals of the sec- 
retary, although they probably will pay 
in the end. We would ask for a little 
more enthusiasm from some and a more 
earnest effort to help your officers, who 
are performing their duties principally 
because they realize the importance of 
the work. 





Mrs. E. May Craft of Grand Rapids 
was the only “lady agent” at the Kala- 
mazoo meeting. Mrs. Craft is a regu- 
lar attendant at the annual gatherings 
of the Michigan Association. She is 
always an interested participant in the 
business sessions. Mrs. Craft has built 
up a fine business in Grand Rapids and 
is making a real success of her work. 
She is endowed with many charming 
qualities. 
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Twenty Years of Service 


WENTY years ago, July 3d, 1900, 
we issued our first policy of insur- 

During the succeeding years our 
premium income has steadily increased 
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and Character and we 
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The large increase in our business de- 
mands greater space in order that we 
may more efficiently serve our clients 
and we are pleased to announce the re- 
moval of our office to No. 1102 Military St. 
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Importance of Reciprocity Stressed 


In Address Given by W. H. Bennett 


T the annual convention of the 
Michigan State Association of 
Insurance Agents, Walter H. 

Bennett, secretary of the National As- 
sociation, speaking on the subject of 
“Reciprocity,” among other things said: 

“Whatsoever ye would that men 
should do unto you, do ye even so to 
them,” is not today one of the lost lines 
even though the ranting demagogue 
shall preach the doctrine of pessimism 
world without end. 


[* the doctrine of reciprocity shall 
be excluded from human policies, 
then woe is me who shall have to live 
where the heathen rage and the multi- 
tude strive for selfish gain at the ex- 
pense of our fellows. 

The insurance business today is be- 
ing regarded by students of affairs 
more and more as a trinity of interest, 
purpose and achievement. In _ this 
triune combination there appears, 
first, the large, solid, safe underwriting 
corporation which assumes the, respon- 
sibility and agrees to pay; second, the 
agent who produces the business and 
feeds it, and without whom the com- 
pany could not long survive; and third, 
the general public, which always fur- 
nishes the money with which to con- 
duct the business and pay the losses. 


HE man who fails to recognize the 
absolute necessity of each unit of 
this trinity of effort is unfair to the 
business and false to the spirit of 


American civilization. He who shall 
attempt to separate one from the other, 
or shall attempt to seek an advantage 
for one which shall be a disadvantage 
to the other, is neither the friend of 
the company, the agent nor the public. 

Such a one is butting his head against 
a stone wall of constancy which stands 
as an impenetrable protection to the 
insurance business in every community. 
He is only displaying the futility of 
his impotency and becomes the laugh- 
ing stock of intelligent men every- 
where. 

The doctrine of reciprocity is so in- 
terwoven in all business as to become 
the very warp and woof of the whole 
underwriting superstructure. 


F you will let me call your attention 

to our part in this great and impor- 
tant undertaking, I would have you re- 
member that you represent what in 
former days has been known as the 
business of insurance. This is now 
rated as the third largest activity in 
America, being exceeded in volume and 
importance only by the railway and 
banking business. As I gather the 
transition of your affairs at the present 
time, you are passing from a business 
into a profession, where in the days 
to come you are to be respected and 
looked up to, even as is the physician 
and lawyer at the present time, and I 
warn you here and now that if you 
expect to remain in this new profession, 
just now being developed, it will be im- 


portant for you to have those necessary 
qualifications which belong to the pro- 
fessions. The testing time is coming. 
The separation of the sheep and the 
goats will be a necessary operation. It 
will be the survival of those who are 
worthy and well qualified. When this 
day, now dawning, shall have broken 
into the fullness of light, what a won- 
derful opportunity there wili be for 
those of us who have proven our right 
to this larger inheritance by a faithful 
adherence to the principles and tenets 
of this new profession. It will then 
surely be a great joy to look back 
upon the days of testing and to know 
that we had a part in shaping the des- 
tiny of this great and important pro- 
fession to which we shall be proud to 
claim allegiance, as never hitherto. 


GAIN, if you will allow me to sug- 

gest the part that your own state 
of Michigan can have in building this 
new profession, I would say that we 
can do no better than pattern after the 
author of the immortal charter of lib- 
erty in America, who, when he con- 
ceived and moulded and welded into 
one compact whole the band of states 
that loyally stood together in the be- 
ginning, produced a National Associa- 
tion which has since developed into the 
mightiest sovereign body in all the 
world. Today the principle of the 
National Union of states, working to- 
gether under the banner of reciprocity, 
has been so eternally justified as to 
make this nation of ours both feared 


and beloved wherever civilization 
reigns. 
Can we not, therefore, learn from 


our nearly century and a half of na- 
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tional existence that by the exercise 


of the same principles of unity of in- 
terest and identity of purpose in the 
National Association of Insurance 
Agents, our own profession can and 
will be wonderfully benefited, ce- 
mented, strengthened and_ respected 
throughout the whole land. 


PECIFICALLY we need to stand 

four-square and all together on op- 
posing bad practices in insurance. To 
raise our protest in no uncertain terms 
on the question of bank agencies en- 
tering the business of insurance in con- 
junction with the business in banking, 
These two have nothing in common, 
They are in nowise interdependent, 
Their functions run along separate and 
distinct lines. A bank should be a bank 





WALTER H. BENNETT 


Secretary National Agents Association, 
New York City 


and not a seeker after every other busi- 
ness on earth. Greed and selfishness 
and power in banking has reached a 
sufficient peak in this country without 


adding. this additional advantage 
through usurping the underwriting 
business. 


Your state of Michigan should unite 
with the other states of our Union in 
the coming national convention at Des 
Moines, in putting our stamp of dis- 
approval on the unholy money changers 
and throw them out of the temple of 
good underwriting practices which 
they are seeking to desecrate. 


Resolutions Adopted 


By Insurance Federation 


ESOLVED: That we have unlim- 

ited confidence in this organiza- 
tion and its purposes, and in its several 
officials, and that we will give them in 
the future our unqualified support. We 
tender the outgoing officials our hearty 
thanks and our appreciation for theif 
labors for the past year. 

* * 





Resolved: That we _ tender our 
thanks to the members of the Federa- 
tion of Kalamazoo for their generous 
and kindly treatment on this occasion. 

* * 


Resolved: That we deem it proper 
and desirable that this Federation join 
with the State Association of Insurance 
Agents in holding their annual meet- 
ings at the same place and time, as It 
will warrant a larger attendance of the 
members of both organizations. 

* ek * 

Resolved that we tender the insuf- 
ance press our hearty thanks for their 
cooperation and support of our prin 
ciples. 
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The Dyer-Jenison-Barry Company 


and | 
The Lansing Insurance Agency | 
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LANSING, MICHIGAN 


| We write every known kind of INSURANCE 
Surplus Lines solicited 
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Pep BRENNER Detroit National 


A. A. TEMPLETON, 
ice-President 
F. J. HAYNES, 
ice-President 
GEORGE K. MARCH, 
Sec’y & Gen’! Mgr. 


DIRECTORS 


PHILIP BREITMEYER 
GEORGE W. CARTER 


Fire Insurance Co. | r= 


F. J. HAYNES 
T. FRED LEE 


GEORGE K. MARCH 
JAMES M. TEAHAN, 


























Treastirer 41-43 JOHN R STREET JOHN A. MERCIER 
F. C. COOK, JAMES M. TEAHAN 
Cone DETROIT, MICHIGAN Ah TEMPLETON 














Agencies wanted in every desirable place in Michigan. Facilities for 
and. now ready to write good sized lines on good business. 














Surplus To Policy-holders . . 


$405,989 























“tees” BIERCE & SAGE COMPANY 


1865 
STATE AGENTS 
CAPITAL FIRE INSURANCE CO. OF CALIFORNIA 


A Progressive Agents’ Company, wishing Representation in every Village, Town and City in Michigan. Correspondence 
solicited for direct lines or re-insurance on mercantiles where not already represented. 
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INCORPORATED 


1915 


Standard, Trenton; Marquette National, Chicago; People’s National, Phila.; Farmer’s, York; Industrial, O.; 
Buckeye National, O. 


DETROIT CITY AGENTS 
Royal; Norwich Union; Sea; General Accident; Metropolitan Casualty; Travelers Indemnity. 


FIRE, TORNADO, AUTOMOBILE, PLATE GLASS, BONDS, BURGLARY, 
ACCIDENT, COMPENSATION, AND ALL CASUALTY LINES. 


We respectfully solicit Writing Agencies and Brokerage Connections at the highest rate of commission paid. 


219-220-221 Hammond Bldg., Detroit, Michigan Telephone Cherry 5154 
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KALAMAZOO 


AGENTS 





Founded 1888 


The Garrett Agency 
INSURANCE 


109 South Burdick Street 


KALAMAZOO 
TELEFHONE 3 


Donald O. Boudeman 
General INSURANCE Agency 





Million Dollar Companies Only 





BOUDEMAN BUILDING 


150 S. Burdick St. | Kalamazoo, Mich. 








E. S. Rankin Agency 
INSURANCE 


Kalamazoo National Bank 


Building 
Phone 301 


KALAMAZOO :-: MICH. 


Den Bleyker & Olmsted 


203-213 Hanselman Bldg. 
GENERAL INSURANCE 


General Agents Maryland Casualty Co. 
D. S. BLOOM 


Mgr. Insurance Dept. 


KALAMAZOO :-: MICH. 








Eugene H. Hinckley George H. Cornell 


Hinckley & Cornell 


ALL KINDS OF 
INSURANCE 


TELEPHONE 1317 


Hanselman Building 


KALAMAZOO MICHIGAN 


WICKS 


Insurance Agency 


Room 7 
Chase Block 


Phone 528, Kalamazoo 








W. H. Pendleton 
INSURANCE 


ALL KINDS 
27 S. Burdick St., Upjohn Block 
Phone 217 


KALAMAZOO, MICH. 








J. C. Hatfield Co. 


GENERAL INSURANCE 
105 S. Burdick Street 


KALAMAZOO, 
MICH. 











INSURANCE|W. J. BURDICK 








FIRE, AUTOMOBILE | 
and LIABILITY 


|Kalamazoo_ :-: 


1} 
|| 206-207-208 The Press Bldg., Phone 1285 


Mich. 














The National Underwriter % 


Facts and Figures on Fire 


Loss Record in Michigan 


BY HOMER 


RUTLEDGE 


Michigan State Fire Marshal 


NDER the law, the fire chiefs of 
the state report to us every fire, 
amount of insurance carried, value 
and kind of building. Then we receive 
from the National Board of Fire Under- 
writers the same information, with 
amount of loss paid by the different in- 
surance companies. At the end of the 
year we compile the loss. In the year 
1917 the loss was $10,040,193. the num- 
ber of fires, 9,716 and the value of prop- 
erty insured $97,343,878. In the year 1918 
the loss was $10,294,918, and the num- 
ber of fires 10,618, the value $118,799,- 
005. In 1919 the loss was $12,340,689 
and the number of fires 11,923, the 
value being $222,805,628. Owing to the 
dry weather and there being no snow 
in the winter of 1919 the number of 
shingle roof fires was 2,316 against 
1,943 in 1918 and 1,383 in 1917. I think 
that you will agree with me when I 
say that the fire loss has been mate- 
rially reduced, when we take into con- 
sideration that the valuation of prop- 
erty has advanced over 100 per cent. 
The last legislature enacted a law 
whereby the secretaries of the mutual 
companies report the fires to us too. 
This law took effect Aug. 14 last year 
and the number of fires from that time 
to Jan. 1, 1920 was 885 and the loss 
$1,112,531. 


T is interesting to note that the num- 

ber of fires and amount of loss re- 
sulting from causes over which the 
department has control, shows, in some 
instances, a substantial decrease over 
the previous year. There were 247 less 
fires of “Unknown and Incendiary” 
origin than in 1918, with a reduction 
in loss of $74,706. The number of 
fires caused by defective heating plants 
was reduced by 180 and a reduc- 
tion of $773,697 loss under 1918. Al- 
though no correct comparison can be 
made as to the fire losses for which 
smokers were responsible, because of 
no separate classification of this cause 
in reports of previous years, we believe 
there has been a favorable reduction in 
the loss of this year, there being only 
179 fires with a loss of $150,279. The 
number of fires due to gasoline, kero- 
sene and gas have increased slightly, 
but the loss has decreased almost one- 
half, and practically all of the fires at- 
tributed to this cause occurred in 
dwellings, which means that a reduc- 
tion in fires of this cause can be re- 
duced only in educating the public. 
Fires caused by defective wiring have 
increased, both as to number and the 
amount of loss. Several of the smaller 
cities in the state have no ordinance 
for the regulation and the inspection of 
the installation of electric wiring, and 
the department is putting forth an 
effort to influence these cities in the 
adoption of such an ordinance. Spon- 
taneous combustion and rubbish caused 
53 more fires in 1919 than in 1918 and 
resulted in a slight increase in the 
amount of loss. This is another case 
that can be reduced only by educating 
the public in the dangers of permitting 
the accumulation of rubbish and waste. 


UCH time was devoted to the 

thorough inspection of public 
buildings during the year and, although 
the number of fires increased slightly, 
the amount of loss was reduced some 
$500,000. During the year 3,548 inspec- 
tions of buildings were made by the 
department throughout the state, re- 
sulting in the issuance of 533 formal 
orders by the department and approxi- 
mately as many verbal orders by the 
inspectors while on the ground. 

The department has continued its 
thorough investigation of fires of sus- 
picious origin and investigated 72 fires 
of such nature. Charges were brought 
against 13 persons, resulting in four 
convictions,’ one acquittal, five dis- 
missals and three cases pending; dis- 
position has not been made of the De- 
troit cases pending from 1918. 

Further, 1,267 moving picture theatres 
were inspected during the year, 1,147 
certificates of compliances issued and 
$12,730 in fees collected. 

Several thousand pieces of literature 
were distributed, including 280,000 
“Why take a chance?” 80,000 “Think 
fire before it happens,” 80,000 “Stop 
fire waste,” 7,000 periodical news bul- 
letins and 25,000 lithograph placards on 
fire prevention. 


At the present we are working in 
connection with the Michigan In- 
spection Bureau on the standardization 
of the hose couplings of the state. 

At the Baltimore fire, New York, 
Philadelphia, Buffalo, Washington and 
other cities responded to the call for 
help, but on arriving at Baltimore found 
that the hose couplings would not fit 
and they had to make a dam around 
the hydrant and use the pumpers. In 
about two years we expect the work 
in Michigan to be finished. 

We wish to congratulate the Mich- 
igan Inspection Bureau and the insur- 
ance men of the state on what we deem 
the greatest fire prevention move in 
the history of the state. 

I know of no other organization of 
men in the state that can further the 
cause of fire prevention and reduction 
as can the insurance agents. 


By reason of their connection with 
the two insurance organizations of 
Michigan, both Leo K. and Theodore J. 
Hennes have come more or less into 
prominence in insurance circles im 
Michigan during the last few years. 
Leo K. Hennes has for some time 
served as secretary-treasurer of the 
Michigan Association of Insurance 
Agents. He has always given a good 
account of himself. He is an earnest 
worker and has given generously of his 
time. He was re-elected to the office 
at the Kalamazoo meeting and from all 
indications can hold the position as 
long as he wants to. His brother, 
Theodore J. Hennes, has for the past 
16 months held the office of secretary 
of the Insurance Federation of Michi 
gan. 











ROW-ACKERMAN COMPANY 
Clyde Smith’s Insurance Service Station 


LANSING, MICHIGAN 


LET US WRITE YOUR MICHIGAN BUSINESS 
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Re solutions Adopted 


ESOLVED, that we once again 

extend to our acting officers, “Pop” 
Eldridge and Leo K. Hennes, our heart- 
felt thanks for their offices in promoting 
the interests of this association. This 
organization has been unusually for- 
tunate in having associated with it for 
these many years men of such wealth 
of experience in association work as 
W. A. Eldridge and Leo K. Hennes. 

* * * 


Resolved: That the thanks of this 
convention be extended to the Kala- 
mazoo Underwriters’ Club and the 
Chamber of Commerce for their work 
in making this meeting a success. The 
environment under which we have met 
has enabled us to accomplish the re- 
sults desired in a businesslike manner. 

* * * 


Resolved: That we commend the 
work of the Detroit Insurance Agents 
Association and that every member of 
this association agrees to stand back 
of them in every way possible to enable 
them to accomplish the work under- 
taken. 

* * x 

Resolved: That we commend the 
cooperation of the Insurance Federa- 
tion of Michigan for their endeavors 
in our behalf and thank them for their 
assistance at this meeting. 

* * * 


Resolved: That we recognize the 
fair position taken toward our. profes- 
sion by the insurance commissioner 
and his department. 

* * x 
Resolved: That we commend the 


action taken at this meeting providing 
for increased revenue and that the sec- 
retary of this association be instructed 
to notify as promptly as possible each 
agent member of the change to graded 
dues and that each agent so notified 
be requested to inform the secretary as 
to the class in which he belongs. 
* * * 


Resolved: That the expense of the 
banquet at future annual meetings be 
borne by this association. 

* 

Resolved: That we commend the 
action taken by this association in re- 
gard to the licensing as agent of banks, 
trust companies or similar organiza- 
tions or the employes of these com- 


panies. 
+ * 2 


Resolved: That the Michigan Asso- 
ciation of Insurance Agents is opposed 
to the licensing of banks, trust com- 
panies, mortgage loan companies, or 
similar organizations, or any person, 
or persons, in their employ, to tranact 
fire or casualty or surety and bonding 
insurance business, and it is recom- 





MARK T. McKEE 


Vice-President and Counsel Michigan 
Federation, Detroit, Mich. 


mended that a committee of this asso- 
ciation be appointed to cooperate with 
the proper committee of the national as- 
sociations along these lines. 


Talks Made at Meeting 
On Thursday Morning 


EORGE W. CARTER of Detroit 
€; was the first. speaker at the 

Thursday morning meeting. Mr. 
Carter brought in the report of the 
legislative committee. He said that the 
Detroit Insurance Exchange prac- 
tically adopted the Pennsylvania agents’ 
qualification law and that a bill will go 
into the legislature at the next ses- 
sion, as a department measure, making 
the Pennsylvania act effective in 
Michigan. Commissioner Ellsworth, 
Mr. Carter said, is in back of the bill. 
An effective agents’ qualification law, 
Mr, Carter said, is the most important 
proposition now before the local agents 
of Michigan. The bill that will prob- 
ably be passed in Michigan requires 
that the applicant must give recom- 
mendations in the application from two 
agents that have beeh in the insur- 
ance business not less than five years. 
The application must indicate that the 
applicant has some knowledge of the 
business and is fit and capable to act in 
the capacity of local agent. The bill 
gives sufficient authority to the insur- 


ance commissioner to deny or approve: 


applications for license. The applicant 
must give a satisfactory explanation of 
the operation of the 80 percent coin- 
surance clause, and if applying for 
license to transact a casualty business, 
must give examples of how various 
casualty lines are conducted. Mr. 
Carter said that generally speaking 
conditions in Michigan are satisfactory 
so far as local agents are concerned 
and there has been very little adverse 
legislation passed or proposed. 


R. GAIUS W. HUBBARD of Chi- 
cago, managing underwriter of 
the Capital Live Stock, spoke next on 
“Live Stock Insurance.” At the con- 
clusion of his remarks Dr. Hubbard 
answered a number of questions regard- 
ing live stock insurance. Those in at- 
tendance evidenced a decided interest 
in the line and Dr. Hubbard was called 
upon to explain a number of features 
of the live stock business. 
“Standardization of Equipment” was 
the subject of an address by 


Loughead of Detroit, chief engineer of 
the Michigan Inspection Bureau. Mr. 
Loughead said that Jackson, Battle 
Creek and Grand Rapids are the only 
cities in Michigan with standard hose 
coupling equipment. He explained that 
the Michigan Inspection Bureau is 
making an effort to have the equipment 
in all towns standardized, so that the 
fire department of one city can respond 
to the call of another and make full 
use of its equipment. As it is, one town 
can render little assistance to another 
because of the fact that hose couplings 
are not standard and cannot be used in- 
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terchangeably. The entire state can be 
standardized, Mr. Loughead said, in six 
months, 


Edwin W. DeYoe of Kalamazoo, the 
oldest local agent in Michigan, at- 
tended one of the sessions at the Kala- 
mazoo meeting. Mr. DeYoe is 86 
years of age and still gives a certain 
amount of time each day to the conduct 
of his agency. He has always kept on 
the job and has been continuously in 
the business longer than any other local 
agent in the state. 








CALVIN A. PALMER 


DETROIT, 


Assets - - 
Liabilities - 


110 West Fort Street 








SHERWOOD D.ANDRUS_., 
Vice-Pres. and Man. Underwriter 


President Secretary 
LEO"K!HENNES FRED H. ALDRICH HARMON R. VERNOR 
Treasurer Counsel Assistant Secretary 


INTER-STATE FIRE 


INSURANCE COMPANY 
Home Office: 110 W. Fort Street 


Net Surplus 
Surplus to Policyholders, $322,522.91 


A Good Michigan Agency Company for Good Michigan Agents 


Representation Wanted in all Michigan cities and towns 


HARRY F. SECOR, Special Agent 


WILLIAM A. ELDRIDGE 


MICHIGAN 


$643,391.51 
580,018.60 


63,372.91 | 





DETROIT, MICHIGAN 














C. B. G. GAILLARD, Secy. 


State 


FIRE 
SPRINKLER LEAKAGE 





HARRY H. CLUTIA, Vice-Pres. & Treas. 


Western Department - 


ANN ARBOR, MICH. 


OTTO E. SCHAEFER, Pres. 


Organized 1837 


of New York 


SIGFRIED SCHWARZ, Manager 
H. F. Mc GURREN 


EXPLOSION 


GEO. B. CRAWFORD, Asst. Secy. 
A. B. ROOME, Asst. Secy. 


Westchester Fire Ins. Co. 


1101 Royal Bldg., Chicago 


S. J. SHERROD 
Agent Special Agent 
KALAMAZOO MICH. 


TORNADO 
AUTOMOBILE 




















JOHN W. NEWALL 
Insurance 


IN ALL ITS BRANCHES 
Fidelity and Surety Bonds 
909 Flint P. Smith Bldg. Flint, Mich. 














Guaranty Title and 
Mortgage Company 


Guaranteed Abstracts, Mortgages 
Bonds and All Kinds of Insurance 
Ruth Millard, Mgr. Ins. Dept. 

“If it is insurable 
we can insure it.” 


122 W. Kearsley St. Flint, Mich. 
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JACKSON 
Agents 





SURETY BONDS 


Hewlett-Lammers Co. 


REAL ESTATE AND 
INSURANCE 


Dwight Building. Jackson, Mich. 








City and Farm Mortgage Loans 
Properties 


HALL & KENNEDY 
INSURANCE 


Dwight Building, Jackson, Mich. 








Insurance Agency for 
48 Continuous Yeare 


W. B. Webb Company 


JACKSON, MICH. 


Now conducted by the 
third generation 

















Pop” Eldridge Sings 
His Swan Song 


T the Kalamazoo meeting retiring 
President W. A. Eldridge made 
what he says will be his last pub- 

lic appearance. From now on he will 
be on the side lines, as a plain ordinary 
agent. He will, he says, in the future 
hold no office in any insurance organ- 
ization. All the work he is to do of that 
kind has been done. 

“Pop” Eldridge is one of the most 
beloved insurance men in the country. 
He is now 74 years of age, but is still 
very much on the job. He was the first 
president of the Michigan Association 
and served the organization as secre- 
tary for 19 years. He is, in fact, the 
father of the Michigan Association. He 
has done more for the Michigan Asso- 
ciation than any one man; he has 
labored in the cause in season and out. 
He has been a tireless worker. It is 
well known that in the early days of 
the Michigan Agents’ Association the 
receipts did not equal disbursements, 
and Mr. Eldridge for several years had 
to dig down in his own pocket to make 
up the deficit. He never complained or 
grumbled. He always had faith in the 
organization, and was perfectly sure 
that later on its value would be more 
generally recognized. 


R. ELDRIDGE is an insurance 

man of no mean ability. Through 
all the years he has kept in close touch 
with what has happened. He is a stu- 
dent of the business and a great reader. 
For many years Mr. Eldridge con- 
tributed to the columns of THE Na- 
TIONAL UNDERWRITER (then THE WEST- 
ERN UNDERWRITER) writing under the 
name of “The Old Detroiter.” His 
writings attracted wide attention, and 
though they were written in a humorous 
vein, there was always some meat in 
what he had to say. Mr. Eldridge is a 
fine example of a local agent who is 
serving his community in the broadest 
kind of way. He has vision and knows 
that his obligations to his customers 
and the community at large, extend 
beyond the top of his old desk. He has 
rendered a fine service to the local 
agents in Michigan and to the insur- 
ance business in Michigan generally. 
He holds a warm place in the hearts 
of Michigan insurance men. 


A number of notables and company 
officials were in evidence at the Kala- 
mazoo meeting. J. V. Barry, former 
Michigan commissioner and probably 
the most popular man in Michigan 
among the insurance fraternity, was 
not able to be present for the first time 





Established 1860 


HARDY & BOYLAND 


HOLDEN 


CHARLES HOLDEN 


CHARLES E. BOYLAND 





All Kinds of 
Insurance and Bonds 


704-705 G. R. Savings Bank Sldg. 


Grand Rapids, Michigan 








in several years, as he went to attend 
the insurance commissioners’ meeting 


in Los Angeles. However, former 
Commissioner John T. Winship, now 
with the Equitable Life of New York, 
was at the meeting. Among the com- 
pany officials attending were Carl 
Whipple, assistant general agent of the 
Union of Canton; William Tecumseh 


Benallack, general agent of the Michi- © 


gan Fire & Marine; Gaius W. Hub- 
bard, managing underwriter of the 
Capital Live Stock; E. C. Bowlby, 
president of the Fidelity Health & 
Accident; Colin C. Lillie, president of 
the Peninsular Fire, and Harmon J. 
Wells, vice-president, and Lowry 
Vahey, managing underwriter of the 
Peninsular Casualty. 


Those Who Registered 


at the Convention 


Adrian—Fred E. Ash. 

Albion—O. A. Leonard, Clifford Smith. 
Allegan—J. B. Stuck. 

Ann Arbor—H. F. McCurren. 


Bay City—W. I. Bearce, Lowry Vahey, 
H. J. Wells. 

Belding—Geo. E. Wagner. 

Bloomingdale—John W. Haven. 

Chicago, Ill—H. E. Wright, H. J. Bur- 
ridge, C. G. Whipple. 

Coopersville—C. C. Lillie. 

Detroit—Leo K. Hennes, W. A. El- 
dridge, T. J. Hennes, Fred W. Sullivan, 
Walter H. Wolf, Fred Guenther, Wm. T. 
Benallack, O. A. Campbell, H. R. Vernon, 
Cc. A. Fagg, John L. Dickinson, Chas. L. 
Raymond, W. J. Renicke, R. C. Loughead, 
Frank Frick, H. K. Dickinson, Geo. W. 
Carter. 


East Lansing—Stuart Morgan. 

Flint—Walter Hansen, John W. Newall, 
J. Blinn Stone. 

Grand Rapids—Mrs. E. May Craft, Le- 
Roy G. Withey, Chas. E. Boyland, Marc 
Wickware, J. R. McGee, Ben Phillips, Jr., 
Cc. G. Watkins, Geo. C. Blickle, James M. 
Crosby, F. M. Yelton. 

Grand Haven—D. W. Andrews. 

Hastings—George E. Coleman. 

Jackson—A, D. Lyon, L. H. Dabbert. 


Kalamazoo—Dale S. Bloom, F. R. Olm- 
sted, Geo. H. Cornell, E. S. Wicks, D. E. 
Wallace, Chas. E. Garrett, J. H. Hatfield, 
J. C, Hatfield, W. H. Pendleton, Guy G. 
Tyler, W. J. Burdick, E. H. Hinckley, 
S. J. Sherrod, E. S. Rankin, Edwin W. 
DeYoe, W. G. Harris, F. H. Pierson, 

Lansing—Clyde B. Smith, R. E. Starr, 
Cc. O. Frappier, Geo. M. Goodell, Geo. A. 
Miniskey. 


Louisville, Ky—G. D. Coates. 
Mt. Pleasant—W. W. Russell, Chas. A. 
Carnahan, Martin Menerey. 


Muskegon—G. V. Chaddock, George D. 
Vanderwerp, Fred L. Winter. 

New York City, N. Y.—Walter H. Ben- 
nett, 

Niles—Geo. E. Corell. 

Petoskey—W. G. McCune, H. G. Gal- 
ster. 

Port Huron—E. R. Harrington, H. H. 
Wright. 

Rockford, Ill—H. E. Elmers. 

Saginaw—J. Maurice Wheeler. 

Three Rivers—A. E. Howard. 

Ypsilanti—J. H. Hopkins. 
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JOHN H. SMITH 


GENERAL INSURANCE 


‘*Travelers’’ Lines and 
Surety Bonds 


529-31 Water St. 


Port Huron - ~ ma 








Mich, 











HAYDEN & CO. 


pai ee aula 
PLATE GLASS 
nd IND ACCIDENT 


Port Huron, Michigan 
White Block Phone, 402-J 


GENERAL 


Re 











CHAS. F. JEFFERS B. M. JEFFERS 


JEFFERS & CO. 
GENERAL INSURANCE 
Office 306 Grand Rapids Savings Bank Bldg. 
Fire, Surety, Burglary, Accident, Plate Glass, 
Workmen’s Compensation 


Citizens Phone 2491 Grand Rapids, Mich. 








Long Distance Telephone 283 


G. W. AMES’ 


REAL ESTATE EXCHANGE 
Stocks, Bonds, Abstracts, Insurance 
MONEY TO LOAN ON 
REAL ESTATE SECURITY 
707 Washington Avenue 
BAY CITY - - =MICH. 








Spear & Lewis 


GENERAL 
INSURANCE 


230 Shearer Office Bldg. 
Bay City - - Michigan 














W. O. Clift & Co. 


Fire, Life and 
Accident 
Insurance 


816 Adams Street 
Bay City - - Michigan 











a week is the cost of The 
National Underwriter 
annual subscription. 
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J. S. CROSBY & CO. 
INSURANCE IN ALL ITS BRANCHES 


Established 1858 


201-203 Grand Rapids Savings Bank Building 


Grand Rapids, Michigan 








C. G. WATKINS 


GRAND RAPIDS INSURANCE AGENCY 
INSURANCE UNDERWRITERS 
General Agents United States Fidelity & Guaranty Co. 
Grand Rapids, Michigan 


Houseman Building 





F. K. HEATH 


G. C. BLICKLE 
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a 
Robert K. Orr, President Bernard V. Smith, Secretary 


WOLVERINE INSURANCE CO. 


301-307 WEST ALLEGAN STREET 
LANSING, MICH. 


GENERAL FIRE INSURANCE 
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The Wolverine Insurance Company and the 
Michigan Employer’s Casualty Company are 
Stock Companies, organized under the In- 
surance Laws of the State of Michigan, are 
under the same management and are specializ- 
ing in a joint automobile policy. The service 





























to agents is unequalled especially in compe- 
tition with the Mutuals. 
f, 

= Robert K. Orr President James E. Beavis, Field Supt, \ = 
= H. B. Martin, Secretary Bernard V. Smith, Ass’t Secretary = 
= Michigan Employer’s Casualty Co. = 
= 301-307 WEST ALLEGAN STREET = 
= LANSING, MICH. = 
= GENERAL CASUALTY INSURANCE = 
= a 
STU 


JANUAR 
































A STANDARD, according 


to the Century Dictionary, i Is: 
“That which is set up as a 
type, example 


“Regarded as a type or model; 
hence of great worth or excellence ; 
of the highest order.” 


“That to which one turns.” 


The STANDARD Accident Insur- 
ance Company of Detroit, to men 
who know insurance_ protection 
and service, is all the Century says 
and more. 

The “STANDARD” is the company 

“to which one turns” for broad 
policy forms and strong protection 
and for service “of great worth or 
excellence” and “of the highest 
order.” 


If ae" — to represent a company for 

all lines a liability insurance, 

_ Compensation, Elevator, Automo- 

bile, Teams, Public and General 

insurance for Contractors, Manu- 

facturers, Landlords and Tenants, 
Merchants or for individuals. ° 


The Standard Accident Insurance 
Company of Detroit is your 
STANDARD. 

All forms of Personal Accident and Health and 


Disability Insurance for all occupations and 
sizes of purse. 


“STANDARD” Group Disability Policies are - 
the very forms employers of labor have been 
waiting to buy: 

A.Twelve Million Dollar Company 
Thirty-Six Years Old 





Standard Accident Insurance Company 
of Detroit 


Michigan’s Largest Casualty Company 
STRENGTH SERVICE | STABILITY 











